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Outstanding among lumber 
group Organizations in Amer- 
ica, the Western Pine Associa- 
tion, with headquarters in 
Portland, Ore., has made 
steady and exceptional prog- 
ress throughout the last sev- 
eral years, in the face of 
severe industrial problems. 

With a membership scat- 
tered over the largest geo- 





les of 

r with 
Ohio. 

nan. 





trade 
r man 
e and 
salary 


man. 





LS SIN 


Illinois 
refer- 


man. 





URE 
book- 
od ap- 
ill par- 
, 4725 


———= 


operate 
rdware, 
e aged 
mady to 
nd con- 
GRAY, 

(Inc.), 


———<—<—$———— 
=R 
15,000. 
volume 
ors an 
n. Give 
d. 
rman. 
— 
R 
ical ex- 
y giving 


rman. 
— 


ror 
ILLER 


iar with 
sition. 
erman. 
——— 
IR 
tnershiP. 
iber anc 
r. Make 
lists, sell 
age sell- 


erman. 


— 


AN 


timating. 


erman. 





graphical area, it ranks third 
in softwood production. The 
wroportion of western pine 
consumption to the total con- 
sumption of softwoods in the 
United States has steadily in- 
creased over a period of sev- 
eral years. Much credit for 
this record is due to the effici- 
ent work of the association 
and the active participation of 
its members. 

The 1939 president of the 
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Pine Has Capable Leader 














Western Pine Association is 
Swift Berry, secretary-treas- 
wer and general manager of 
the Michigan-California Lum- 
per Co., Camino, Calif. Mr. 
Berry has been active in the 
executive councils of the as- 
sociation since it was formed 
in 1932 by merger of the West- 
em Pine Manufacturers’. As- 
sociation and the California 
White & Sugar Pine Manufac- 
turers’) Association. He was 
the first chairman of the Cali- 
lornia Valley district of the as- 
sociation, and represented 
hat district on the associa- 
tion's board of directors. 
About a year later the execu- 
tive and economics committee 
was formed, and Mr. Berry 
has served continuously on 
that most important body. Un- 
der the NRA Mr. Berry repre- 
sented the sugar pine region, 
irst cs alternate, and later as 
memher, of the Lumber Code 
Authority. 





_The new president of the 
Vesi-rn Pine Association is a 
tained forester and logging 
fngireer with varied experi- 
ence that began when as a 
youth he worked in logging 
camps in the Black Hills. 


SWIFT BERRY, CAMINO, CALIF.; 


President Western Pine Association 


Mr. Berry is married and has three children. The 
eldest, Jack, is a graduate of the School of Forestry 
at the University of California, and is now employed 
in the timber department of the Michigan-California 
Lumber Co. The second son, William B., also a grad- 
uate of the University of California School of For- 
estry, is now working as a logger for the company. 
The daughter is a freshman at Colorado College, 
Colorado Springs, Colo. 













In 1905, which was the first 
year after the Forest Service 
had been transferred from the 
Department of the Interior to 
the Department of Agriculture, 
Swift Berry became a ranger 
for the U. S. Forest Service in 
the Black Hills forest. 

In 1906 he entered the Bilt- 
more (N. C.) Forest School, of 
which C. A. Schenck, famous 
German forester, was in 
charge. The warm friendship 
between Dr. Schenck and his 
pupil has continued, and 
every Christmas Mr. Berry en- 
joys an interesting letter from 
Dr. Schenck, who now resides 
in Germany. 

In July, 1907, Mr. Berry be- 
came forest assistant at the 
Holy Cross forest in Colorado. 
In December, 1908, when the 
Forest Service first opened a 























timber sales office in San 
Francisco, Mr. Berry became a 
member of the staff, and 
stayed there until 1917. Dur- 
ing his last three years in San 
Francisco he was logging en- 
gineer for the Forest Service. 

In 1917 he went to France 
with the timber acquisition 
force under Col. W. B. Gree- 
ley, which accompanied the 
10th Engineers, forestry regi- 
ment. At first he was stationed 
along the Swiss border, and 
later in the pine region of 
southwestern France. He per- 
formed the same duties 
throughout the war, although 
during the latter part of his 
service he was promoted from 
captain to major. 

In September, 1919, having 
returned to the United States, 
he became valuation engineer 
for the timber section of the 
Department of Internal Rev- 
enue, Washington, D. C. He 
left there at the end of 1920 to 
take charge of the San Fran- 
cisco office of Hall, Kellogg & 
Co., in the business of timber 
valuation and cruising. Two 
years later he became secre- 
tary of the California Forest 

(Continued on Page 85) 
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WHOLE 
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HE best time to start handling Winton Lumber is 

NOW. This promise of greatly increased building 
and remodeling activity makes it vitally important that 
you be ready to meet today’s exacting demands for lumber 
of unquestioned quality, in dependable variety and ample 
quantity. When you buy from Winton you can be SURE 
of surpassing quality, careful service and prompt ship- 
ments. The mills supplying Winton Lumber are modern, 
up-todate, with finest machines of advanced type, with 
equipment that makes possible highest achievement in 
quality production. Why not play safe by letting Winton 
book your orders now? Why not write Winton today? 


G 0 0 D L U M B E be 0 R OV E F 5 2 ¥ Ee & eS S WHITE PINE MILLS: Winton Lumber Co., Gibbs, 
Si Tt 2: Te le 


daho, 


SPRUCE MILLS: The Pas Lumber Co., Ltd., The 

Pas, Manitoba. 

PONDEROSA PINE MILLS: Somers Lumber Co. ; 
e Somers, Montana.—Crater Lake Box & Lumber Co., 

Klamath District, Oregon.—Craig Mountain Lum- | 
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PAR - TOX Irons Out Sales Resis- : 
tance All Down the Line! SAVE TIME . . . MAKE MONEY : 
... with Holts Kwie OsT | 


Everyone who handles Millwork— 
Mill from manufacturer to the ultimate 










( 
Gjnom seller—will do more business, with ESTIMATING Sree 
to SD less sales resistance, if that millwork on a new building in one hour. 


is toxic treated with Par-Tox—and if 
the facts are properly explained to 
the ultimate buyer. 


Guom “gel” The country’s highest authorities 
to. © 


THIS ‘BOOK OF BOOKS 
FOR BUILDERS'’’ 






gives you the jump on your com- 
etitors. KWIC-KOST eliminates cost- 
y omissions. 

This latest guide is the perfected 
culmination of 30 years of experi- 
ence by America’s foremost instruc- 
tor of Simplified Estimating. Bandy 
pocket-size, 33/4'’x63/4"". Looseleaf an 
contains all the TRU-COST tables. 


KWIC-KOST SAVES TEDIOUS 


NIGHTS OF FIGURING — 


Holt’s new KWIC-KOST Estimating 
Systems contains more and better 
tables than former Holt books. 


know that Par-Tox treatment, prop- 
erly applied, serves as a positive 
prevention of Rot and Termite dam- 
age. Water repellent qualities may 


Grom also be added if desired. 


Controrr” Explain what this means to a build- 










































to 0 ing owner and he will buy YOUR PRICE ONLY 00 , 
treated materials in preference to MAIL THIS M a == jf. ‘phe 
untreated stuff—and be glad to pay _.| COUPON oney Back If Not Satisfied 

e e @ i ean ae ae aes cae cae a eee ee — a EL 
any proper price differential that TODAY! sieht Vetasneets Gheaaiie : re 
may exist. AND GET HOLT’S Lumber Exchange, Minneapolis, Minn. W. a s 
ROOF-RULE FREE Please send me one Holt's KWIC-KOST Estimat- , 
FREE TO DEALERS: List of mills using ing Systems. I/We will pay the postman $7.00 
Par-Tox. plus postage (in full) upon delivery. And 
FREE TO MILLS: Samples and data include without additional charge or obliga- 
on methods of application. tion one Holt's Roof-Rule. Orders t 
NAME 25 cents. 
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Again the Forests of the South Cradle 
a Potentially Vast Industry 


AVING DEMONSTRATED that 
| the manufacture of newsprint from 
southern pine is practicable and 
commercially feasible, the Herty Founda- 
tion Laboratory in Savannah, Ga., now 
is interesting itself in the development of 
newsprint and bond paper from black 
gum, this work being carried on under 
the direction of Donald R. Brewster. The 
current issue of Texas Forest News was 
printed on paper made from those woods, 
grown in the South. One-half of the is- 
sue was printed on paper made from 80 
percent pine ground wood and 20 per- 
cent pine sulphate pulp, the other half 
on paper made from 80 percent black 
gum ground wood and 20 percent pine 
sulphate pulp. The AMERICAN LUMBER- 
MAN also received from Mr. Brewster a 
sample of bond paper made from black 
gum sulphate which will compare favor- 
ably, in appearance, fiber and strength 
with any of the bond papers of similar 
weight on the market. 

Making newsprint from southern pine 
has definitely passed the experimental 
stage and by the end of this year a mill 
erected in East Texas will be producing 
from the pine trees in that section news- 
print paper at the rate of 50,000 tons an- 
nually. Heading this enterprise, as presi- 
dent of Southland Paper Mills (Inc.), is 
E. L. Kurth, vice president of the An- 
gelina County Lumber Co., Keltys, Tex., 
former president of the Southern Pine 
Association and prominently identified 
with every forward civic and industrial 
movement in East Texas. Arthur Tem- 
ple, president Southern Pine Lumber 
Co., of Texarkana, also is an official of 
the paper company. 

One of the direct benefits to East 
Texas from the establishment of this 
news print plant will be the permanent 
employment of approximately one thou- 
sand men. These employees, with their 
families, alone are sufficient to make up 
a thriving community, but the influence 
of an industry such as this does not stop 
there. Commenting on this fact, Presi- 
dent Kurth recently said: “This number 
of men of themselves is quite an army, 
and when their families and then the in- 
direct industries and establishments op- 
erating to supply the needs and wants of 
human beings are figured in, the aspects 
of this employment situation become more 
and more significant. Applying this 
same yardstick to the rest of the South, 
which we may rightly do, it is evident 
that development of the pulp and paper 
industry will do much to elevate the 
South from the ‘No. 1 economic prob- 
lem’ section of the nation.” 

The development of the pulp and paper 
industry in the South has had another 
important and far-reaching effect in that 


it has brought vividly home to timber 
owners and sawmill operators the desir- 
ability of adopting reforestation and con- 
servation programs on a large scale. Men 
who no more than twenty-five years ago 
scoffed at the idea that timber growing 
could be made commercially profitable, 
and decried any suggestion that lumber 
operations could be made permanent 
through approved selective logging, now 
realize that they were wrong, and the 
Southern lumber industry rapidly is ad- 
justing itself to modern forestry and con- 
servation programs. Where formerly the 
number of concerns interested in refores- 
tation could be counted on the fingers of 
one hand (and some of those fingers miss- 
ing) now they are numbered by the 
score. It seems certain now that the 
pulp and paper industry and the lumber 
industry will march side by side in this 
movement to build up in the South a 
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great new industry and at the same time 
assure the permanency of an important 
old industry which under former meth- 
ods was on the way towards extinction. 
And as these two great industries expand 
and prosper they will benefit labor, agri- 
culture, business and the social and civic 
life of the people. The late Dr. Herty, 
who literally gave his life to the develop- 
ment of paper making from southern pine, 
visualizing these benefits, said: “Develop- 
ment of this industry is going to: mean 
the elimination of one-room houses for 
families, better food for those who are 
living on cornbread and occasional meat, 
and better clothes for those who go in 
rags today. On the great coastal plains 
a great mass of the population in the 
midst of the finest paper material has for 
generations endured the bitterest sort of 
poverty. Use of southern pine will change 
this.” 

The development of a new industry and 
the perpetuation of an old one have begun 
under the leadership of lumbermen and 
the inspiration of a great scientist and 
humanitarian, the influence of whose life 
work will be felt for all time to come. 


Bill Aims at Federal Operation of 


“Resources” Industries 


READER sends to the AMERICAN 
A LUMBERMAN editor an article from 

the Coal Consumers’ Digest, refer- 
ring to a bill introduced in Congress pro- 
viding for public operation of the coal, 
electrical energy, oil and natural gas in- 
dustries in the United States, and asks 
this pointed question: “If some congress- 
man should offer an amendment to in- 
clude timber in this bill wouldn’t there be 
an awful howl?” Yes, we feel sure there 





VOICE OF THE READER 


We are much pleased with the article 
on page 20 of the April 22 issue of 
AmericaAN LuMBERMAN, “A Practical Step 
Toward Stimulation of Home Building 
and Repairs.” We hope this will be an 
incentive for bringing’ other unions to 
the same conclusion that we have reached. 
—ArtHur W. Wuire, secretary Carpen- 
ters’ District Council, Rochester, N. Y. 

* * «# 


Thank you so much for the splendid 
report you gave of the sixty-third annual 
convention of the Lumbermen’s Associa- 
tion of Texas. You certainly gave us 
more than we deserved. After reading 
your report, I wouldn’t mind going 
through with the convention again.— 
C. A. Pickett, secretary Lumbermen’s 
Association of Texas, Houston, Tex. 

* * + 


You men are doing such a whale of a 
good job for the lumber industry, it 
seems to me that each and every single 
man in the industry should try to do his 
little bit to put some butter on your 
bread as well as his own.—Georce N. 
Comrort, Cleveland, Ohio. 


would be, just as, no doubt, there will be 
strenuous opposition to this bill as it is, 
should it ever get to the point of serious 
consideration by Congress. And there is 
no assurance that it will not be seriously 
considered. 

It is interesting to note that this legis- 
lative proposal to put the operation of the 
coal, oil and electrical energy industries in 
the hands of a corporation, owned by the 
United States, with a board of five direc- 
tors to be appointed by the President, is 
the brain child of a congressman from 
Washington, one of the most important 
lumber producing States in the country. 
One wonders what his constituents think 
of this proposal, and how they would 
feel if their congressman, or some other 
one with about the same amount of gray 
matter in his head, should conceive the 
brilliant idea of including lumber among 
the industries to be owned and operated 
by the Government. 

No doubt there are numerous timber 
owners and sawmill operators, harassed 
by increasing tax burdens, Federal reg- 
ulations and Government interference, 


- who would be willing to dispose of their 


properties at a fair price to the Govern- 
ment, and let Uncle Sam wrestle with 
the operating problem, but it would be a 
sad day for the country if such thing 
should happen. Congressmen would ren- 
der a much greater’ service to their con- 
stituents, and to the country at large, if 
they would devote some serious attention 
to the passage of laws that would encour- 
age industry, curtail the activities and 
power of labor racketeers, and make it 
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possible for industry and labor to work 
together for the best interest of all con- 
cerned, 

Based on past experience, there is ab- 
solutely nothing to indicate that labor, 
capital or the people generally would be 
better off under Government ownership 
and operation of natural resource indus- 
tries than they are now or would be under 
private operation of reasonably-regulated 


industries, free from unjust tax burdens 
and Government encouraged labor racket- 
eering. 

This question suggested by the reader 
referred to may have been asked lightly, 
but there is food for thought in it and 
the lumber industry should be alert and 
watchful, prepared to properly combat 
any radical legislation of this kind that 
might develop. 











| What Do You Think About It? 














DEALER IN A midwestern com- 

munity, referring to the fact that a 

number of homes there had recently 
been remodeled and reroofed by out- 
side concerns at a cost considerably in 
excess Of what the local lumber dealer 
would have charged, suggested that resi- 
dents investigate local facilities before 
placing orders with outside concerns or 
itinerant roofers. That’s a good sugges- 
tion, of course, but wouldn’t it help a 
lot toward keeping this money at home, 
and giving the home owner better serv- 
ice, if the local dealer would get out and 
do some door bell ringing, rather than 
wait for the prospective customer to look 
him up and ask for information? There 
surely are a lot of prospects in every 
town, large or small, but they need to be 
hunted out. If you don’t think so, just 
read Ray Saberson’s article on pages 
38-39 of this issue. 


* * x 


HE CALIFORNIA Assembly has 
T under consideration a bill that 

would prohibit the sale of merchan- 
dise to any public agency unless the firm 
submitting bids has a signed agreement 
with a labor union arrived at by collec- 
tive bargaining. The bill provides that 
a certified copy of the union agreement 
must be filed with each and every bid. 
In the California Senate another bill is 
pending that will prohibit the use of a 
plan book service by lumber dealers. This 
measure is one relating to the practice of 
architecture, and is in line with what 
seems to be a rather general effort to 


place the planning of small homes in the 
hands of the architects—an effort by the 
way that apparently has the sanction and 
support of Government agencies in Wash- 
ington. 

* $4 


INNESOTA NOW steps into the 
M picture with a “Fair Trade Act,” 

which makes illegal the sale of 
merchandise by retailers at less than cost. 
For violation of the law, criminal penal- 
ties are provided, in addition to injunc- 
tive relief by any party injured by sales 
by a competitor at less than cost. Cost 
is defined as invoice or replacement cost, 
whichever is lower, plus cost of doing 
business at the merchant’s location. Sales 
at less than 10 percent above current de- 
livered invoice or replacement cost are 
made prima facie evidence of violation of 
the law. When will the law makers of 
the country come to realize that control- 
ling prices by legislation is an unwork- 
able theory? 

‘.* @ 


ORK ON A suburban sewage dis- 

W posal plant near Chicago was 
halted recently through a strike 

called by the Carpenters’ and Millwrights’ 
union. Why the strike? Because some 
special timbers shipped from California 
were received with holes already bored 
in them, the union contending that these 
holes should have been bored by the mill- 
wrights on the job, instead of at the mill 
in California. The union demanded the 
equivalent in compensation, amounting to 
3,500 man hours, or $5,000. With things 
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like this taking place, is it any wonder 
that the country continues to wallow in 
the longest depression it has ever experi- 
enced ? 

a 


N PREPARATION for moving a win- 

| ter wheat crop of approximately 550,- 
000,000 bushels the car service divi- 
sion of the Association of American 
Railroads has taken steps to insure an 
adequate supply of box cars. All rail- 
roads have been circularized with a view 
to concentrating approximately 40,000 
cars on wheat loading lines prior to the 
beginning of harvesting early in June. 
The immediate return of all western 
owned box cars has been requested. No 
doubt this preparation for a heavy grain 
movement will involve the purchase of a 
large number of grain doors, and will 
move from the mills, for this purpose, a 
substantial amount of low grade lumber. 


* * * 


KEEN, PROGRESSIVE commis- 
A sion lumberman down in the South- 

west believes that the best and most 
satisfactory dealer customer is the well- 
informed dealer who keeps himself ad- 
vised of developments in merchandising 
methods, new products, the desirability 
of handling quality lumber, rendering 
good service to his trade etc. A letter 
from this lumberman says: “Please enter 
a subscription for AMERICAN LUMBER- 
MAN to —————— Co. This company 
has recently opened a retail yard and since 
I want the men to get started on the 
right track, am making them a present 
of a year’s subscription to your matchless 
journal.” This is not a bad example to 
follow. What do you think? 





Every AMERICAN child should learn at 
school the history of the conquest of the 
West. The names of Kit Carson, of Gen- 
eral Custer and of Colonel Cody should 
be as household words to them. These 
men as truly helped to form an empire 
as did the Spanish conquistadores. Nor 
should Sitting Bull, Short Wolf, Crazy 
Horse, and Rain-in-the-Face be forgot- 
ten. They too were Americans, and 
showed the same heroic qualities as did 
their conquerors.—THEODORE ROOSEVELT. 
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BRIGHT RAYS OF SUNSHINE are here and 
there beginning to filter through the some- 
what drab skies of the retail lumber indus- 
try. Salesmanship — intensive, intelligent 
selling—is slowly but surely finding its way 
into the lumber yards of the land. At long 
last, the industry is really becoming sales- 
minded. 

Instalment selling is largely responsible 
for this highly desirable trend. Whereas it 
is now almost hopeless to expect to make a 
satisfactory profit via the traditional method 
of bidding on lists of material in competi- 
tion with every Tom, Dick and Harry lum- 
ber yard in an area, it is possible to sell 
the job complete, through co-operating con- 
tractors, at so much per month, and come 
out on the right side of the ledger. 

“Figuring lumber bills” is almost as old 
as the industry itself, 
and it is only natural 
that the practice 
should eventually be- 
come as destructive 
and as vicious as it 
now is for all parties 
concerned — and that 
includes the ultimate 
consumer, who invariably ends up by get- 
ting something entirely unsatisfactory, 
something which costs him far more in the 
long run than he would have paid for quality 
products. 





What May Happen in 
Any Small Town 


Instalment selling in the lumber yard is 
only now beginning to work in many ways 
its wonders to perform. Take a tiny town 
in a southwestern State as a good example 
of what is happening. It is a one-yard 
town with a population of only 379. It 
doesn’t even boast of a bank, and there are 
no special industries of any kind to make 
it unusual, except for the fact that the 
manager of the lumber yard at that point 
happens to be sold on instalment selling to 
such an extent that his sales record is 
nothing short of phenomenal. 

In 1937, this line-yard manager sold five 
Title I jobs amounting to $919.07. In 1938, 
the number of deals increased to forty-four, 
and value jumped to $11,518.81. 


“Saturation” Not Used as 
Alibi by Real Salesman 


This sort of record would seem to 
make a good story in itself, and perhaps 
form the basis for an entirely satisfactory 
alibi in 1939, provided the manager were 
given to alibis. At least it might appear 
that the saturation point had been reached 
with forty-nine Title I deals amounting to 
nearly $13,000. 

However, such was not the case, and the 
best was yet to come. Between Jan. 1 and 
March 10 this year, this progressive man- 
ager submitted fifty-six additional repairing 
and remodeling deals, amounting to $18,- 
663.59, to the financing agency which is 
purchasing the notes. Imagine what would 
be happening in the building industry today 


American fiimberman 


May 6, 1939 


INSTALMENT 


Brings New Hope to 


if all lumber dealers and line-yard managers 
were capable of doing the same kind of a 
selling job! 


Buying and Selling Put on 
Same Wave Length 


This unusual record is a splendid ex- 
ample of how instalment selling expands 
the lumber dealer’s market by putting his 
products within easy reach of the people 
of his community. One hundred jobs, 
amounting to approximately $30,000, were 
sold in a little over fourteen months at an 
average of $300 a job. It goes without 
saying that practically none of these sales 
could have been made without a monthly 
payment plan which enabled purchasers to 
repay the loans in convenient monthly in- 
stalments arranged to suit their income. In 
other words, the lumber dealer’s selling pro- 
gram harmonized with the buying habits 
of his prospective customers. Seller and 
buyers were on the same wave length. 


South or North, Systematic 
Salesmanship Works 


So much for a small town in the South. 
Let’s go next to a still smaller town in the 
North, a hamlet with a rated population of 
but 113 people, where the dealer’s instal- 
ment sales have averaged approximately 
$1,000 a month for the past three years. 
How did he do it? Simply by making a 
careful list of every person in his trade 
area who received a regular income, and 
then systematically working his prospect 
list. He was a good salesman. 

That there are far more prospects in 
every territory, large or small, than most 
dealers surmise, was 
revealed in a survey 
which a large line- 
yard company made 
recently. To each of 
the managers of the 
branch yards there 
was sent a question- 
naire which called for 
the name and address 
of every person in the community who re- 
ceived a regular income. The results were 
astonishing. Forty-four prospects were lo- 
cated in a Nebraska town of 450 people, and 
25 were brought to light in a town in west- 
ern North Dakota with a population of only 
177. These were but two of the many 
towns where a surprisingly large number 
of prospects were located. 
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Numerous Buildings Need 
Repairs—Owners Are Prospects 


As a matter of fact, there are prospects 
for Title I jobs everywhere, for the simple 





By 

R. E. SABERSON, 
Trade Promotion 
Manager, 
Weyerhaeuser Sales 


Co. 


reason that practically every building in 
the United States now needs repairing or 
remodeling, and people who own property 
of this kind are usually in a position to meet 
the small monthly payments required to 
keep it up. 

Cities, of course, are a veritable gold 
mine for the lumber dealer who knows how 
to smoke out prospects and turn them into 
sales. Ample proof of this statement is 
found in the record of a man who probably 
ranks at the top of all Title I salesmen in 
the country. In four years he has sold 
more than 3,000 repairing and remodeling 
jobs amounting to a trifle over $1,000,000. 
For several months his approved deals aver- 
aged more than $2,000 a day, and in one 
mail his employer received $24,000 in checks 
from the financing agencies which pur- 
chased the notes. Another dealer in a 
larger city averaged $1079 a day for nearly 
nine months in Title I deals alone, and at 
a time when labor conditions were none 
too favorable in the area. 


Instalment Buyers Do Not 
Seek Pared Prices 


An. interesting thing about these some- 
what spectacular records is the fact that 
most of the sales were non-competitive. 
Price wars raged in the areas. Price-cut- 
ting ran rampant, but, during it all, people 
paid instalment-selling dealers their regular 
prices for high grade building materials 
that gave them maximum satisfaction. The 
price per thousand of lumber, per gallon 
of paint, or per pound of nails concerned 
them not at all. They were not interested 
in raw materials. They wanted a new roof, 
a new porch, new rooms in the attic, a ga- 
rage—and the price per month suited their 
pocket books. It was the way they were 
accustomed to buying other things, and they 
were delighted to be able to put their prop- 
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the Lumber Industry 


{Comment and 
suggestions from 
readers will be 
appreciated. 

- Epiror} 


erty in a state of good repair or remodel 
it in*the same manner. 


Instalment Sales Paid 
Quadruple Profits 


Naturally any selling program which 
greatly expands the lumber dealer’s market, 
and enables him to sell more goods at his 
regular mark-up, must exert a powerful in- 
fluence upon his profits. No better example 
of what it accomplishes in this direction 
could be cited than the dealer who found 
that his instalment sales in 1938 amounted 
to one-ninth of his total volume. What 
surprised him most, however, was the fact 
that one-third of his total profits had come 
from this one-ninth of his sales! Total 
sales for his group of yards amounted to 
$900,000, of which instalment sales ac- 
counted for $100,000. By keeping an ac- 
curate record, he found that one-third of his 
profits had come from the $100,000, and 
the remaining two-thirds from the $800,000. 
In other words, he had to sell $400,000 
worth of materials in the usual way in order 
to make the same profit as he made on 
$100,000 in instalment sales. 


Highest Quality at Right 
Prices Pleases Customers 


Critical consumers may jump at the con- 
clusion that those who bought from this 
dealer on the instal- 
ment plan paid too 
much, and that they 
could have done much 
better if they had 
played both ends 
against the middle 
and bought everything 
on a= strictly price 
basis — but such _ is 
not the case. This 
dealer will tell you that his instalment cus- 
tomers are his best boosters. They are 
satisfied with the quality of the building 
materials which they received. “They got 
the best materials that money could buy, 
and they bought them at the right price,” he 
said. “On the other hand, the fellow who 





buys on price alone gets price merchandise, 
and it never turns out to be as satisfactory. 
That’s all there is,to the story.” 


Aiding Contractors Sell 
Is Not Contracting 


It all sounds simple enough, and it really 
is simple. There is nothing complicated 
about the whole subject of instalment sell- 
ing, although the majority of dealers try 
to make it hard. They insist that selling 
the complete unit requires them to get into 
the contracting business, and they will have 
none of that. They point out that running 
a lumber yard is bad enough, but that get- 
ting into the contracting business is twice 
as bad. Right! The difference is that 
lumber dealers who are making the most 
of instalment selling simply help their co- 
operating contractors 
make the sale. They 
furnish the necessary 
materials and do the 
financing. The con- 
tractor supplies the 
labor and his super- 
visory services. They 
both receive cash at 
the close of the job 
for the part they played in the transaction. 
Both dealer and contractor smoke out pros- 
pects. The dealer does the selling job, and 
the contractor does the work, and that is 
the way it should be. 


Dealer and Contractor Play 
Parts They’re Fitted For 


Long before this it has been proved to 
many lumber dealers that the average con- 
tractor is a notoriously poor business man. 
To expect him to find the prospect, do the 
selling, handle the financing and take the 
contract to do the job, is expecting entirely 
too much of him. Under the new set-up, 
the dealer takes care of that part of the 
transaction which he is best fitted to handle. 
He advertises for prospects, does the selling, 
and provides the financing. It is a simple 
matter for him to.add the cost of materials 
to the cost.of labor, and make out the appli- 
cation for the loan. Furthermore, it is far 
easier than bidding on a material list in 
competition with every other lumber dealer 
in the area, and trying to find ways and 
means to sell good merchandise at a profit 
in competition with some fly-by-night con- 
cern that is willing to sell poor merchan- 
dise at a loss. 


Instalment Plan Avoids Price 
Chiseling, Credit Losses 


After all is said and done, there are only 
three ways in which a lumber dealer can 
make ‘sales. (1) Sell for cash. (2) On 
credit (book accounts). (3) On _ the 
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monthly payment plan. To sell everything 
for spot cash would be ideal were it not 
for the fact that the man with cash in 
hand is invariably a vicious shopper. He 
drives a hard bargain, and there isn’t much 
in it for the dealer when the transaction 
is closed. The “charge it” method has 
ruined so many dealers that it needs no 
discussion, Therefore it would seem that 
it is the monthly payment plan that now 
offers the lumber dealer the best opportu- 
nity to serve his community by selling good 
products at a satisfactory price and getting 
the cash at the close of the transaction. It’s 
not only the way his customers prefer to 
buy their requirements, but the financing 
agency does the collecting! 


It’s in Better Selling 
That Profits Are Made 


Dealers everywhere are complaining 
about declining gross profits and increasing 
expenses. Labor costs, taxes and other 
fixed costs are going up. There may not 
be a great deal that can be done to reduce 
the cost of doing business, but there cer- 
tainly is much that can be done at the 
selling end, where the real profits are made. 
Such being the case, it is encouraging to 
encounter the nationwide interest that is 
now being taken by lumber dealers in bet- 
ter selling. It is really and truly the trend 
of the times. 

Whether you agree in principle with 
the basic theory of instalment selling, is 
beside the point. If you do not, ample con- 
solation may be found in the fact that, if 
you can succeed in inducing a property 
owner to spend a part of his income for 
repairing and remodeling, it is closely akin 
to causing him to make a capital investment 
which will yield him a highly satisfactory 
return and add to the wealth of the com- 
munity. It is a far different proposition 
than spending the same amount of money 
for a useless luxury. 


To Dealer, Instalment Selling 
Is Dawn of New Day 


Instalment selling brings new hope to the 
retail lumber industry. It opens vast, un- 
touched markets by putting building mate- 
rials within reach of the masses. It turns 
bad sales into good 
ones, and small sales 
into big ones. It puts 
the lumber dealer on 
the same footing with 
scores of other indus- 
tries which are mak- 
ing the most of this 
modern method of 
selling, and stimulates 
his interest in the whole subject of better 
salesmanship. 

In view of the highly satisfactory sales 
records that are now being made by dealers 
who have learned how to make instalment 
sales, it is not an over-statement to say 
that here and there bright rays are begin- 
ning to penetrate the lumber dealer’s gray 
skies. It may not be putting it too strong 
to say that a new day is dawning for deal- 
ers who look well to their salesmanship, 
and apply its full force to the instalment 
end of their business. 
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Inside partitions going into place 


Truck arriving with outside walls 


Now You Dont See It-- 


It is 5:45 p. m., April 26. Since 8:15 
this morning, we have watched a house, 
42x29 feet, grow magically to near com- 
pletion. It was a dramatic performance 
—fast moving, flawless in execution, 
thrilling to the final hammer stroke. This 
day will be remembered. 

The five-room house was erected in a 
suburb of Lansing, IIl., which is south of 
Chicago, for T. ]. O'Connor, a real estate 
man in Calumet City who had sold the 
place. It was the twelfth house sold by 
him on this street since last October, and 
all but one of them has been Dry-bilt con- 
struction. The last four homes have been 
built by Buckley Bros., Calumet City con- 
tractors, and were prefabricated in their 
shop. All of the material for the house 
which the writer watched go up was pur- 
chased by the contractors in Chicago, the 
lumber, red cedar shingles, and Douglas 
fir plywood coming from the Joseph Lum- 
ber Co. and the clear white pine trim, 
western Ponderosa pine sash and door 
frames, white pine front door, and inte- 
rior fir doors from Harris Bros. Co. 

Four Carpenters Build House 

The interior partitions, the outside 
walls, gables, and ceiling panels were 
made by four expert carpenters under the 
supervision of James Buckley. The same 
workmen put the structure together. This 





Looking into house from top corner 


of living room partition 


task as well as cutting in the shop of all 
joist and rafters for use on the job was 
done in 280 man-hours! The contractors 
claim that they can fabricate, assemble 








r= ar 


Peter Dolly, head carpenter, finds Skilsaw 
handy to use on the job just as it is in the 
contractors’ shop 


At 11:15 the first ceiling panel-is laid in place by 


First wall section is put in position 


ow You Do! 


and completely finish for occupancy a five- 
room house with basement in twelve days. 
Too much praise could not be given to 
the 2 H.P. DeWalt saw and the Skilsaw 
which were used throughout. 

Quality materials went into the house 
from start to finish as can be seen in the 
following data. The 2x4 studding was 
No. 1 western hemlock; the 2x6 rafters, 
the 2x10 floor joist, and the 2x6 ceiling 
joist were all Arkansas No. 1 yellow 
pine; and oak flooring was laid over a 
¥Y%-inch plywood subfloor. Only kiln 
dried lumber was used. The exterior wall 
units were covered in the shop with heavy 
tarred felt held in place with furring 
strips to which will be nailed Weatherbest 
red cedar shingles. Tarred felt was, also, 
put on the roof between the %-inch ply- 
wood sheathing and the Ruberoid asphalt 
shingles, which are laid four inches to the 
weather and make a 256-pound roof. 

A full basement is under the house and 
contains a hot water automatic oil fur- 
nace, and laundry tubs. The lower four 
feet of the basement walls are poured con- 
crete on which concrete blocks were laid 
four high. The cellar floor is four inches 
of concrete. The descending stairway is 
off the kitchen, but the owners of the 
house have entrance to the basement from 
outside also. There is a door at the top of 


two men 
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Rear view showing all wall units up by 10:35 a. m. 


4| 





Here workmen are lifting the entranceway into place 


THE STORY OF A HOUSE THAT GREW IN A DAY 


the stairs opening onto a small porch with 
steps. 


Finished Floor Laid in 3 Hours 


One of the most interesting construc- 
tion features of this house to the build- 
ing industry is the fact that the finished 
flooring was all laid before any partitions 
were put into place! Four men put down 
the finished floor for the entire house in 
three hours. There were no obstructing 
walls, and no stops were made for saw- 
ing. When the job was finished, the 
short ends of flooring protruding beyond 
the subfloor were quickly cut off with the 
electric Skilsaw by one of the workmen. 
That’s all there was to the job which 
ordinarily conswnes two or three days. 

“Nobody whom we talked to about it 
had ever heard of putting down flooring 
like that,” said Joe Buckley, “so we did 
it. Our figures show that we saved 
about $40 on labor by doing it this way, 
and the wastage cut off when all through 
was very small. We believe that this 
hardwood flooring is laid better than in 
the usual room-by-room method because 
there was nothing to keep the men from 
nailing it at regular spacing. Another ad- 
vantage is that a partition could be taken 
out or moved some time in the future, if 
desired, without the muss or expense of 
doing anything to the floor.” 


The last ceiling joist are being securely nailed 


The task of putting in the floor joist, 
plate, half-inch waterproof plywood sub- 
floor, and laying the clear Bruce oak fin- 
ished flooring was accomplished yester- 





Jacques Willis of C-W Plywood Co., Chi- 
cago, talks to Mrs. E. L. Race who will live 
in the house 





Getting ready to put up the first roof rafter at 2:20 


day, April 25. Tarpaulin was spread 
over the completed base for protection 
during the night. 


Here's the Way House Went Up 


Major entries in the building log for 
today follow: 


8:15—The first partition section put into 
place. These walls are 3% inches thick, eight 
feet high, and vary in length according to 
room sizes. They are made up of 4x8 feet 
plywood panels which are one-quarter inch 
thick. The panel joints are glued and nailed 
every six inches, and are perfectly smooth. 
Two 2x4 top plates and a 2x4 bottom plate 
were nailed securely to the studding in the 
panels. 


9:45—All of the interior partitions are in 
place and perfectly rigid. There has been 
no skimping on nails. 


9:50—The truck is backed into the yard, 
and workmen start unloading the wall sec- 
tions. These units are heavy so energy and 
time are not wasted by removing all the sec- 
tions first. Instead they are carried around 
to their place, set up and nailed. There is 
ts-inch plywood sheathing on the studding 
nailed every six inches.. The whole is cov- 
ered with tarred felt held by furring. 


10:35—All outside sections including the 
entranceway are in place! The workmen 
begin to toe the walls every twelve inches 
to the plate with spikes, and likewise to the 
other sections at joints. The chimney is laid 
to first floor level. 


11:00—James Buckley, partner with Joe in 


contracting, arrives, with the ceiling panels 
loaded on a trailer behind his automobile. 








Applying roof sheathing at rear is 


The plywood of these sections was glued 
and nailed to 1x3’s, and they measure 12x12 
feet over most of the house. There are a 
few irregular shaped pieces due to variations 
in the design. 

11:15—The ceiling units are all on, and the 
front door has been hung! Between now 
and the noon hour the carpenters nail the 
ceiling sections around the edges. 


12:30—The ceiling joist start going in, and 
fit perfectly. One of the end gables is put 
into place. The gables are bulky, but not 
quite as heavy as other wall sections since 
they are not finished inside. 


1:30—<As the last joist is nailed, they have 
all been covered with plywood panels as base 
for the scaffolding to stand on in raising the 
roof rafters. The opposite end gable is lifted 
into position and secured. 


1:45—The plumbing supplies arrive, and 
the bathtub and laundry travs are carried 
inside. Plumbers begin to cut their pipe 
in the front yard. 


2:00—Two glaziers set up their bench in 
the living room and start cutting and fitting 
panes of glass into the window sash and 
puttying them. The glass bears the familiar 
Libbey-Owens-Ford sticker. 


2:20—Up goes the first rafter! They, too, 
have been pre-sawed in the shop and fit at 
the bottom and against the ridgepole. 


3:00—The last rafter is fitted into position, 
and immediately ground men start handing 
up the roof sheathing panels which are 4x8 
feet and one-half inch thick. The air resounds 
with hammer blows as the four carpenters 
nail the plywood sheets every eight inches 


started at 3 


to the rafters. Joints are naturally staggered. 


3:45—The rear side of the roof is closed, 
and the roofers have started covering the 
sheathing with tarred felt and are laying 
shingles. The carpenters begin to put the 
sheathing on the front of the roof. 


4:10—The Skilsaw was taken to the roof, 
which is now partially enclosed, and the hole 
for the front dormer window cut in the 
sheathing. 

4:30—There goes the gable for the dormer, 


which is secured before the roof sheathing is 
finished. 
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The finished house will look like this one ex- 
cept that the outside will be red cedar 
shingles and a window is in the front gable 
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The front dormer gable is in place at 4:30 


4:40—All of the front roof is nailed down. 
It doesn’t seem as though the carpenters 
have wasted a motion or a minute all day. 


4:45—The glaziers have finished assembling 
the windows, and start putting them in the 
openings. 


5:45—Roofers finish laying the asphalt 
shingles on the rear side, and have covered 
the sheathing in front with tarred felt before 
quitting for the day. 

An interested spectator for a while in 
the afternoon was Mrs. Edwin L. Race, 
future mistress of the house. Mr. and 
Mrs. Race bought the house and its 50x 
120-foot lot, under FHA financing, from 
Mr. O’Connor for $6,000 before construc- 
tion began. Their new home has a 15’5”x 
12’8” living room; an 11/1”x13’7” din- 
ing room; a kitchen, 93”x11’3”; two 
bedrooms measuring, 10’6”x12’4” and 
10’6”x11’6”, and a 7’x7’ bathroom. All of 
the plywood walls will be painted inside 
in different color harmonies, and the oak 
floors will be sanded and waxed. The kit- 
chen and bathroom, which have a _half- 
inch plywood sub-floor and also top floors 
of the same material, will be covered with 
inlaid linoleum. The latter two rooms will 
have Tylac applied to the walls. There 
is ample space on the unfinished second 
level for two large rooms. A stairway 
to the upper floor will be put in. 





Tenth of National Wealth Being 
Set Aside for Home Building 


People have been saving more out of the 
total national income in the days since the 
depression than they did in 1929, the United 
States Building & Loan League’s research de- 
partment, Chicago, reports. Counting both 
money put into savings institutions, and prin- 
cipal payments on the debts on homes, which 
is pointed out by the League as manifestation 
of the same thrift instinct, the researchers found 
that in 1937, the year of latest available data, 
3.8 percent of the national income went to 
provide for the future. -There was a larger 
volume of total savings in the country as 1937 
closed than there had ever been before. 

In 1937 there was a net gain in savings rep- 
resented by accounts or policies in savings 
institutions of $2,068,000,000, which was 3.1 per- 
cent of national income, and an approximate 
$500,000,000 repaid on home mortgage indebt- 
edness, representing seven-tenths of one per- 
cent of national income. There has been a 
smaller dollar volume of repayments on debts, 
comparing 1937 and 1929, because of the general 


lengthening of loan terms on homes, so that 
smaller portions of the whole are being paid 
back every year; also because there is several 
billion dollars less home mortgage indebtedness 
than there was ten years ago. 

The League’s data on American practice of 
thrift are based on the net increase each year 
from 1923 up through 1937 in savings invested 
in savings, building and loan associations, in 
banks of all types, in life insurance companies, 
postal savings and Government savings bonds. 
Data on payments toward home ownership is 
from the records of institutions or agencies in- 
terested in amortized home loans, the savings, 
building and loan associations, the FHA and 
the HOLC. 

According to Clarence T. Rice, Kansas City, 
Kansas, president of the League, $1 out of 
every $10 of the national wealth in savings in- 
stitutions has been set aside specifically for 
home financing, since savings, building and loan 
associations had this proportion of the savings 
of the public as of Dec. 31, 1937. “Savings in- 
vested in all financial institutions were at the 
record figure of $51,104,000,000 as reported 
for the end of 1937, and are thus about double 
what they were in the year 1923,” said Mr. Rice. 


Sign Up with Truck Drivers 


Tacoma, WasH., April 29.—A wage agree- 
ment for the coming year, covering all truck 
drivers employed by the retail and wholesale 
lumber companies in Tacoma, was signed Thurs- 
day. Signing the agreement for the lumber 
companies were Paul Johns, City Lumber Co., 
Morris Kleiner, Model Lumber Co. and City 
Lumber Co.; Cecil Cavanaugh, Cavanaugh 
Lumber Co., and Clarence J. French, John 
Dower Lumber Co. C. M. Dahlager, John 
Jacobs and Harry Satterlee signed for truck 
drivers union. Credit, the union representatives 
reported, should be given the committee from 
the lumber companies for their friendly and 
efficient manner in which the terms of the 
agreement were consummated. The terms of 
the agreement provided for pay of $6.50 a 
day for drivers, $6 a day for steady helpers, 
and 90 cents an hour for extra drivers and 
helpers; time and one-half for all time over 
eight hours a day, and time and one-half for 
all work after noon Saturdays and for Sun- 
day work. Double time is provided for all 
holiday work. 
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Plywood 


Plays Its Part in 
Hog Raising 


As an example of plywood’s adapta- 
bility to the farm, and all construction 
uses, a plan and illustration of a care- 
fully-designed, portable hog house are 
shown elsewhere on this page. This 
structure meets the requirements of the 
practical hog raiser, and is’ often pur- 
chased several units at a time. The de- 
sign possesses the principal good features 
found singly in other units, but never 
heretofore combined in one plan. It is 
remarkably light in weight, and therefore 
more portable, but yet in strength ex- 
ceeds several-fold many designs with 
somewhat similar appearance. The slid- 
ing-movable-tilting roof is easily opened 
to permit healthful airing and sunning. 

Being light in weight, the herdsman 
may shift it sufficiently to take advan- 
tage of the angle of the sun. There are 
no cracks in the solid panel floor to har- 
bor filth and disease, and no gaping 
cracks to admit draughts and weather. 
Strong pig fenders protect the little fel- 
lows. The construction is substantial 
and the materials permanent—yet it is 
simple to build. The farmer must be 
cautioned regarding the type of plywood 
to use—it must be a waterproof plywood. 
The extra precautions are to the advan- 
tage of the dealer and all concerned, for 
the manufacturers of outdoor fir plywood 
guarantee it against separation of plies 
due to moisture or weathering. 

Therefore, it remains for dealers and 
all interested to see to it that the farmer, 
or any buyer, is not confused as to ply- 
wood types. Only a plywood that is defi- 
nitely waterproof should be used for ex- 





These little piggies stayed home— 
and grew because they were prop- 
erly fed and housed 





Note the sliding, 
movable, tilting 
roof of the portable 
plywood hog house 





teriors, or wherever the material is sub- 
jected to moisture or weathering—the 
user must be told the difference in ply- 
woods. Outdoor plywood may easily be 
identified by the brand on the panel edges. 

Plywood is a building material whose 
natural characteristics suit it to use on 
the farm. Anyone experienced in farm- 
ing readily recognizes in a large unit of 
strong, easily-worked, familiar wood, the 
answer to a long felt need. The per- 
fected weatherproof plywood is stocked 
by many progressive dealers, and from 
distributing stocks it is easily available 
to all; thus, the volume of farm purchases 
has become noticeably important. 


Waterproof plywood has been used ex- 
tensively for truck bodies, seed beds, irri- 
gation gates, water troughs and flumes, 
fruit and vegetable trays, and in the 
manufacture of incubators and features 
of various agricultural tools and imple- 
ments. The farmer has become familiar 
with its multiple qualities by observing its 
use also in the trading centers—in cold 
storage rooms and quick-freezing com- 
partments—in the community dairy as 
washing and scalding trays and vats, 
work table tops, etc. ; in the ice cream de- 
partments for cabinets, retail sales count- 
ers, etc. It is used for road signs, con- 
crete forms, service station covering, and 
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a wide variety of uses—wherever a 
weatherproof panel board serves best. 

The material list for the portable hog 
house includes the following parts of 
waterproof plywood: floor, one piece, %- 
inch by 60 inches by 80% inches; sides, 
two pieces, 34-inch by 41% inches by 
80% inches; ends, two pieces, 34-inch 
by 4056 inches by 60 inches; door, one 
piece, cut from one end; roof, one piece, 
%-inch by 44 inches by 84 inches; roof 
ends, two pieces, 15g inches by 7% 
inches by 401% inches; roof brace, two 
pieces, 34-inch by 6 inches by 40 inches. 

The following parts may be of fir or 
pine: sills, two pieces, 34-inch by 1% 
inches by 12 inches; studs, 10 pieces, 2 
inches by 2 inches by 38 inches; trim- 
mer, two pieces, 2 inches by 4 inches by 
36 inches ; plates, two pieces, 2 inches by 
4 inches by 12 feet; fenders, two pieces, 
2 inches by 6 inches by 12 feet; skis, 3 
pieces, 3 inches by 4 inches by 8 feet. A 
complete working plan for the portable, 
sanitary colony hog house, with remov- 
able ventilating roof, may be obtained, 
without charge, from the Harbor Ply- 
wood Corp., Hoquiam, Wash. 





Framework of the portable plywood 
hog house. Fir or pine may be used 
for the sills, studs, etc. 
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Left to right: Ver- 
non Shoop, assist- 
ant; J. T. Ewing, 
owner Ewing Lum- 
ber Co., Effing- 
ham, Ill.; Steven 
Ludwig, yardman 





Effingham is one of many cities and small towns located in 
and near the central Illinois oil strike—an activity that has 
given a great impetus to construction, and consequently to the 
business of retail lumber and building material concerns. Liv- 
ing as we do in Chicago, we find it difficult to bring our friends 
and neighbors to a realization that the kind of activity they 
have associated with Texas and Oklahoma, is being staged with 
characteristic drama and thrill right in their own back yard— 
or lest we be misunderstood, call it the front yard. Back or 
front, however, the average northern Illinoisan seems to be 





Hays residence, planned, sold, financed and supervised 
by Ewing Lumber Co. 





blissfully unaware of what is happening in the downstate areas 
of his own commonwealth, particularly in Salem and St. Elmo. 
Business men in the district, though, are fully aware of what is 
going on, and they are pressing the advantage that comes to 
them through the pre-historic accident that caused oil to lie 
dormant beneath their fields these many years. 


Service Right Now—168 Hours a Week 


“Building,” said J. T. Ewing, of the Ewing Lumber Co., 
Effingham, “usually slows down in the late fall, but last year 
it picked up and kept going strong right through the winter. 
In late November, four new houses were started, and I couldn’t 
begin to tell you how many were built in the last half of 1938. 
The average run is about $5,000, and we have one under way 
now that represents the general high; it is worth $6,000. 

“We are in a good position here, just twenty-six miles from 
St. Elmo, which is the heart of the Beecher strike. A lot of oil 
people have come here to live, and have built homes. Every 
house in town that could be remodeled to accommodate another 
family, or to provide rooms for rent, has been done over. Any 
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RETAILER 


Three Illinois Towns Visited 


number of attics have been finished as small apartments or di- 
vided into single rooms. Aside from this building activity, 
Illinois dealers are having a great experience. Being called 
out of bed at all hours of the night to fill orders for cement 
for new wells is a novel and profitable, if not particularly pleas- 
ant, experience. When a well comes in, the oil people want 


service at once, and that doesn’t mean in a few hours. It means 





right now. You have to be ready to go twenty-four hours 
every day of the week.” 


When Plans and Materials Are Figured, 
Contractor Takes Prospect 


Building work at the Ewing yard is handled in co-ordination 
with contractor customers. When Mr. Ewing or his assistant, 
Vernon Shoop, gets a prospect, he talks plans and costs first. 
The office contains a large file of house plans. In most cases, 
of course, the prospect can use one of these as a basis for the 
design of the house he wants, but he requires changes. Mr. 
Ewing then draws complete floor plans and elevations includ- 
ing these, and, when the customer is satisfied with the layout, 





Left—Ernst residence in Effingham, sold, financed and supervised by Ewing Lumber Co. Right—Reverse floor plan 
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the plan and the prospect are turned over .o a contractor cus- 
tomer who adds, to the bill of materials that has already been 
figured, the cost of his services. The policy works very well. 
It provides a service that the customer appreciates, and does 
for the contractor much of the selling that he is not equipped 
to do for himself. 


Shed Has Wide Alleys, Carpenter Shop 


The shed in this plant is interesting in at least one respect. 
That is the 31-foot driveway, which can accommodate two or 
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three trucks abreast and still allow yardmen to handle 20-foot 
lumber. The shed is constructed on concrete footings, and 
the section used for dimension lumber is open on one side. On 
the second level, bins are sub-divided into narrow spaces of 


varying width to accommodate different lengths and widths of: 


screen stock. Another evidence of the company’s co-operation 
with contractors is a spacious carpenter shop maintained for 
the use of carpenter contractors and their employees. Prices 
are marked plainly on all doors and windows. Steel basement 
windows are very popular in all types of home in Effingham, 
and Mr. Ewing estimates that nine out of ten basement win- 
dows sold are steel. 


Fraternal Feeling Is Basis for Co-operation 


At the time we called at the yard, Mr. Ewing was just get- 
ting ready to make a trip through a group of southern mills 
with a party of Illinois dealers. 

“We are going to have a great time, regardless of what we 
see and learn, and that should be a lot, judging frome the pro- 
gram,” said Mr. Ewing. “When Jack McCarthy picked out 
this party, he certainly got it up to specifications that suit me. 
I couldn’t have picked a finer bunch of fellows in the building 
material trade to go anywhere with.” 

If a trade association never did anything more than bring to- 
gether the dealers of a given business on a common ground of 
fraternalism, and foster and engender the spirit that Mr. Ewing 
feels for the dealers he knows, and they no doubt feel for him, 
it has justified its existence. We do not mean that justification 
on a social basis is enough, but you can have no real co-opera- 
tion and helpful interchange of ideas without first getting per- 
sonal regard and trust. We have an idea, though, that this 




















Marxman residence, by J. H. Patterson Co., Rochelle, Ill. 
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EFFINGHAM Gets Boom Demand From New Oil Field; 
Dealer Maintains Shop for Carpenters--PARIS Plant Suc- 
ceeds With Package Selling in Town; Says Farm Cus- 
tomers Find Scientifically Designed Service Buildings Too 
Costly -- ROCHELLE Reports Record Building Activity ; 
Dealer Uses Torch to Get Pleasing Effects in Trim 





Finish of Rezo 
door and casing of 
closet adjacent, 
achieved with 
burning torch. 
Process accentu- 
ates grain of 
wood. All wood- 
work in room is 
finished in this way 














lumberman belongs to that large group in the business that 
commands respect and liking wherever they go. That was 
proved when we went to lunch with him, and we took places 
at a large table accommodating eight or nine men. These in- 
cluded a pair of physicians, several merchants in other lines 
and one outlander besides us. He was a salesman of drug 
supplies. Our introduction to the group was both dignified 





Floor plan of Hays residence 





and cordial, and, simply because we were J. T. Ewing’s guest, 
we were made to feel that we belonged and that we had been 
meeting here daily with the group over the period of years 
that had bred easy fellowship, and deep mutual regard. That 
group, we submit, and thousands of others like it, constitute 
real American society. There are no secrets, no restraints, 
no pose. There is affection, understanding and warmth, 


Paris Dealer’s Customers prefer 
Simple Corn Cribs 

Farther north, in Paris, Ill., removed from the oil boom, is 
the W. S. Logan Lumber Co., and its manager, D. H. Per- 
kins. We rode into Paris on the crest of a rainstorm which 
bore indications of turning to sleet with resultant ice-covered 
roads, and made our visit brief in order to get started north- 
ward ahead of the freeze. This concern enjoyed a good farm 
business in the late fall and early winter. Materials for corn 
cribs led among many items the farmers purchased. On the 
subject of corn cribs Mr. Perkins had some remarks to make. 

“For our trade,” he said, “most of the plans for such build- 
ings that come from agricultural schools, while undeniably 
scientific and complete, cost too much. There is little ques- 
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tion that if a farmer is prepared to lay out the money that such 
structures cost, he will get greater efficiency and probably 
longer life out of his crib. Few of them want to do that, how- 
ever, and we find that our best bet for volume sales is to pro- 
mote simpler designs for elementary cribs.” 


Does Package Selling; 
Light Door Takes Well with Trade 


Aside from farm trade, the yard has a fairly active town 
business. It engages in package selling of the complete home, 
offering every service except contracting, and including plans 
and financing. Houses somewhat costlier than average were 
going up in Paris. Of four handled by the Logan people dur- 
ing the fall, two cost $10,000 and two sold for $8,000. 

After a tour of the yard, we sat talking in the display room 
of the company for a while to give the blinding rain a chance 
to clear a little before taking the road again, and almost 
brushed a miniature cutaway sample of a Rezo door off a table. 

“Tt is unnecessary to stock those doors,” said Mr. Perkins. 
“Service from the warehouse eliminates that need, but we sell 
a lot of them, and have been moving a real volume of them 
for several years. It is an easy item to demonstrate and sell 
to the trade, and it takes well.” 

Conversation developed around itinerant truckers, and what 
their activity in central Illinois threatens to do to the retail 
lumber dealers. It seems that some action is necessary to regu- 
late or curb them before their inroads on the established con- 
cerns in Illinois towns become serious. 


Rochelle Had Building Boom During 1938 


In Rochelle, Ill—prominent in the public eye in the spring 
of 1938 as the town in which a building boom was started by 
the editor of a local newspaper who constructed a demonstra- 
tion home—we learned from F. H. Barnes, assistant to Man- 
ager C. A. Anderson, of the J. H. Patterson Co. yard, that 
1938 was the biggest home building year Rochelle ever had. 
Between late spring and the close of the year there was an 
average of one new home started every week, or a total of 
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thirty. Average cost is about $5,000, with the range from 
$3,500 to $10,000. Most of them range $4.500 to $6,000. 


“They are the kind of houses,” said Mr. Barnes, “which, if 
the people who own them have to move away, will always be 
good rental properties. One odd thing about the 1938 crop 
of new homes is that they are all wood with one exception.” 


Riding around town, we saw many of the homes, and they 
are credits to the town. Mr. Anderson joined us later, and it 
became evident that both he and Mr. Barnes were engaged in 
a little build-up to take us for a different kind of ride. Finally, 
stopping before an attractive home nearing completion, both 
paused before entering, and Mr. Barnes said, “You get around 
to a lot of places—see a lot of new homes under way?” 


We admitted, somewhat reluctantly, and with some qualifi- 
cations that that was correct, whereupon he continued, “Well, 
then you have seen a lot of paint, and you should be able to 
identify paint pretty well.” 

That looked like our out, and we said that, as far as we 
were concerned, all paint after it was applied looked pretty 
much alike except for color. We had never tried to look at a 
paint job, and tell the name of the paint manufacturer. In 
spite of everything we could do, we were definitely on the spot, 
so in we went. 


We didn’t want to appear in the role of wise-guy by snapping 
the answer out on fhe heel of the question but had a natural 
inclination to show-off a little. We finally compromised, giv- 
ing the right answer and apologizing for it. 

The truth is that about two years ago we stopped in at our 
old fraternity house on the campus of our alma mater, and 
were greeted by a proud sophomore who had just finished fixing 
up a part of the basement as a rumpus room. He had lined 
a room with inexpensive yellow pine, then had seared it with 
a burning torch, getting an unusual and pleasing effect in black 
and brown and tan tones. The owner of the house to which 
Messrs. Barnes and Anderson had taken us, had done the same 
thing to the doors, windows and trim in the living room of his 
new home. We had to explain all of that to our hosts, 


Applying Illinois Retailer's Occupation Tax to Lumber Sales 


[In view of several recent decisions by the 
Illinois Supreme Court, a number of lumber 
concerns apparently have realized that they are 
needlessly paying sales taxes on certain phases 
of their businesses and that they also have the 
right to recover back taxes which already have 
been paid. The AMERICAN LUMBERMAN is in- 
debted to Herbert H. Kennedy, of Moses, Ken- 
nedy, Stein & Bachrach, Chicago, for this 
resume, which should be of interest and value 
to every retail lumber dealer in IIlinois.— 
Ep1ror. | 

Realization by “Illinois lumber merchants that 
they have been needlessly paying the State’s 
Retailer’s Occupation Tax in many instances, 
due to a misconception of the law, has brought 
a flood of inquiries to the writer’s desk during 
the past month. 


“Am I required to pay a tax on all the lumber 
which I sell?” 

“What phases of my business are not sub- 
ject to the provisions of the law?” 

“Have I any redress to recover taxes mis- 
takenly paid?” 


These and many other kindred questions are 
being asked daily. 

The writer has been amazed at the general 
lack of understanding on the part of the trade 
as to the purpose and object of this legislation, 
which has been in force since 1933. Undoubt- 
edly, the use of the term “sales tax” by the 
public has contributed to the existing confusion. 
That term is a misnomer. It is an occupation, 
not a “sales” tax, imposed by the State for the 
privilege of carrying on a retail business or 
an occupation. The basis of the tax is not the 


sales made, but the gross receipts of persons 


engaged in the business of selling tangible per- 
sonal property to purchasers for use and con- 
sumption in this State. - Under the rules prom- 
ulgated by the Director of Finance it is not 
required, in measuring the amount of the tax, 
to include receipts from sales of property sold 
for the purpose of resale in any form as tang- 
ible personal property or receipts from the sale 
of personal services rendered as such. 

Thus, it is necessary that the seller of tang- 
ible personal property for use and consumption 
should determine in each instance and at the 
time each sale is made whether his buyer is 
purchasing goods for use or consumption, or 
for resale. The Supreme Court of Illinois has 
defined the term “use” as “a long continued 
possession and management of a thing to the 
purpose for which it is adapted as distinguished 
from a possession and employment that is 
merely temporary or occasional.” 


Applying the above test to the lumber trade, 
the following types of sales fall within the act: 


1. Where lumber is sold to persons who pur- 
chase the same for their own immediate use 
where such use will ultimately destroy the eco- 
nomic value of the property or its identity. 

2. Where lwmber is sold to contractors or 
individuals for the maintenance or repair of 
their own structures. 

3. Where lumber is sold to contractors or 
individuals to be used for the construction of 
forms or scaffolding for their own use. 


Under the same test, the following types of 
sales are not within the operation of the act: 


1. Where lumber is sold to contractors who 
incorporate the materials so sold into a struc- 


ture which is built by the contractor for an- 
other. 

2. Where lumber is sold to industrial con- 
cerns who use the same for crates, containers 
and boxes, which are either resold or the title 
to which passes with other materials contained 
therein. 

The lumber merchant may under the law re- 
strain the State from further collection of taxes 
which are being wrongfully levied. Moreover, 
he is given the right to seek a refund of those 
taxes which he has mistakenly paid. 


Section 6 of the Act provides that, “If it shall 
appear that an amount of tax, penalty or in- 
terest has been paid which was not due under 
the provisions of this Act, whether as a result 
of a mistake of fact or an error of law, then 
such amount shall be credited against any tax 
due or to become due under this act from the 
person who made the erroneous payment, or 
such amount shall be refunded to such person 
by the department.” The Supreme Court of 
Illinois has construed this section to mean that, 
where a person is engaged in a business from 
which a further occupation tax will be collected, 
such person’s refund will be limited to credit 
memoranda which may be used in payment of 
other occupation taxes. Where such person 
will have no occasion to pay occupation taxes, 
then he may receive a cash refund. 

The questions considered above have yet to 
be passed on by the Supreme Court of Illinois 
in respect to the sale of lumber.. Considering 
the position taken by this court in its de- 
cisions on somewhat analogous cases, it is be- 
lieved that the above correctly states the proper 
interpretation to be given the law. 
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34 Nebraska and lowa Dealers 
Enjoy Trip to Southern Mills 


OmaHA, NeEs., May 1.—Thirty-four retail 
lumber dealers of Nebraska and Iowa and two 
representatives of the Omaha Hardwood Lum- 
ber Co., which has quarters in this city and 
Sioux City, Iowa, have just completed a south- 
ern mill inspection trip into ten States. The 
tour was sponsored by the Omaha Hardwood 
Lumber Co. and made in an air-conditioned bus. 

Starting from this city, April 15, the route 
took the men to Kansas City, through the Ozark 
mountains to Ft. Smith, Ark.; to Littke Rock, 
Fordyce and Crossett, Ark.; Memphis, Tenn. ; 
Cairo, Ill., and St. Louis, Mo. They reached 
home April 22. 

In Ft. Smith the party inspected the plant 
of the Ft. Smith Rim & Bow Co., manufac- 
turers of wagon wood stock, mower and binder 
Pitmans and other turned stock, largely of 
hickory. 

The men enjoyed seeing the plants of the 
Fordyce Lumber Co., Fordyce, and the Cros- 


> te 
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A stop was made long enough on the trip for the members of the party to have this picture taken 


sett Lumber Co. at Crossett, whose products 
are sold by the Fordyce-Crossett Sales Co. 
They saw yellow pine and hardwood sawmills 
in operation, the manufacturing of hardwood 
flooring, the Wolmanizing treating plants, lab- 
oratories where chemicals are extracted from 
wood, charcoal plants, and the modern paper 
plant which produces Kraft paper from yellow 
pine pulp wood. 

At Crossett the party was taken to the timber 
operations; saw the felling of trees, cutting 
and loading of logs on trucks and railways, and 
inspected the reforestation program which the 
Crossett Lumber Co. carries on to insure a 
perpetual cut of timber for its operations. 

While they were in Memphis and Cairo, the 
men inspected plants of the E. L. Bruce Co., 
said to’ be the largest producer of hardwood 
lumber and hardwood flooring in the world. 
They witnessed strip flooring produced in large 
volume at high speed, and learned how block 
flooring, plank flooring and the firm’s new 
‘streamline” flooring is manufactured. The 


_ Men also took home with them a knowledge 


of how Bruce floor finishes are made and ap- 
plied by precision machinery to the factory 
finished flooring. 

In addition to visiting the Bruce factory at 
Cairo, the group inspected the Illinois Lumber 
Co., where ready-cut buildings for CCC camps 
are produced. 

The Omaha Hardwood Lumber Co. is the 
exclusive wholesaling representative in Ne- 
braska and Iowa for the products of the plants 
visited. This is the second trip of this type 
to the southern companies with retailers of this 
section. Accompanying the following dealers 
from the local company were Alva C. Sconce, 
vice president, and M. J. McGill: 

Otto Pieken, Pieken Lumber & Coal Co., 
Logan, Iowa; Robert Scott, Anita Lumber Co., 
Anita, Iowa; J. H. Stivers, Glenwood Lumber 


& Coal Co., Glenwood, Iowa; Earl Smith, 
Fullerton Lumber Co., Oakland, Iowa; L. M. 
Cassat, Richardson Lumber Co., Clarinda, 
Iowa; Carl Remien, Atlantic Building Supply 
Co., Atlantic, Iowa; E. M. Parker, Parker & 
Jacobsen Lumber Co., Crete, Nebr.; N. A. 
Allen, Melick-Allen Lumber & Coal Co., Fre- 
mont, Nebr.; Chris Korshoj, Korshoj Lum- 
ber Co., Herman, Nebr.; Don Asher, L. D. 
Martin Lumber Co., Kearney, Nebr.; Leo S. 
Hyland, Landy Clark Co., Lincoln, Nebr.; 
W. O. Eichelberger, Eichelberger Lumber Co., 
Norfolk, Nebr.; E. I. Sheets, Valley Lumber 
Co., Superior, Nebr.; Fred L. Yost, Yost Bros. 
Lumber Co., Milford, Nebr.; F. M. Rummel, 
Yates Lumber & Coal Co., Garland, Nebr.; 
Frank Stimson, J. B. Watkins Lumber Co., 
Omaha, Nebr.; J. R. Carnaby, Holland Lum- 
ber Co., Omaha, Nebr. 


A. S. Jacobsen, Jacobsen Lumber Co., Mar- 
quette, Nebr.; M. E. Dillehay, Palisade Lum- 
ber Co., Palisade, Nebr.; EB. L. Curtiss, Rush- 
ville Lumber. & Coal Co., Rushville, Nebr.; 
Ed Evans, Fullerton Lumber Co., Council 
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Bluffs, Iowa; Kenneth Barnes, Fullerton 
Lumber Co., Griswold, Iowa; Chas. L. Hagel, 
Hagel Lumber & Coal Co., Ainsworth, Nebr.; 
Gerald Desmond, Desmond Lumber Co., Lin- 
coln, Nebr.; Geo. Sokol, Shell Lumber Co., 
Sibley, Iowa; E. H. Byers, Byers Lumber Co.; 
Minden, Nebr.; Clarence Wilson, Creston 
Lumber & Coal Co., Creston, Iowa; B. A. 
Greenslit, Greenslit Lumber Co., Ashland, 
Nebr.; R. S. Perry, Perry-Caldwell Lumber 
Co., Cozad, Nebr.; Fred Efken, Farmers Lum- 
ber Co., Cook, Nebr.; G. W. Viergutz, Vier- 
gutz Lumber Co.,.Columbus, Nebr.; R. E. 
Spelts, Spelts-Hansen Lumber Co., Loup City, 
Nebr.; J. W. Hanley, Updike Lumber & Coal 
Co., Omaha, Nebr.; and Wirt Barnes, Fuller- 
ton Lumber Co., Villisca, Iowa. 


The size of the party was necessarily limited 
by the facilities en route and the ability of the 
mills to handle at one time. Future trips are 
planned for other groups of dealers in the terri- 
tory. 





Sells Big Airport Bill 


OAKLAND, Catir., April 29—The Oakland 
Board of Port Commissioners recently ordered 
purchased 100,000 feet of lumber for construc- 
tion of an addition to the administration building 
at the Oakland Airport. The contract was 
awarded to the Hogan Lumber Co. 
































Sam's Sawmill Not Scotch Enough for 
This Vigorous Signer 


According to Girard, famous columnist of the 
Philadelphia Enquirer, a well known Philadel- 


phia lumberman has taken his place alongside - 


John Hancock in the matter of a striking 
signature. Commenting on “Uncle Sam’s New 
Sawmill,” Girard said: 

“Only one man in America is famous for 
his signature, but John Hancock’s penmanship 
was miniature stuff compared with that of 
Robert G. Kay. 

“This widely known veteran lumberman, of 
Philadelphia and the whole U. S. A., frequently 
makes the middle name initial ‘G’ three inches in 
length. But the Chester County Scotsman does 
know his lumber, and he vigorously disapproves 
that new sawmill in West Virginia set in 
operation by-the New Deal. 

“A mill 220 feet long and 100 feet wide, 
known to the trade as a hardwood dimension 
plant. The idea of the Government,” declares 
Mr. Kay, “being in the sawmill industry com- 
peting with private enterprise is ridiculous. 


“Yes, all of that, but the solid opposition of 
‘all the lumbermen in West Virginia,” Mr. 
Kay adds, “was not able to stop it. Well, if 
Uncle Sam can operate a sawmill, he could 
elect to compete in bricks, coal mining, store- 
keeping, publishing, farming, cattle raising, egg 
production or bookbinding. Or your Uncle 
might even invade West Chester and compete 
there with the world’s greatest mushroom busi- 
ness or go to West Grove and enter the rose 
game for which that locality is famous. 

“An unbalanced National budget may scream 
but, while the taxpayer has a dollar left, politics 
in industry is likely to proceed.” 

The Kay signature, generally attached to 
letters pungent in their comment and always 
interesting, familiar to many lumbermen, rail- 
road officials and economists, is reproduced here, 
actual size, as proof that Girard did not over- 
state the case when he declared John Hancock’s 
famous signature was “miniature stuff’ com- 
pared with that of the Philadelphia lumberman. 
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50 Employees Organize Service Club 


Group Honors Louisiana Company on Its Twenty-fifth Birthday 


There is always something new under 
the lumbering sun when men like P. J. 
Voorhies, manager of the Lafayette Lum- 
ber Co. in Lafayette, La., decide that 
there ought to be something new! An 
account of the formation of the Lafayette 
Service Club, composed of the 50 em- 
ployees of Lafayette _ 

ILumber Co. and the 


Lafayette Sash & 
Door Factory, 
strikes the AMER- | 


ICAN LUMBERMAN | 





The Lafayette Lum- 

ber Co. and the La- 

fayette Sash & Door 

Factory are pictured 

with delivery trucks 
in front 





as news because it 
has not heard of a 
similar organization. 

The club was 
formed recently by 
the enthusiastic personnel of the two con- 
cerns. A regular charter was adopted, 
published and recorded as a corporation 
in the State. It lists the objects and 
purposes of the club as: 

1. Promote good will among the employees 
of the Lafayette Sash & Door Factory and the 


Lafayette Lumber Co. in order to assure the 
best of service at all times to customers. 

2. To lend their co-operation in a general 
way for the improvement of conditions of labor 
among themselves, particularly for the safety 
of all employees. 

3. (Co offer its service in a general way co- 
operat ng with the citizens and taxpayers and 
civic organizations for the promotion of any 
movement calculated for the good of the city, 
Parish, and State in general. 


any ny 


De Te 


The Lafayette Service Club members are seen in their uniforms and at salute. In front is the 
red, white and blue emblem between the American flag and the club banner. The two young 


elie sited AP” ith i De a ise 


4. To offer its moral support and service 
to the constituted authorities for upholding 
law and order in the community. 


A board of directors, composed of 
three members from each company plus 
one employee elected-at-large, elects the 
officers from its members. The first 





directors are: Saul Simon, C. J. Sprea- 
fico, John Spreafico, and, 
President—Donald Dailey 
Vice president—Louis Landry 
Secretary—Robert Dupleix, Jr. 
Treasurer—J. C. Hebert 


CLUB ARRANGES CELEBRATION 


The first major project of the Lafay- 
ette Service Club was the arranging of 
an all-day celebration honoring the Sil- 
ver Anniversary of the Lafayette Lum- 
ber Co., March 21. A part of the ob- 
servance which publicized the club to all 
the city was the procession of its mem- 





women club members are behind the emblem 


bers with a 50-piece band, and the 
brightly painted red and yellow company 
trucks and cars. The procession was a 
quarter of a mile long, and ended at the 
hotel where the day’s festivities were con- 
cluded with a banquet at which the club’s 
offer of service to the community was 
accepted by a minister as representative 
of the religious bodies of the city, by the 
clerk of court in the name of the civil 
authorities, by the president of a bank in 
behalf of the financial institutions, by the 
president of the school board for the edu- 
cational centers of the community, and 
by the president of the Chamber of Com- 
merce in the name of the several civic or- 
ganizations which he represented. 

During the entertainment, there was a 
presentation of the United States flag and 
the emblem of the Lafayette Service Club 
to Mr. Voorhies by the senior member 
of the club, J. C. Spreafico. Two of the 
young women members of the club car- 
ried the flag and banner across the ban- 
quet hall while the band played “The Star 
Spangled Banner,” and all the members 
stood at attention and gave the official 
salute as demonstrated by Mr. Voorhies 
in an accompanying photograph. The 
salute consists of placing the left hand 
over the heart and the right hand over 
the eyes, and is interpreted as meaning: 
“So long as the heart and mind are right 
and the conscience is clear, there is no 
fear to look into the future.” 


TO SERVE MORE THAN COMPANY 


President Dailey expressed the con- 
gratulations of the club to the lumber 
firm on its anniversary, and declared that, 
while the organization is made up of only 
employees of the companies, it aims to 
be of service to the city, Parish, and 
State in helping promote any worthy en- 
deavor which will go toward making La- 





P. J. Voorhies, 
of the Lafayette Lumber 
Co., salutes 


manager 
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fayette and Louisiana better places in 
which to live. 

The club members adopted an unique 
uniform which is to be worn regularly, 
and a dress uniform to be used for pub- 
lic functions. The organization has an 
emblem which is displayed on its station- 
ery and on the uniform. The colors of 
the round emblem are the red, white, and 
blue of the American flag. Its center is 
blue - signifying loyalty to the Supreme 
Being, to the nation, family, and those 
with whom the members associate. The 
second circle is white and stands for clean 
thoughts, clean acts toward friends and 
foes. The outer circle is red signifying 
the club members are ready at all time 
to undergo sacrifices to protect the prin- 
ciples of the country and the organiza- 
tion. 


GREW FROM SMALL START 


The history of the Lafayette Lumber 
Co. is a fine example of achievement. It 
began as a small retail lumber yard with 
a minimum force in 1914, and in the en- 
suing years ran the precarious gauntlet 
of war days. In 1921, it was decided by 
Mr. Voorhies that in addition to offer- 
ing materials for sale the firm would fur- 
nish home builders with plans and speci- 
fications. In the same year the Lafay- 
ette Sash & Door Factory was estab- 


lished to give customers immediate serv-' 


ice in doors, windows and special mill- 
work, The plant has grown until it is 
considered today as one of the most mod- 
ern sash and door factories in Louisiana, 
according to Mr. Voorhies. Thirty-four 
men are in regular employ at the factory, 
which is equipped with 30 or 40 machines 
individually powered with electric mo- 
tors. In addition to its regular produc- 
tion, the factory turns out architectural 
millwork for the needs of Lafayette and 
modern buildings throughout the State. 


GOLDEN RULE IS FIRM POLICY 


The Golden Rule has always been ap- 
plied in a general way as the company’s 
policy, Mr. Voorhies says. He never 
gives orders to the workers for his theory 
is that all men are born equal and the 
manager is no better than the honest la- 
borer whose work helps support his as- 
sociates. “I have always made it a point 
to have in my organization men who are 
honest, clean thinking, God fearing ; men 
who are devoted to their families and 
other duties,” explains the lumberman. 
“They are not just workmen, but an as- 
sociation of employees co-operating 
among themselves 100 percent in order 
to make an honest living in pleasant 
working conditions.” 

With 25 solid years of foundation 
building beneath the company and with 
such a staunch organization as the new 
Lafayette Service Club functioning in its 
behalf, one may be sure that Mr. Voor- 
hies is going to continue to do great 
things under the lumbering sun of Louisi- 
ana ! 





This pleasing view meets one's eyes when he enters the company's show room with its 
inviting appointments and well arranged displays 


Black Plate Glass Front Makes 
New Office Distinctive 


FarrMOUNT, Mo., May 1.—The local 
office, or store building, of the Badger 
Lumber Co., which was recently com- 
pleted, is one of the most attractive to 
come to the attention of the AMERICAN 
LUMBERMAN. ‘The new building is a 
source of pride to residents of the com- 
munity, as can be readily understood 
from the accompanying photographs. 

The outside front of the structure is 
of black plate glass, which is beautifully 
set off by chromium trim around the 
two large show windows. This striking 
example of simple but tasteful architec- 
ture is a great advancement from the lit- 
tle, old, ramshackle lumber office down 
by the railroad tracks which for too many 
years represented the lumber retailing 
industry. 

The building is 40x48 feet and has a 
full basement which is utilized for stor- 
age purposes. One of the most attrac- 
tive features of the interior of the new 
salesroom is its uncramped appearance, 


which was achieved by leaving plenty of 
open space around the “island” displays 
and counters. The gleaming hardwood 
floor, the knotty pine walls to window top 
height, and the square wood pillars for 
center supports all add to the general 
beauty of the room. 

Upon entering the salesroom one im- 
mediately sees on each side of the center 
aisle a display of paint in four-shelf cases 
which are topped with a long-wearing, 
black hardboard counter with metal edg- 
ing. At the end of one of the paint dis- 
plays is a wallpaper sample rack, which 
acquaints customers with the fact that 
this line of merchandise is stocked. A 
smaller case to the right of the aisle back 
of the paint contains some of the most 
frequently bought hardware items. In 
the left rear corner of the space is the 
outer office which is enclosed with a 
rounded counter. Not seen in the inte- 
rior picture on this page are the separate 
offices of the manager and shipping clerk. 





The Badger Lumber Co. at Fairmount, Mo., has this stunning front on its new office 
building, which helps dress up the whole community 
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How a Home Building Boom Got Started 


WESTERVILLE, On10, May 1.—A few 
weeks ago the manager of the Cellar 
Lumber Co. met the city manager on the 
street, and the latter asked: “Is there go- 
ing to be any building in this town this 
spring?” The lumberman’s reply was: 
“That all depends upon the supply of 
money to finance a building program. The 
Cellar Lumber Co. has all the material 
necessary to the construction of modern 
homes; and wants to sell it.” The city 
manager replied: “The city has lots for 
sale ; your company has the materials, and 
there are many men ready to perform the 
labor. Let’s see what can be done.” 

In a few days, the necessary capital 
was secured; one city lot was purchased, 


and preparations were made for begin- 
ning the construction of the first, mod- 
ern, home. Within three days a resi- 
dent of the city dropped into the office 
and inquired concerning the construction 
and appointments of the proposed build- 
ing, and before he left the office, he had 
purchased the home (when completed), 
planking down $800 as first payment. 

Encouraged by the progress of the pro- 
gram, two more lots were purchased ; 
plans made for the erection of two addi- 
tional buildings, and purchasers are call- 
ing, at the rate of eight to ten a day, to 
make inquiries and to get terms of sale. 
These buildings are sold at cost of con- 
struction, plus cost of the lot. 





along the following tip, which 
we have found to be a great 
help in handling the distribu- 
tion of nail aprons to carpen- 
ters in an efficient and econom- 
ical way. The central idea is 
that we require each carpenter 
to whom we give a nail apron 
to turn in an old one in ex- 
change. We will accept any 
specimen, no matter how badly 
damaged or soiled, just so it is 
a carpenter’s nail apron. We 
find that this method of hand- 
ling the aprons eliminates a lot 
of calls for them from individ- 
uals not entitled to receive 
them. The carpenters them- 
selves pass the word around, and 





Timely Tip for Dealers 


The Timely Tip for this issue is sent in by a dealer who wishes thus to 
acknowledge the help he has received from this feature in the past. He is 
William S. Pollard, manager East Arkansas Builders’ Supply Co., Oak 
Grove, La., who writes: “We read the Retailers’ Round Table section of 
the AMERICAN LUMBERMAN very closely, each issue, and have gained a lot 
of valuable information by so doing. In appreciation of some of the use- 
ful pointers offered therein by other good dealer friends we are passing 





they seem to like the method. What do we do with the old aprons?—some- 
one may ask. If in usable condition, we have them washed and mended, for 
issue to amateur carpenters and hobbyists. This costs very little, and works 
out to the satisfaction of all concerned. The amateurs and home workers 
are glad to get the renovated aprons, while the regular carpenters feel 
specially complimented because they get the new ones.” 








Of course, the city manager and the 
Cellar Lumber Co. are not in the build- 
ing business, except temporarily, to show 
that such projects are possible. In this 
they have been successful beyond their 
expectations. Twelve citizens of the city 
have ,expressed their determination to 
erect new homes this spring, says the city 
manager. 

This home building demonstration has 
three objectives, says the city manager; 
(1) to prove that there is in the city 
every material necessary for the construc- 
tion of an uptodate home; (2) to show 
the strong points of modern construction; 
(3) that there are numerous persons 
ready to purchase modern homes, when 
available at reasonable prices. Ross E. 
Windom, city manager, and Wilson F. 
Cellar, manager of the Cellar Lumber 
Co., are erecting three such homes; and, 
by so doing, it appears that they have 
launched a general building program for 
the city. 

The first model house will be Guild- 
way House No. 5, designed by Archi- 
tects Miller, Martin and Lewis, Birming- 
ham, Ala. The home will be modern in 
every particular as to materials and con- 
struction, and will include a two-car ga- 
rage. The house is triple insulated, with 
asbestos roofing shingles and siding; 
Steeltex plaster base, and Ful-thik Rock 
Wool home insulation for both walls and 
ceilings. The heating plant is a twenty- 
year guaranteed straight gravity system. 
All plumbing is of copper tubing, with 
porcelain fixtures. 

The house has a wood-burning fire- 
place; book shelves, china closet, linen 
closet, medicine cabinet and complete kit- 
chen arrangements. 

Construction is under way. Joe Moor- 
man is contractor; materials are fur- 
nished by the Cellar Lumber Co., and 
the first model house will be completed 
by June 1. This home will be completely 
furnished by the H. P. Sammons Co., 
and will include electric range, refrigera- 
tor, radio and washing machine by the 
Cheek Co. At the appointed time, the 
house will be opened to the public for in- 
spection and to prospective purchasers. 

Thus the casual meeting of two enter- 
prising citizens on the street, and a per- 
tinent question from one of them, seems 
to have started a large building boom 
for the town. These men are as much 
surprised at the success of their project 
as anyone else. 
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Celebrates 70 Years of 


Growth and Service 


ELLENVILLE, N. Y., May 1.—Marking 
its 70th anniversary in business, the W. 
H. Deyo Co. (Inc.), of this city, im- 
pressed itself upon the community and 
surrounding trade area in a way that will 
not be soon forgotten. In the first place, 
printed news publicity and advertising of 
the event was on a scale seldom seen in a 
community of this size, the main feature 
being a special 12-page section of the El- 
lenville Journal, illustrated with a dozen 
or more photographs showing various 
phases of the company’s operations. Two 
full pages were devoted to announcing the 
big “70th Anniversary Paint Sale.” 
Other lines were similarly featured, in- 
cluding a half-page devoted to the mill- 
work department, and other large spaces 
to builders’ hardware, cement, and other 
building staples and accessories. In news 
articles and feature stories the founding 
and development of this great business 
were traced. The business is now headed 
by Deyo W. Johnson, grandson of W. H. 
Deyo, one of the founders. 

The following paragraphs from the his- 
torical sketch give a vivid picture of the 
operations of this big lumber, building 
material and coal concern: 

Few readers of this paper but are familiar 
with the W. H. Deyo Co. of today—with its 
big plant at the eastern end of Ellenville’s Canal 
Street, its up-to-date completely-equipped mill 
and shops, its extensive lumber yards and great, 
modern coal towers. Almost every home-owner 
at one time or another has had occasion to 
remember the completeness of its hardware and 
builders’ supply departments. 

Not so widely known, perhaps, is the fact 
that the W. H. Deyo Co.’s still-growing, pres- 
ent-day business extends well over a hundred- 
mile radius into many distant counties, or that 
the company’s trained personnel of seventeen 
includes such experts in their fields ‘as lumber 
and building material consultants, experienced 
fuel men, crack mill hands, and fine glaziers, 
in addition to such phenomena as courteous and 
accommodating coal truck drivers, whom cus- 
tomers count it an actual pleasure to discover 
in their cellars. 





How Dealer Imparts Informa- 
tion About Building 


CHARLEROI, Pa., May 1.—A very suc- 
cessful “community open meeting” was 
recently sponsored by the Charleroi Lum- 
ber Co. It featured the Johns-Manville 
picture “The House That Ann Built,” 
also a picture put out by the Terminix 
Co., Pittsburgh, Pa. The AMERICAN 
LuMBERMAN learned from Glenn R. 
Lynn, president of the Charleroi Lumber 
Co., that there was a very good attend- 
ance, both pictures were well received, 
and it was felt that the meeting was a 
very worth-while effort. It was held 
in a large hall in the high school building 
of the Fallowfield Consolidated School 
District. The first step in planning the 
event, according to Mr. Lynn, was 
toward interesting several civic groups in 
the idea of attending the showing of the 
above two educational sound pictures. 
“Tn connection with such showings,” 


Amermcanfiumberman 


said Mr. Lynn, “we have furnished the 
schools and various civic bodies with a 
number of pictures, with co-operation of 
various manufacturers. In some cases 
the manufacturer sends the picture, ma- 
chine and an operator. In quite a num- 
ber of instances we furnished the pictures 
only, as some of these organizations had 
projecting machines of their own. 

“We have at the present time requests 
from two school districts for pictures of 
anything interesting in the general build- 
ing field. This of course affords us a 
good opportunity to do some educational 
and promotional work, in the interest of 
home building and good construction 
generally. We expect to secure pictures 
of some of the large West Coast opera- 
tions, lumber mills, shingle plants etc., 
as we have seen several such pictures 
ourselves, and know they would be of 
marked educational value as well as very 
interesting to the spectator.” 


Lumber Firm's Float Wins First 
Prize In Big Parade 


An outstanding annual event at St. 
Petersburg, Fla., is the Festival of States, 
usually staged near the end of the tourist 
season. This year it occurred on March 
31. Of special interest to lumbermen is 
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"Town and Farm" Clasp Hands 
at Annual Dinner 


KenosHa, Wis., May 1.—The task 
of guiding to a successful conclusion the 
Tenth Annual Farm Dinner, given a few. 
days ago to the farmers of Kenosha 
County by the Chamber of Commerce of 
this city, fell to George W. Anderson of 
the Kenosha Lumber & Coal Co., who is 
also president of the Kenosha Chamber 
of Commerce. Mr. Anderson has from 
the start been active in the promotion of 
this good will gesture by Kenosha busi- 
ness men to the farmers in the surround- 
ing country. For seven years attendance 
at the party mounted steadily, and in 
1937 the capacity of the hall in which 
the party is given, 1400, was reached. 
The 1938 dinner hit the same mark, and 
this year it was necessary to turn away 
an overflow of 600 applicants for places. 

Guests bring the main course of their 
own dinners, and the Chamber of Com- 
merce adds beverages and dessert, dis- 
tributes gifts contributed by more than 
100 Kenosha merchants, and provides a 
full evening of entertainment. The pro- 
cedure involved first getting a list of 200 
volunteers from Kenosha’s business 
houses to act as hosts, greeters and wait- 





Beautiful float of the Pinellas Lumber Co., St. Petersburg, Fla., which received trophy for 
first place in the commercial section of recent Festival of States parade in that city 


the fact that in the huge parade which 
climaxed the festival, first prize for the 
most beautiful float in the commercial 
section went to the Pinellas Lumber Co., 
of above city. There were nearly 100 floats, 
and eighteen bands, in the parade, besides 
military units and other uniformed bodies. 

The Pinellas float was a beautiful con- 
ception, featuring a queen upon her 
throne, and royal attendants, together 
with a fountain, and a figure of Cupid 
with his bow, as shown in accompanying 
photograph. The float was 8 feet wide 
and 34 feet long, with: canopy at rear 12 
feet high. The color scheme was blue— 
in various shades—with embellishments 
such .as the columns, fountain, cut-out 
stars etc. in silver. 





ters at the dinner. A meeting was held 
before the dinner when all the volunteers 
were given instructions. Business and 
professional men who comprise a major- 
ity of the volunteer corps, carried off 
with dispatch their heavy task of seeing 
that 1400 men and women were received 
in a single building in a half hour’s time, 
made comfortable at once, and then 
served. At the conclusion of the dinner, 
the volunteers cleaned off the tables, and 
the entertainment program was begun. 
In a brief address of welcome, Mr. An- 
derson said, “I know of nothing that will 
cement business relations more between 
two strangers than a good hand shake, 
a bit of song and fun, and an evening of 
relaxation after a good meal. That’s 
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what we have tried to provide at the 
Farm Dinner to-night. 

“That we have succeeded is pretty evi- 
dent from the enthusiasm which is so 
noticeable. The Chamber of Commerce 
is happy to have been a part of this event, 
and hopes that the time will come when 
increased facilities will permit us to ex- 
pand to great heights.” 

Following Mr. Anderson’s welcome 
there was 15 minutes of community sing- 
ing. The program that followed was 
made up of professional entertainers, the 
headliner being Richard Schreiber, bari- 
tone of the Chicago Civic Opera Com- 
pany. 

The party was held at the Kenosha 
Youth Foundation. The Kenosha Eve- 
ning News presented each guest with a 
24-page souvenir edition in tabloid form. 
The edition told the whole story of the 
Farm Dinner, included a complete list of 
all those present, and presented interest- 
ing farm news, both local and general. 





Mistakes Are Useful—lf 
Avoided in Future 


Gratifying success, mixed with one or 
two small mistakes, according to Man- 
ager Ralph Rector, marked the recent 
open house held by the Home Lumber 
& Supply Co., Beaver, Okla. On the 
principle that it is a good thing to spot 
mistakes, in order to avoid. them in the 
future, we are passing along to readers of 
the AMERICAN LUMBERMAN what Mr. 
Rector told us regarding the affair, which 
was exceedingly successful in point of at- 
tendance, 747 visitors registering and, 
said Mr. Rector, “every one a customer 
or a potential customer.” 

“Giving away 15 or 18 prizes,” he con- 
tinued, “with no thought of selling any- 
one anything, appealed to the people since 
most giveaway propositions have jokers 
in them. However, this time, thanks to 
the wholesalers, who donated items that 
they distributed as prizes, thereby put- 
ting their merchandise before the public, 
the gifts had no strings attached. The 
grand prize, of course, was furnished by 
our company.. 

“The one, or at least the biggest, mis- 
take we made was that of crowding our 
displays too much, and by so doing, cur- 
tailing the opportunity for the wholesale 
representatives to show and demonstrate 
their wares. Every one of these repre- 
sentatives, being a specialist in his line, 
could have spread a lot of valuable in- 
formation throughout our territory con- 
cerning the merchandise we carry. We 
shall be careful not to make that mistake 
again, as we feel that the efforts of these 
representatives in educating our trade as 
to the merits of the quality goods which 
they handle helps us to make sales. 

“Reports coming in since the show 
have all been very favorable, and we ex- 
pect to repeat the effort next year, profit- 
ing by the experience of this year’s 
show.” 
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A Contributor Observes and 
"Snaps" a Small Home 


Under Way 


A new contributor, told to write 
about and photograph anything of in- 
terest to lumber dealers that he might 
observe, sends as his first effort the 
following: 

Charles R. Wilbur, manager of the 
Wilbur Lumber Co.’s yard at Waukesha, 
Wis.—one of the fourteen branches of 
that company, whose main office is in 
West Allis, Wis.—is just completing a 





Charles R. Wilbur, manager of the Wau- 
kesha (Wis.) branch of the Wilbur Lumber 
Co. 


small home, whose siding is of the new 
Creo-Dipt Zephyr shingles, the first seen 
in use in that part of the country. The 
shingles are applied in two layers, with 
the butts of the outside layer overlapping 
the others by %-inch, which gives a mod- 
ernistic effect, by producing a thick 
shadow line, or depth. The outside 





Here is seen, under 
construction, the 
house built by the 
Wilbur Lumber Co., 
Waukesha, Wis., re- 


ferred to in accom- 
panying story 





shingle has 14-inch weather exposure, 
and is grooved, which gives an unusual 
texture and appearance. The cost of 
applying the two layers is but little more 
than what the ordinary shingle would 
cost, due to low cost of the inside layer, 
which is unstained; and to the saving in 
labor, due to the shingles being trimmed 
and cut to fit. The white stain is applied 
after the shingles are on, so they will be 
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spotless. This bungalow, here shown in 
process of construction, has five rooms. 
It has been sold for $4,500. It is insu- 
lated throughout, besides the protection 
from cold and heat afforded by the two 
layers of shingles. It is made of quality 
materials throughout. 





Golden Anniversary Observed 
by Illinois Company 

April, 1939, will be remembered by 
officials and personnel of O. H. Wright 
& Co., Inc., Belvidere, Ill., with an espe- 
cially warm feeling around the heart for 
it marked the Golden Anniversary of the 
firm. The important event was observed 
with a banquet the evening of April 17 
for employees of the company’s headquar- 
ters in Belvidere and at its six yards. 
Double significance was attached to the 
date because it marked the birthday of 
Omar H. Wright, senior member of the 
company. 

To further celebrate the 50th birth- 
day of the company, a home show was 
held at the head office on April 18 and 
19 to which the entire community was 
invited. An interesting display of build- 
ing materials, fuels, kitchen cabinets, win- 
dows, upward swinging garage doors, 
fencing, insulation, shingles, asphalt roof- 
ing and numerous other items was viewed 
by customers and friends of the concern. 

In 1856, O. H. Wright, Sr., left New 
York and settled at Belvidere, where for 
several years he served as a pioneer 
school principal. Later he studied law 
and became a proficient attorney. After 
a few years in the legal field, he and his 
son, Omar, Jr., established in 1889 the 
lumber and fuel business under the name 
of O. H. Wright & Son. It is recalled 


that in those early days most of the lum- 





ber came from Wisconsin and Michigan. 
Until 1919, the responsibility of manage- 
ment was with Omar H. Wright, Jr., but 
in that year his son, Omar B. Wright, 
and his nephew, Robert W. Wright, Jr., 
joined the company and by degrees took 
over the active duties. Charles Country- 
man, now secretary of the ‘firm, was ad- 
ded to the executive staff at about the 
same time. 
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For about 25 years the company op- 
erated just the original yard, but in 1915 
it was decided to expand. A yard at 
Herbert, Ill., was purchased, and since 
then at well spaced intervals businesses 
in the following towns have been ac- 
quired and added to the chain: Capron, 
Bartlett, Cherry Valley, and Elgin, IIl., 
and Cambridge, Wis. 

The April 17 issue of the daily news- 
paper in Belvidere contained a history of 
the company and dozens of ads inserted 
by manufacturers, whose products are 
sold by the Wright firm, congratulating 
the management on its 50 years of busi- 
ness and wishing it a long future. 





Newspaper Ads Sell Building 


Materials for Retailer 


The Sugar House Lumber & Hard- 
ware Co. in Salt Lake City, Utah, is em- 
ploying newspaper advertising to put its 
message of new building, repairing and 
remodeling across to residents of its trade 
territory. The ads have been found to 
bring results so will probably be con- 
tinued. 

The average advertisement used is two 
columns wide by three inches deep. Bold 
face type with ample white space around 
it makes the company’s message stand 
out, and makes its reading easier and 
quicker. Since the same type is used in 
all the ads, a reader is able to identify 
them at once. 

A good sample of the copy used is this 
recent ad entitled, “Home Building Was 





BUILD YOUR HOME TODAY 


Let Your Rent Pay for It! 


%* EVERY SINGLE FACTOR favors new building and 
| home improvement and repair NOW. 

% BUILDING COSTS ARE VERY LOW, but slated to 
rise soon because of the rapidly increasing housing 
shortage created by the depression. 

% FINANCING READILY AVAILABLE and on terms 
more liberal and over a longer repayment period than 
ever before. 

% NOW IS THE TIME for any remodcling, repairing 
or new construction you have been eonsidering. 


| 
3 Suqer House Lumber £ Hardware Co. 


Use Our Plan, Finance and Material Service 


| 1164 East 2ist South Hyland 555 
| M. 0. ASHTON, Pres. HORACE B. RICHARDS, Mgr. 











Never Easier Nor a Better Investment.” 
The following statement made up the ad- 
vertisement : 

“A house which cost $10,000 in 1929 
will likely cost about $7,500 today, but 
next year may cost $9,000 or even more. 





How BETTER LUMBER 
makes a BETTER HOME 


When you repair er remodel, you intend to put your home in 

as good or better shape than it was when new. This neces- 

sitates sound construction with proven materials such as 
| 4-Square Lumber offers with: 


_ Sugar House Lumber € Hardware Co, 


Use Our Plan, Finance and Material Service _ 
1164 East 2ist South Hyland 555 


M. 0. ASHTON, Pres. HORACE B. RICHARDS, Mgr. 


- 
| 
| 
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RIGHT NOW—before the house short- 
age caused by lack of building during the 
depression becomes more acute—is the 
RIGHT time to build a new home. Lag- 
ging building costs enable you today to 
build a house that will increase in value 
as an investment while paying yearly 
dividends in comfort and livability.” 
Another particularly good ad stressing 
new construction is reproduced here as 
it appeared in a Salt Lake City Sunday 
newspaper a few weeks ago. ‘The sec- 
ond advertisement shown is one which 
featured remodeling and repairs. 





Group Entertains Contractors 

OscEoLa, ArK., May 1.—The Osceola 
Lumber Dealers Association, composed of 
Osceola Lumber Co., Home Lumber Co., 
and Shippen Lumber Co., were hosts at 
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Beautiful Display of Woodwork 
Is Permanent Attraction 


BIRMINGHAM, AtA., May 1.—A beau- 
tiful new office was recently opened here 
at 322 North 21st Street by the Campbell 
Coal Co., which has its headquarters in 
Atlanta, Ga. The display room contains 
what is considered one of the finest ex- 
hibits of Curtis woodwork in the entire 
country. It consists of the complete line 
of sectional kitchen cabinets produced at 
the concern’s Clinton, Iowa, plant, and 
the company’s distinctive mantels, en- 
trances, china cases and cabinetwork. 

The entire Curtis Silentite window 
family is featured in the new Campbell 
display. The company has the exclusive 
distributing agency for Curtis woodwork 
in Alabama. It is one of the oldest job- 





This office in Birmingham, Ala., will afford prospective home builders and other in- 
_ terested parties a chance to see the latest woodwork available 


a banquet tendered thirty-five Osceola 
contractors, realtors, electricians, plumb- 
ers and decorators. A. Sid Wilbanks, of 
Little Rock, State FHA director, was the 
principal speaker. 


Refuses to Set Aside FTC 
Order Against Council 


SAN Francisco, Cauir., April 29.— 
Answering that the petitioners had not 
taken the right course to attain their goal, 
the United States circuit court here re- 
cently refused, on technical grounds, to 
set aside a Federal Trade Commission 
cease-and-desist order against the Cali- 
fornia Lumbermen’s Council and its affili- 
ated clubs. The lumber associations had 
claimed they originally were deprived of 
a fair hearing. 

The Federal Trade Commission order 
was issued in August, 1937, charging 
practice of unfair methods of competi- 
tion against the California Lumbermen’s 
Council, Fresno; Coast. Counties Lum- 
bermen’s Club, Watsonville; San Joa- 
quin Lumbermen’s Club, Fresno; Central 
Valley Lumbermen’s Club, Stockton; 





Peninsula Lumbermen’s Club, Redwood 
City, and the Northern Counties Lumber- 
men’s Club, Sacramento. 


bers and distributors of building mate- 
rials in the South, having been started in 
1884. The firm also distributes Curtis 
products in Georgia, Alabama, and east- 
ern South Carolina. 

The Birmingham office of the Campbell 
Coal Co. will afford ample opportunity to 
architects, contractors, and prospective 
builders to see Curtis woodwork in ap- 
propriate setting. 


Retail Sales Below Costs Are 


Banned by Minnesota 


St. Paut, Minn., May 1.—“Minne- 
sota fair trade bill H. F. 664,” which 
makes illegal the sale of merchandise be- 
low cost by retailers in the State, became 
a law this week when signed by Gov. 
Harold E. Stassen. Cost is defined as 
invoice or replacement cost, whichever is 
lower, plus the cost of doing business at 
the location of the vendor. Cost of do- 
ing business is defined as all current costs 
of doing business incurred in the con- 
duct of such business, and includes the 
following items of expense: Labor, in- 
cluding salaries and bonuses of execu- 
tives and officers, rent, depreciation, sell- 
ing costs, maintenance of equipment, de- 
livery costs, all types of licenses, taxes, 
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insurance and advertising and other fixed 
and incidental expenses. 

Sales at less than 10 percent above cur- 
rent delivered invoice or replacement cost, 
for the purpose of or with the effect of 
injuring competitors or destroying com- 
petition, are made prima facie evidence 
of violation of the law. 

Criminal penalties are provided for vio- 
lation, and use of injunctive relief by any 
party injured by sales below cost by a 
competitor is permitted. 
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After 88 Years, Well Known 
Retail Firm Retires from Field 


Newark, N. J., May 1.—One of this city’s 
oldest retail lumber concerns, the James Crowell 
Lumber Co. (Inc.), according to announcement 
here, is going out of business after 88 years, 
during which it survived three wars and sev- 
eral depressions. James Crowell, president- 
owner, and son of its founder, will retire. Over 
a “stand-up” desk in the company’s office on 
McCarter Highway hangs an old desk top 
which meets the visitor’s eye as he enters the 
building, which was the original office. The 
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legend, in gold letters, is divided into three 
panels on the desk top. On the left is inscribed 
the year 1851 and the fact the business was 
founded then. 

The center panel is devoted to development of 
the business, with dates showing increased areas 
the plant occupied. At the start it occupied 
39,650 square feet; in 1859, 47,300 square feet; 
in 1863, 66,088 square feet; in 1884, 90,044 
square feet, and from 1901 to the present, 144,- 
007 square feet. 

The panel on the right bears the date 1924, 
and shows the business was conducted by the 
founder from 1851 until his death in 1890; by 
his sons, George E. and James from 1890 until 





Home Show in City of 14,000 
Draws 8,000 Visitors 


More than 8,000 persons attended the 
first annual Home Show at Fremont, 
Ohio, from March 25 to April 1, inclu- 
sive. It was sponsored by the North- 
western Ohio Housing Guild, with head- 
quarters at the Gordon Lumber Co., Fre- 
mont, which is one of the eleven yards 
operated in northwestern Ohio by that 
company. The show, open from 1 p. m. 
to 12 p. m. through the entire eight days, 
attracted people from many towns as far 
as fifty miles away. 

Incorporated in the show were ex- 
hibits by sixteen Fremont firms, whose 
displays of modern building materials, 
household furnishings and appliances 
created intense interest among the visi- 
tors, while special features such as arch- 
ery contests, miniature homes and me- 
chanical exhibits attracted thousands 
during the show. Among the outstand- 
ing exhibits was the Gordon Lumber 
Co.’s display of model homes in minia- 
ture and the company’s registered archi- 
tects’ etchings and renderings of many 
outstanding homes built by that company 
in its territory recently. 


Full-length motion pictures were 





Exhibit of Gordon Lumber Co. at Fremont (Ohio) Home Show. Notice at right minia- 
tures of eight homes built by this company, all on one street in Fremont, as a 


shown, including “Trees and Men” and 
“The House That Ann Built,” depict- 
ing steps in the production of lumber; 
life in lumber camps, and modern meth- 
ods of home remodeling and new home 
construction ; also, a very interesting and 
educational picture by the Red Cedar 
Shingle Bureau, which showed the manu- 
facture and uses of red cedar shingles. 

The exhibit of an all-American room, 
showing a modern living room for the 
1939 house, a copy which recently ap- 
peared in House Beautiful, received wide 
attention, as did the displays of the latest 
plumbing, heating and electrical appli- 
ances, and landscaping. 

Many manufacturers of lumber, paint, 
cedar and asbestos shingles, millwork 
and other commodities displayed their 
products in a most beautiful and artistic 
manner and. their representatives ex- 
plained the qualities of the products. 

Local banks were also represented, and 
at their booth was available all informa- 
tion on FHA loans for remodeling and 
new construction. Free souvenirs and 


literature were distributed to all visitors 
and a grand cash door prize was awarded 


demonstration 





William Gordon, president Gordon Lumber 

Co., standing in front of exhibit (shown be- 

low) of his company, at Home Show re- 
cently held in Fremont, Ohio 


on the final night of the show. A fine 
lot of prospects for new homes and for 
remodeling was uncovered and listed for 
follow-up. 

From the enthusiastic response from 
the public and the business men who par- 
ticipated in the show it will, without a 
doubt, be an annual affair at Fremont. 

Among the comprehensive displays 
were many that were shown at the Ohio 
lumber dealers’ convention recently held 
in Columbus. The manufacturers display- 
ing their products were: 


Weyerhaeuser Sales Corporation, by C. J. 
Donahue, district manager; Johns-Manville 


Sales Corporation, by J. L. McCullough, dis-. 


trict manager; Curtis Woodwork Companies, 
by C. R. Hunsicker; Glidden Paint, by Don 
Noville; Perma Stained Shingles, by E. W. 
Jumper; Red Cedar Shingle Bureau, by P. 
Moffett; Lumbermen’s Supply (Inc.), by Carl 
Howard; E. L. Bruce Co, by Mr. Max- 
well and Mr. Bruce, Jr.; Libbey-Owens- 
Ford Glass Co.; Owens-Illinois Co.; Wilson 
Metal Products; Bostwick Braun Hardware: 
National Manufacturers; Marsh Wall Tile. 
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the death of George in 1899, and by James indi- 
vidually from 1899 until 1923, when the James 
Crowell Lumber Co. was incorporated. Below 
the panels is inscribed: 

“This desk top used by the founder of this 
office for many years.” 

The history of the business is further ex- 
plained by pictures on the office walls. Some are 
of scenes on the Passaic River along which the 
plant extends, such as the unloading of lumber 
from sailing vessels, others of the hauling of 
lumber by horses hitched to stake wagons, and 
still others of scenes in the yard when it was 
flooded by the Passaic. , 

Another picture shows the founder in the 
yard. Standing nearby is Benjamin Stites, one 
of the first employees, who served in the Civil 
War and returned to the job afterward. 

In the early days, lumber arrived at the 
yard in two and three masted schooners from 
Maine. Occasionally a four-master came up 
the river, Mr. Crowell recalls. Now most of 
the lumber of the Newark area comes from 
the West Coast in steamers which dock at Port 
Newark. 

At one time the company had a yard in Har- 
rison. Years ago the company handled much 
of the timber used in construction of large 
buildings in Newark and other parts of North 
Jersey. Then it was mostly spruce from Maine; 
now it is mostly fir from the West Coast. 

The pride of the Crowell business was its big 
black horses, kept groomed to perfection. Har- 
ness, brass trimmed, and wagons, also were 
always kept in top condition. The black horses 
came to be an advertisement for the business. 
Now only two horses are left, but they are 
black! 

Before the horses were superseded by motor 
trucks long hauls took all day and sometimes 
part of the night. When there were long, steep 
hills to climb, such as the Orange Mountains, 
two wagons were sent out. At the foot of the 
hills one team was unhitchéd, the load was left 
and the horses were hitched to the other wagon. 
The four would haul the first load over the 
hill and return for the second. 

Mr. Crowell, a native of Newark, has lived 
for the last 33 years at Park and North Arling- 
ton avenues, East Orange. 





Census Survey of Business, 
1937-38, Is Released 


WasuincTton, D. C., May 1—The Bureau 
of Census, United States Department of Com- 
merce, has just issued its retail census survey 
of business for 1937 and the first half of 1938. 
This report does not present a complete meas- 
ure of retail distribution but provides a reli- 
able indicator of the trends of business since 
the last regular census of this kind in 1935. 
The canvass was conducted from census lists 
included in the 1935 survey of firms whose 
sales volume that year exceeded $5,000. The 
survey covers sales by quarters, pay roll data, 
relation of stocks on hand to sales, cash-credit 
analysis of sales etc. 

The business of lumber and building material 
dealers is reported in all of the classifications, 
and findings are reported geographically, by 
States and as to business done in the larger 
cities. Sales, stocks on hand, and pay roll 
figures were up 30 to 40 percent during 1937 
as compared to 1935. Sales, however, lost 
ground during the first half of 1938. Sales 
averages for any given year show approxi- 
mately the following percentages by quarters: 
first quarter, 19.6 percent; second quarter 29.3 
Percent; third quarter, 27.2 percent; fourth 
quarter, 23.9 percent. Open account sales for 
independent retail lumber dealers during 1937 
and the first half.of 1938 were better than 85 
percent of all sales; installment sales during 
the same period amounted to .5 percent of all 
sales, and cash and C. O. D. sales averaged 
13 to 14 percent. 

Since the census in 1935, there has been a 
tendency for more yards to join the upper and 
lower brackets of sales, while a decrease is 
noted in the number of yards doing business in 
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the $30,000 to $50,000 class. Chain retail lum- 
ber yard organizations reported approximately 
the same number of units in operation in 1937 
as in 1935. Credit sales account for at least 
25 percent of the total business done by 86.7 
percent of the chain yards. 


British Guiana Lumber Marketed 
by New Company 


New York, N. Y., May 1.—The Greenheart 
Lumber Co. (Inc.), of Delaware, with offices 
at 70 Wall Street, here, was recently founded 
by a group headed by Roswell C. Tripp, who 
is chairman of the new company. S. DiGiorgio 
is president. The new company purchased the 
assets of the General British Guiana Corp. 
(Ltd.), of British Guiana, and the Greenheart 
Lumber Co., of New York, and will market 
heavy British Guiana timber in the United 
States and other parts of the world. Such 
lumber is now being used by railroads and 
utility companies for heavy duty construction, 
flooring and piling. The lumber has entered 
into many important engineering projects in 
England and other European countries for the 
past century, but for only the past four years 
has been in general use in this country. Its 
strength and durability, and resistance to the 
termite and teredo, are noteworthy features, 
according to Mr. Tripp. 


Old Mississippi Lumber Center 
Takes on New Life 


CorINTH, Miss., May 1.—Some recent de- 
velopments in the lumber industry in Corinth 
give promise of making this city an even more 
important lumber center than it has been. The 
Corinth Lumber Co. (Inc.), owned by R. G. 
Schwartz and Dock Madden, recently dis- 
mantled its planing mill in Pocahontas, Tenn., 
and has erected it on the outskirts of Corinth, 
with trackage on the Mobile & Ohio railroad. 

Marshall Howell, who has operated a retail 
lumber yard and planing mill in Corinth for 
several years at a location having no trackage 
facilities, has established a planing mill and 
retail yard at a new location, with trackage 
on the Mobile & Ohio railroad to facilitate the 
handling of wholesale shipments. 

Howard Campbell, who moved to Corinth 
recently from Hollis, Okla., and who has been 
bookkeeper for the A. C. McAnally Lumber 
Co., has purchased the McAnally interests and 
now is operating a retail lumber yard under 
the name of Campbell Lumber Co. 

A concern that has helped to keep Corinth on 
the lumber map for many years is the Poca- 
hontas Lumber Co., one of the leading manu- 
facturers of yellow pine lumber in this section. 
L. F. Garrett is owner of the Pocahontas 
Lumber Co., and the sales are handled by 
James D. Reynolds. 











Revised Southern Pine Grading 
Rules Issued 


New Orteans, La., May 1.—The 1939 re- 
vised edition of the official Southern Pine 
Grading Rtiles, containing the changes author- 
ized at the last annual meeting of the SPA, 
March 22 to 24, are now ready for distribu- 
tion, according to H. C. Berckes, secretary- 
manager of the association. The rules will 
become effective July 1. Changes in the grading 
rules were made to bring the rules and defini- 
tions into conformity with new provisions of 
the American Lumber Standards, for simpli- 
fication, clarity and elimination of ambiguities, 
and to provide better segregation and classifi- 
cation of the qualities found in southern pine 
trees. . 

The revised rules book includes a new “C” 
grade of finish, a new droppings grade of 
pattern items, a new grade of No. 1 dimension 
carrying a 1200-lb. stress rating, or 1400-Ibs. 
if ordered dense or longleaf. There also is 
provided a basis upon which a four-ring No. 2 
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dimension, carrying a 900-lb. stress rating, may 
be specified. The new “C” finish grade repre- 
sents the quality heretofore shipped as No. 1 
and C. Other changes restrict the range of 
quality in Nos. 1 and 2 boards, and provide im- 
provement of the character of No. 3 boards, 
so that this grade may be satisfactorily used 
for low-cost sheathing. The terms “defects” 
and “blemishes” have been eliminated from 
grade specifications and the words “character- 
istics” and “grade limitations” substituted, so 
as to conform to the language used in the new 
provisions of the American Lumber Standards. 
The knot restrictions of the revised rules are 
slightly less severe than formerly. In the 
revised rules book there has been made a rear- 
rangement of tables and data in the entire 
structural section in the interest of simplicity. 





Rail Rate Increases Turn Business 
to Trucks—Roads Worried 


WarreEN, ARK., May 2.—The substantial in- 
crease in deliveries of lumber by truck from 
the mills the past year is causing the railroads 
considerable worry. It is reported the rail- 
roads have hearings scheduled at several south- 
western points early this coming month, with 
the intention of lowering rates to meet truck 
competition. The roads are realizing they are 
losing sizable revenues to trucking concerns. 
The trucks have increased their hauls, espe- 
cially since the last freight-rate advance. In- 
crease in delivering by truck has resulted in a 
number of retailers within a radius of 500 to 
600 miles from the mills carrying less stock, 
especially since they can get lumber delivered 
to the job at the same or less cost than it can 
be delivered to their yards by rail. 


Statistical Abstract Out 


Wasurncrton, D. C., May 1.—The Statistical 
Abstract of the United States for 1938, is 
announced by the Bureau of Foreign & Domes- 
tic Commerce. This is the sixtieth annual edi- 
tion of this indispensable source and reference 
book for business men, economists and students. 
As users of this service well know, this book 
is an encyclopedia of valuable statistics collected 
by governmental and private agencies relating 
to industrial, commercial and economic ac- 
tivities, covering a wide range of subjects. 
Copy of the Statistical Abstract, 1938, in buck- 
ram binding may be obtained from Superin- 
tendent of Documents, Washington, D. C., or 
through any district office of the Bureau of 
Foreign & Domestic Commerce, for $1.50. 


Books Ohio CCC Camp Order 


Laure, Miss., May 1—The Green Lumber 
Co., of which Charles Green is president and 
D. W. Winn is sales manager, recently has 
secured contracts for six complete and seven 
partial CCC camps in the Columbus (Ohio) 
area. Completion of the order in a 30-day 
period is required, and it is estimated that two 
and one-half million feet of lumber will be 
used in the construction of these camps. Each 
of the CCC camps requires approximately fif- 
teen buildings, including barracks, mess hall, 
living quarters for camp officials and various 
other units. Six of these complete camps will 
be fabricated and assembled here, together with 
replacements for seven additional camps. 











Charters to Maintain Schedule 


San Francisco, Cauir., April 29.—The Pa- 
cific Argentine Brazil Line, subsidiary of Mc- 
Cormick Steamship Co. and operating between 
the Pacific Coast and the east coast of South 
America, has chartered the SS Lowther Castle 
for one trip in May from Buenos Aires and 
other South American ports to the Pacific Coast, 
to maintain PAB’s regular northbound monthly 
sailing. PAB line now has three ships on berth 
for southbound sailings. 
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Vice President Builds Low-Cost Homes 


Uvatpe, Tex., May 1.—Recently people the 
country over were interested to read news stories 
telling of the low-cost homes built in Uvalde 
by Vice President John Nance Garner—this 


being his home town. Altogether twenty-four 
homes were built by Mr. Garner, four of which 
are shown in accompanying photographs. The 
houses built vary in size from three to six 
rooms, and in cost from about $1,200 to $2,500. 
They were built for rent, at $10 to $30 per 
month. All building materials were supplied 
by the Uvalde Lumber Co., while Carlisle & 
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Blevins. local contractors, had complete charge 
of the building and renting of the houses. Only 
local workmen, such as carpenters, masons, 
plumbers, electricians etc., were employed. 
For foundations these houses have 30x30-inch 
concrete footings and cedar blocks; No. 2 joists 
and framing; 1x4 B&better yellow pine floor- 
ing, laid without subfloor; walls and ceilings 
of shiplap, canvas, and paper; Presdwood 
wainscot, 4 feet high, in bathrooms and 
kitchens; siding 1x6 or 1x8 No. 1, applied 
direct on studs; roof 5/2 No. 1 XXXXX red 


cedar shingles. The lumber used was grade- 
marked southern pine. The houses were painted 
inside and out with Sherwin-Williams first 
grade paint. 

Local friends of the Vice President stated 
that the original intention was to build only 
a few homes, but that so much interest was 
shown in the project, that he extended it to 
total of twenty-four homes. The residences are 
not all in the same location, but are scattered 
over town. They all have individuality, in that 


they do not follow a fixed pattern. 





Four representative low-cost houses of the twenty-four built by Vice President Garner at Uvalde, Tex., Are Shown Above 


Small Homes Lead in Building Upswing 


Small Homes Demonstration at 
Carolina Capital 


RateigH, N. C., May 1.—A small homes 
demonstration in Raleigh, in co-operation with 
the National Small Homes Demonstration, of 
Washington, D. C., has been announced by E. 
Johnston Neal, president of Radio Station 
WRAL and the Home Owners Corporation, 
who are inaugurating the project here. This 
small homes demonstration is unique inasmuch 
as no home will be built to sell for more than 
a dollar per day on FHA terms, the price 
range being from $15 to $30 per month. 


The first house will be an exact replica of 
House Number Six of the “Homes of To- 
morrow” in the Shelter Section of the 1939 
New York World’s Fair. The basic floor plans 
of this house will be the same as those of 
the 1939 one-story house included in the Na- 
tional Small Homes Demonstration Program, 
but the exterior variations were designed by 
the eminent New York architects Evans, Moore, 
“nd Woodbridge. Color schemes and decora- 
tions of the 21 Homes will be designed by 
the styling department of the National Paint, 
Varnish, and Lacquer Association. Building 


materials and equipment will be purchased from 
Com- 
‘> cost data will be kept on each house and 
will be made available to anyone interested. 
Mr. Neal also announced that Radio Station 
WRAL will begin a series of programs on 
May 15 designed to make the community served 


local distributors on an individual basis. 


by this station “Home Conscious.” The pro- 
grams will deal with home modernization, as 
well as information regarding the demonstration 
homes under construction. 

Five thousand booklets published by the Na- 
tional Small Homes Demonstration will be dis- 
tributed in selected communities in Raleigh and 
surrounding towns. 





Building Boom in Indiana 


INDIANAPOLIS, IND.,. May 1.—With commit- 
ments totaling more than $1,000,000 a week, 
the Indiana Federal Housing Administration 
has reported the greatest building boom the 
State has had since the crash in 1929. R. Earl 
Peters, State FHA director, predicts a total of 
more than $60,000,000 loan commitments for 
the year. More than 125 new houses are started 
each week and construction of large and small 
apartment buildings also is booming. The In- 
dianapolis Village is a huge apartment project 
involving construction of 227 apartment units 
at $1,680,000. Construction of similar apartments 
will be undertaken at Fort Wayne, Muncie, 
South Bend, East Chicago, Gary and Evansville 
and another is contemplated in Terre Haute. 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 


Lumber Dealers Hear About 
Federal Home Building Plan 


Cuartotte, N. C., May 1.—A conference of 
18 lumber retailers of Charlotte was held April 
17 for the purpose of hearing the details of the 
Federal Home Building Service plan, inaugu- 
rated in Charlotte by Pierce Blouke, of Wash- 
ington, D. C., architectural adviser of the Fed- 
eral Home Loan Bank Board. 

Meeting with the lumber dealers was H. 
Vaughan Black and D. M. Williford of Wash- 
ington, field representatives of the Federal 
Home Building Service. 

E. M. Garner, secretary of the Carolina 
Lumber & Building Supply Association, pre- 
sided. Also attending was Louis Asbury, Char- 
lotte architect and head of the Architects’ Small 
House Service, and Clarence O. Kuester, execu- 
tive vice president of the Chamber of Com- 
merce. 

Mr. Black was advised from Washington 
that a joint committee appointed by the Ameri- 
can Institute of Architects and the Producers 
Council, the latter an organization composed of 
leading manufacturers, has given full indorse- 
ment to the Federal Home Building Service 
plan. 

“The two organizations have given full in- 
dorsement to the purposes and objectives of the 
plan in promoting quality small houses, and 
the directors of the American Institute of 
Architects have agreed to sponsor this pro- 
gram before the entire architectural profession. 
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The Producers’ Council will sponsor the pro- 
gram with the industry, and support the plan 
through educational and publicity activities.” 

Mr. Black discussed with the lumber dealers 
certain types of homes suited to Charlotte and 
this section of the South. 


Florida Building Costs May Be 


Increased by State Licensing 


OrLANDO, FLA., May 1.—Headquarters of the 
Florida Lumber & Millwork Association has 
called the attention of members to the follow- 
ing bill in the present legislature: Senate 
104, for examination and registration of archi- 
tects, and regulation of the practice of archi- 
tecture; for a plumbing board to regulate the 
plumbing business; for an electrical board and 
the licensing of electricians; for examination 
and licensing of carpenters—all tending to in- 
crease building costs. There is also danger that 
the Florida Public Contracts Act, vetoed by 
Gov. Cone, may muster the necessary three- 
fourths to carry it to enactment. 


Highest First Quarter in Decade 
for B&L New Home Loans 


Savings, building and loan associations made 
a larger volume of loans in March than dur- 
ing any month since last August, the United 
States Building & Loan League reports.’ The 
disbursement of $73,378,000 during the third 
month brought the first quarter’s total of loans 
to a two-year high for the period, 13 percent 
more than during the first quarter of 1938. 

The March volume of loans was 26 percent 
larger than the February, and represented a 
net gain of 12 percent over March, 1938. It 
was a larger total than that registered for any 
month of 1938, except August. 

Loans for the building of new houses made 
an even more spectacular record. The $21,254,- 
000 advanced by the associations in March for 
this purpose was more than in any March of 
the past nine years, and brought the first quar- 
ter’s total of construction loans to $53,380,000, 











NEW HOMES GOING UP 


Permit valuations for new resi- 
dential construction in March, 70 
percent greater than March of 
1938; six of nine geographic di- 
visions showed gains of more than 
50 percent in new home building. 

Permit valuations for new resi- 
dential construction in the first 
quarter of 1939, in 2,131 cities in- 
creased 34.4 percent over the first 
quarter of 1938; excluding New 
York City 71.2 percent. 

—From report by Secretary of 
Labor Frances Perkins. 





greater by 12.4 percent than any first quarter’s 
record in this decade. March saw the largest 


‘ volume of modernization loans since November. 


Home purchases accounted for 33.7 percent 
of all money loaned in March. Thrift and 
home financing institutions supplied $61,326,000 
to support the market for residential proper- 
ties during the first three months, the figures 
on home purchase loans indicate. 

Analysis of the March loans, estimated for 
all associations in the United States, and the 


percent of total loaned for various purposes, 
follow: 


Estimated Percent 
Purpose Loans of Total 
New construction...... $21,254,000 28.9 
Repair and moderniza- 

RIOW sec claeeeoes kee os 4,211,000 5.7 
Home purchase ........ 24,705,000 33.7 
Refnaneine® «06. a0 14,871,000 20.3 
Other purposes......... 8,337,000 11.4 

$73,378,000 


American fiumberman 


National House and Garden 
Show Opens May 13 


The National House and Garden Exposition, 
which opens for a nine-day run at the Coliseum 
at Chicago, May 13, will be a tribute to the 
building revival of 1939. Home building ma- 
terial, furnishings, and equipment will be on 
exhibit in a natural setting of growing trees, 
lawns and gardens. The exhibits will be indi- 
cative of the trend toward better construction 
and lower upkeep. 

Standard size houses will be ready on the 
floor of the Coliseum for the inspection of 
visitors, and there will be a number of facades 
of other homes designed to fit the incomes 
of families in lower as well as higher brackets. 
There will be on view different materials for 
exterior walls, roofs, and insulation. 
on exhibition will show the latest advances 
which cause the heated air to circulate out into 
the rooms. 

Among the exhibitors will be the Majestic 
Lumber Co., the Superior Fireplace Co., the 
Taylor Lumber Co., McWayne Fireplace Co., 
and the Pacific Lumber Co. 

The FHA exhibit will be a clearing house 
of information for prospective home owners 
seeking data on both building and financing. 
Experts will be on hand to furnish complete 
information on problems pertaining to home 
planning construction and re-modernization. 


FHA Models Show Benefits of 
Residential Zoning 


BurFaLo, N. Y., May 1—A National Home 
Show was opened in Edgerton Park, Roches- 
ter, N. Y., on April 22, with an attendance of 
several thousand persons. It continued through 
the following week. Rochester is the second 
city in the country to view the Federal Hous- 
ing Administration exhibit, which contrasts the 
unplanned neighborhood with an attractive resi- 
dential district where zoning laws segregate 
stores and service stations and ban apartment 
houses. Model homes built to scale showed 
prospective home owners how the finished 
houses will look. 


Bank Branches Ask Plan Books 


Sawn Francisco, Cauir., April 29—Responses 
from all parts of the State have been received 
by Phil Farnsworth, advertising manager of the 
California Redwood Association, to the associa- 
tion’s offer to furnish copies of its various home 
plan books to the Statewide branch system of 
Bank of America, N. T. & S. A. Nearly four 
thousand books have been forwarded to branch 
managers throughout the State. 











Spokane Breaks Records 


SPOKANE, WasH., April 29.—Building per- 
mits totalling 517 have been issued this month, 
making an all-time record for the something 
over fifty years that the city building inspec- 
tor’s office has been in existence. The valua- 
tion involved is $398,196, and from this stand- 
point there have been bigger months. In April 
last year there were 482 permits, value $333,629. 
In April this year, permits for 79 new homes 
to cost $289,855 were issued; last year there 
were 66 permits, value $205,250. 


Florida Gains Over 1938 


TAMPA, FLA., May 1.—Thirty-two cities of 
Florida report building construction for the 
first 1939 quarter at $11,159,922.08, compared 
with $10,822,783 for the like period of 1938. 
March construction ran to $4,758,001.58, an in- 
crease over March, 1938, of $1,138,700.58. Miami 
was the only city over a million in March, with 
$1,937,140. Jacksonville went just over half 
a million, its total being $523,182; and St. Pe- 
tersburg fell just below half a million, total 
being $408,625. 
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Certified Lumber 


There’s never a “guess” or “maybe” about 
the lumber you get from Booth-Kelly. You 
can tell your customer that this is stock 
of topmost quality, cut from our own Doug- 
las Fir timber, old-growth, fine-texture, big- 
bodied; made in mills where all machines 
are modern and all methods up-to-date. 
The “20” mark on each piece of lumber is 
the Booth-Kelly pledge of superior quality 
and modern manufacture. The marks of 
West Coast Lumbermen’s Assn. and Na- 
tional Lumber Mfrs. Assn. guarantee proper 
grading. We invite you to take advantage 
of our Mixed Car Service. It is prompt and 
dependable. Let us quote on your needs in 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, ete. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 
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FOR SINKS, BATH ROOMS, 
WALLS, COUNTERS, TABLES, 
DESKS, FLOORS 


More than 300 modern, improved shapes 
that meet every requirement. The large 
and growing demand for white metal trim 
can be turned into profits with Nu-Art. 
Home modernization demands metal trim- 
med kitchen sinks, walls, bath rooms, etc. 


—FREE— 


Write for details and complete catalog 
of this profit-making line. We also furn- 
ish sales-making suggestions that will 
make you money. Dept. G 


MACKLANBURG-DUNCAN CO. 


OKLAHOMA CITY, OKLA. 
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Continued Business Upswing 
Forecast by Manufacturer 


New York, N. Y., May 1.—Edwin G. Roos, 
vice president in charge of sales of the Cer- 
tain-teed Products Corp., here, reports a steady 
upswing in building activity following the na- 
tional sales conferences with Certain-teed sales- 
men in Savannah, Wash- 
ington, New York City, 
Cleveland, Chicago, St. 
Louis, Kansas City and 
San Francisco. Mr. 
Roos predicts that the 
second quarter of 1939 
will exceed the same 





EDWIN G. ROOS, 
New York City 


Forecasts Continued 
Upswing 





period of 1938 by at 
least twenty-five per- 
cent. 

“So far, we feel that 
conditions have more 
than justified our ex- 
panded promotional ef- 
forts, and our faith in 
the future is being dem- 
onstrated in a_ broad 
advertising and merchandising program cover- 
ing our three major product divisions, roofing, 
gypsum products and wallboards,” he said. The 
company’s promotion includes sales literature, 
displays and dealer helps, all of which are keyed 
to a foundation campaign of advertising in na- 
tional magazines and business publications. Ac- 
cording to Mr. Roos, Certain-teed considers 
trade papers the backbone of its efforts, not only 
in their function of informing dealers of new 
product developments, but also in the positive 
effect such papers have in bringing about dis- 
tribution of these products. 








Company's "Anvil" Chorus 
Presents Annual Concert 


PHILADELPHIA, Pa., May 4.—The Disston 
“Anvil” Chorus, under the direction of W. H. 
Gebhart, industrial sales manager, with Ethel 
Smeltzer  Littlehales, famous Philadelphia 
soprano, as guest soloist, gave its first annual 
concert for the entertainment of Disston em- 
ployees and their friends here tonight in the 
auditorium of the Hamilton Disston School, 
Tacony. This is the second year of the Disston 
chorus, sponsored by Henry Disston & Sons, 
(Inc.), saw manufacturing firm. Last Jan. 28, 
the chorus supplied the musical program for the 





Members of the Disston 
“Anvil” Chorus who pre- 
sented their first annual 
concert for Disston em 
ployees and their friends 





fifty-third annual dinner of the Philadelphia 
Wholesalers & Manufacturers Association. The 
chorus also supplied entertainment this year and 
last year at the Hardware Square Club in New 
York City. The chorus of fifty excellent voices 
is made up of twenty-six men from the Disston 
shop, twenty from the office, two foremen and 
three officers of the company, one a member of 
the Disston family. 





Tax accruats of the railroads annually 
amount to about two-thirds of the charges for 
interest on debt of the rail carriers. 
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"Spot" Broadcasts Available 


on Water Paints 


St. Louis, Mo., May 1.—Taking its cue from 
the preference expressed for local radio adver- 
tising by drug, grocery and many other im- 
portant types of outlets, the Reardon Co., St. 
Louis, Mo., manufacturer of water paints, has 
developed special dramatized electrical tran- 
scriptions for local use by retail lumber dealers 
and other paint jobbers. Experienced radio 
writers, recognized radio talent, ultra-modern 
recording facilities, and the highest quality of 
sound reproduction have been employed in this 
series of one-minute transcribed announcements 
designed to tie in with the Reardon Co.’s 
national campaign in the Saturday Evening Post 
and other magazines. 

A full ten seconds of each message is devoted 
to the dealer’s own sales message and the name 
and address of the local advertiser, so this new 
form of publicity is just as personal as local 
newspaper space or imprinted leaflets. Three 
Reardon products are featured in human interest 
dramas on the transcriptions, Bondex Water- 
proof Cement Paint, Modex Casein Paint and 
Reardon’s Washable Kalsomine, and transcrip- 
tion records are supplied to dealers without 
cost. The large number of requests already 
received indicates that this new service to 
jobbers has struck a responsive note. 





Confer on Co-ordination of 
"Lab" and Regional 


Research 


Mapison, Wis., May 3.—Twenty adminis- 
trative and research officers of the U. S. Forest 
Service, representing the Washington head- 
quarters as well as regional offices and Forest 
Experiment Stations throughout the country, 
are in conference at the Forest Products Lab- 
oratory here starting today. The purpose of 
the conference, which is to last ten days, is to 
plan and co-ordinate the research of the Madi- 
son Laboratory with the research and adminis- 
trative activities of the entire Forest Service. 

The Washington headquarters group which 
arrived Tuesday consisted of the following 
men: C. L. Forsling, chief, forest research 
division; R. E. Marsh, assistant forester; 
G. W. Trayer, chief, division of forest prod- 
ucts; J. W. Cook, assistant in division of 
State and private forestry; I. T. Haig, chief, 
division of silvics; E. E. Carter, chief, divi- 
sion of timber management. C. F. Evans, 
assistant regional forester, Atlanta, Ga.; S.N. 
Wycoff, director, Pacific Northwest Forest 
Experiment Station, Portland, Ore., also ar- 
rived Tuesday. 

The following men arrived today in time 
for the opening sessions of the conference: 
S. F. Wilson, associate regional forester, Mil- 









waukee, Wis.; C. E. Behre, director and E. J. 
Schreiner, geneticist, Northeastern Forest Ex- 
periment Station, New Haven, Conn; E. L. 
Demmon, director, Southern Forest Experi- 
ment Station, New Orleans, La.; I. V. Ander- 
son, in charge of forest products’ studies 
Northern Rocky Mountain Forest Experiment 
Station, Missoula, Mont.; A. T. Upson, direc- 
tor, Southwestern Forest Experiment Sta- 
tion, Tucson, Ariz.; C. L. Hill, in charge of 
forest products studies, California Forest Ex- 
periment Station, Berkeley, Calif.; B. P. Kirk- 
land, division of forest economics, Washing- 
ton, D. C.; R. E. McArdle, director, Appala- 
chian Forest Experiment Station, Asheville, 
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N. C.; Raphael Zon, director, R. N. Cunning- 
ham, forest economist, and H. G. White, for- 
est survey, all of the Lake States Forest 
Experiment Station, St. Paul, Minn. * 

J. A. Hall, associate director of the Califor- 
nia Forest Experiment Station, was at the 
Forest Products Laboratory on official busi- 
ness for ten days before the opening of the 
conference. 

Messrs. Hall, Trayer and Upson, of the 
above groups, are former Madison staff mem- 
bers of the Forest Products Laboratory. 





Shipments to Puerto Rico 


Increase 


WasuincTon, D. C., May 1.—Although con- 
struction of the new naval base in Puerto Rico 
and projected slum clearance projects are ex- 
pected to stimulate the demand for lumber and 
other building materials there in the near fu- 
ture, sales of building materials from con- 
tinental United States to the island during the 
first nine months of the current fiscal year were 


Amermcan fiunberman 


14 percent less than in the same period a 
year ago, according to a statement by the 
Puerto Rican Trade Council, based on U. S. 
Department of Commerce figures. 

“Puerto Rico spent $4,480,000 for materials 
purchased on the mainland during the nine 
months,” the Council said. “Shipments of lum- 
ber to the island totalled 45,200,000 board feet, 
and were 11 percent higher than last year’s. 
Sales of southern pine amounted to 33,800,000 
feet, and were 9 percent greater, while Doug- 
las fir shipments, totalling 9,800,000 feet, gained 
31 percent over the same period a year ago. 

“Private building continues at a modest rate, 
although below the levels of the last two years. 
In addition to pending Federal projects, ground 
has been broken for a new hotel in San Juan, 
and construction of a new sports palace has 
been delayed only by a decision to enlarge the 
structure.” 

Total sales to the island during the nine 
months were $58,300,000, a decline of nine per- 
cent, the Council said. 


Carolinians Try to Discover What Is 
Side-Tracking Recovery 


_ Reports to the AMERICAN LUMBERMAN from 
some of the producers of North Carolina pine 
indicate that business in that section, just as 
in almost every other part of the country, is 
being delayed and hampered largely through 
a feeling of uncertainty and fear of further 
interference with private business by Govern- 
ment, and anxiety as to what may develop 
abroad. Commenting on this situation, J. E. 
Elrod, J. E. Elrod Lumber Co., Charlotte, N. C., 
said: 

We had high hopes during the last quarter 
of 1938 that this year would be one of re- 
covery and prosperity. The outlook for the 
lumber market was particularly encouraging. 
We had good reason to believe we had started 
on the road to real recovery, until we began 
to encounter many detour signs and soon 
found ourselves back on the same old, un- 
improved byways of which we have all grown 
so tired. Present conditions, we believe, are 
caused not by any unwillingness on the part 
of the public to buy the product of industry 
to satisfy its daily wants and needs, but on 
the part of industry itself, which seems to 
be obsessed with fear of what might happen 
in the way of complications abroad and Gov- 
ernmental interference at home. 


Prices Continue Below Cost to Produce 


Remarking that market conditions are far 
from satisfactory to lumber producers in that 
section, J. R. Wollett of Littleton, N. C., ex- 
pressed uncertainty as to the outlook for busi- 
ness for the rest of the year. Mr. Wollett 
said: 

We lumber people have been hoping for six 
or eight months that conditions would im- 
prove, but instead of improving they have 
been growing gradually worse. We can not 
hope to make any money until prices reach 
a level above the cost of production, and it 
IS impossible to say when that time will 
come. I doubt that the recent Virginia case 
under the Wages-and-Hours law will have 
any effect one way or the other, and I doubt 
that many of the small mills back in the 
woods will ever pay any attention to the 
Wage-and-Hour law. 


Small Mills Disregard Wage-Hour Law 


Expressing the opinion that nearly all opera- 
tors in that section, engaged in interstate com- 
merce, are complying with the Wage-and-Hour 
law, but that there’ is widespread violation 
among the small, independent sawmill operators 
who produce 4 large percentage of the lumber 
in North Carolina, R. C. Hensel, W. M. Storey 
Lumber Co., Winston-Salem, N. C. said: 

Although we have a satisfactory order file 
at present, prices have been very disappoint- 
ing, and we do not look for any decided im- 


provement in the market during the next few 
months. In this State, a large volume of 
construction is under way, and many im- 
portant contracts will be let during the sum- 
mer months. However, as interstate ship- 
pers, we are forced to compete with intrastate 
producers who are not covered by the Wage- 
and-Hour law, and who thus can produce 
their material on a considerably lower cost 
basis. 


Government Interference Causes 
Uncertainty 


Advising that his company’s business keeps 
up fairly well, and that sales are in balance 
with production, B. H. Ellington, president 
Ellington-Fay Lumber Co., Fayette, N. C., said: 

From the present outlook, there are good 
prospects for a large volume of business 
through the coming year. A contract was 
awarded by the Government within the last 
few days for the erection here of a veterans’ 
hospital, to cost over a million dollars, which 
will require approximately a million feet of 
lumber. With demand and shipments ahead 
of production, as they are at present, and 
the increased cost for southern mills under 
the Wages-and-Hours regulations, we can’t 
understand why such low prices still prevail. 
Lumber is selling about as low as it did 
before the Wages-and-Hours law became 
effective, and it must be that there is a large 
volume of lumber being produced and sold in 
violation of that law, and causing these low 
prices. If Government regulations and inter- 
ference in business by Washington would let 
up, business would go ahead. We have had 
some favorable signs of late that this may 
occur. If the uncertainty and constant 
change of policies in Washington would cease, 
this undoubtedly would be helpful to business. 


New England Disturbed by European Crises 


A situation similar to that in North Carolina 
seems to prevail in New England, according 
to R. E. Broderick, secretary Northeastern 
Lumber Manufacturers’ Association. Com- 
menting on the situation in that territory, he 
said: 

On the average, our mills are running per- 
haps ten percent ahead of 1938. The demand 
for hardwoods seems to be increasing, but 
our softwoods are generally not moving so 
well. Part of this softwood slackening is due 
undoubtedly to the activities of the North- 
eastern Timber Salvage Administration. Our 
industry is likely to move cautiously for some 
time, on account of uncertainty regarding 
marketing policies of the N. E. T. S. A. Most 
of the manufacturers feel that there will be 
an increase in business in 1939 over 1938. 
However, in this section business in general 
seems.to be more subject to the European 
jitters than is true of the middle West and 
the West Coast. Everyone is hopeful as to 
business for the rest of the year. 
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Explains Power of Home Building 
Program to Revive All Business 


WasuHincton, D. C., May 4.—In an address 
entitled “Construction and Recovery,” deliv- 
ered before the general session of the United 
States Chamber of Commerce in this city to- 
day, I. N. Tate, vice president of the Weyer- 
haeuser Sales Co., discussed the potential power 
of widespread construction of small homes to 
end the current depression, summarized recent 
progress made by private enterprise in the 
field of low-cost housing, and suggested the 
manner in which a united business front can 
use small homes construction to put the nation 
back on a normal business keel. 

Pointing to the fact that major American de- 
pressions have always been overcome by the 
power of some one industry to provide new 
outlets for capital investment and employment 
for labor, and to the added fact that both Gov- 
ernment and business have picked construction 
as the most promising medium in the present 
emergency, Mr. Tate briefly enumerated well 
known factors that are keeping the invest- 
ment dollar in hiding, and pointed to the small 
house field as “the most fertile spot, promising 
the largest and quickest return from intelligent 
and intensive cultivation.” 

Stating that during the last ten years 75 
percent of our house building has been done 
for that 25 percent of the people who can af- 
ford a house costing, complete, more than 
$5,000, while in England and Sweden the figures 
have been reversed, the speaker cautioned that 
in all fairness we must recognize that “the 
American housewife requires, and gets, kitchen 
equipment and refrigeration, and heating and 
plumbing facilities and closets to a degree un- 
known abroad . not only does this house 
raise the standards of American citizenship, 
but it provides ready markets for these prod- 
ucts of Yankee inventiveness, the making of 
which contributes an increasing percentage to 
the American payroll. 


More Value in Modern Homes 


“There is more value and better living in 
the small house of 1939 than in any previous 
model. It is easier to own a house than ever 
before. Home building may at last be under- 
taken with assurance and safety, and that is 
definite and real progress. 

“Eliminating for the moment subsidized build- 
ing, which has its place, but which has failed 
thus far in many cases successfully to re-house 
the exact class for which it is intended, we 
may say with confidence that the largest single 
step in the immediate past in promoting small 
house building has been the improvement in 
financing methods.” 


American fiumberman 


The speaker refered to the fact that after 
years of struggling to place home building 
finance .on an instalment basis, it was not until 
the Federal Housing Administration stepped in 
with its insured amortized loan that the prob- 
lem was: really solved. The process is so sim- 
ple, the percentage of coverage so adequate, 
the interest rates so low, that the public may 
now build with assurance of value received. 

“A most gratifying feature of this accom- 
plishment,” said Mr. Tate, “is that the funds 
are provided, not by the Government, but from 
private sources.” 


Discusses Pre-fabrication 


Referring to criticism leveled against the 
building industry on the ground that it is in- 
efficient and backward in adhering to old meth- 
ods of conventional construction, the speaker 
said emphatically that the industry is not back- 
ward in its assembly and erection methods. 
Because of the bulk of a house it can never be 
completely produced in knock-down form on 
an assembly line and carted away for erection, 
and if it could be done, complete pre-fabrication 
may not be the best answer. 

“Complete standardization on modular scales 
and group erection seem now to carry promise 
of much greater saving than does complete 
pre-fabrication,” said Mr. Tate. “There is 
really no reason why houses should be less 
standardized than motor cars, especially when 
optional exteriors and variety in wall and roof 
coverings will prevent monotony and not in- 
crease costs. It is history that changes of 
a nature involving small home building are 
evolutionary and slow. This does not mean 
that research will not be rewarded or that im- 
proved methods will not be quickly adopted. It 
does mean that the present small home, properly 
supervised as to materials and construction, of 
correct design, and fitted with modern devices 
for living comfort, is an efficient unit and car- 
ries the greatest value in history, especially 
when measured against its durability and low 
depreciation rate. 


Saving in Materials and Methods 


“The value persists through improved meth- 
ods and materials, although, as the Depart- 
ment of Labor tells us, union ‘wages per hour 
in the building trades were 127.9 percent in 
1937 compared with 1921. We shall have 
progressed far when union rules are revised to 
contemplate the largest annual return to labor 
on a volume production basis instead of the 
myopic objective of a high hourly rate with 
its resulting paralysis through: all the arteries 
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of trade. Gladly ad- 
mitting our desire that 
American labor may 
continue to be the best 





I. N. TATE, 
Vice President 
Weyerhaeuser Sales Co. 





paid in the world, and 
recognizing that these 
small houses we are 
talking about must be 
sold to labor, there is still ground for serious 
thought in the fact that expenditures for con- 
struction in 257 identical cities in 1937 were 
only 63.4 percent of those for 1921, and less 
than 30 percent of those for 1925. We should 
add that the wholesale prices of building ma- 
terials in 1937 were 97.7 percent of the 1921 
level, and 93.6 percent of the 1925 level.” 

The speaker quoted significant figures to es- 
tablish the power of small homes construction 
to effect recovery if a way can be found to 
start the stream on its way. Two hundred 
thousand housing units were erected in 1920; 
in 1925 there were 750,000. There was a drop 
to 40,000 in 1933 and a recovery, largely through 
recognizing and emphasizing the small house 
demand, to 250,000 in 1938. The estimate of an- 
nual average housing needs is 625,000 new units. 


Defines Small Homes Market 


“Please keep in mind,” continued Mr. Ttate, 
“that while 56 percent of the families in 1929 
had incomes of more than $2,000 a year, only 
25 percent are in that prosperous class today. 
And those are the only families that can live 
in houses costing more than $4,000, or at most, 
$5,000. Which again clearly defines our market. 
If we are to have recovery through building 
we must find 75 percent of the volume in the 
lowest cost area. It is of greatest importance 
to note that this is not entirely a home owner- 
ship program. It must be carried largely on 
a rental basis, and perhaps $40 or less a month 
would be the equivalent maximum rental figure. 
Thus far, except in some of the larger cities, 
this rental feature has been too largely over- 
looked. It is as important to find investment 
money for the building of rental properties in 
this price range as to find outright purchasers 
for these small homes. The rental feature of 
this program is of very large importance. It 
is true that a small home equipped with modern 
facilities can be bought for a dollar a day or 
less, but many families who want to occupy 
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such homes do not want to assume the re- 
sponsibility of buying them. 

“These facts make it particularly important 
that capital shall be interested in building small 
homes and three, four and five room apart- 
ments for rental purposes as an investment. 
It can easily be proved that where the demand 
exists it is an attractive and secure investment, 
and one that will contribute to recovery and 
to a higher type of citizenship. 

“May I emphasize another point that is im- 
portant? Regardless of the material used, 
whether it is lumber or steel or brick or cement, 
a very large proportion of the production cost 
is paid directly to labor, and for that reason 
this is a particularly important field to consider 
in the problem of reducing unemployment. One 
of the large steel companies, for example, re- 
ports that 47.3 percent of its production cost 
goes directly to labor. For the West Coast 
lumber industry 49.8 percent of the lumber dol- 
lar does directly to labor.” 


Urges Co-ordination of Industry 


Using the lumber industry, to which he has 
devoted his entire business life, as typical of 
the progress, problems and long-pull planning 
in the capital goods industries, the speaker 
showed tremendous resources for continuous 
production, and urged that if these resources 
and the labor they employ can be mobilized 
behind the one objective of building the needed 
complement of small houses, we can lift our- 
selves out of the present depression. 


Enumerates Things to Be Done 


“Most of the things we can do to accomplish 
this end are obvious,” he continued, “but should 
be enumerated to help our thinking and doing. 
Much can still be done to co-ordinate the vari- 
ous agencies whose products go together to 
fashion the American small home. National 
Small Homes Demonstrations (Inc.), is an ex- 
ample of one such agency. Its theory has been 
that the building material manufacturer, to pro- 
vide good housing on a nation-wide scale, must 
learn through experience how to provide better 
housing at low cost, and so it has been building 
groups of demonstration houses to learn just 
how to produce the most value for the dollar. 
These houses have been duplicated by hundreds 
of building material dealers throughout the 
country, and the public has been invited to 
inspect them and learn the costs. The program 
has been to mobilize the existing facilities for 
manufacture, distribution, erection and financ- 
ing; to find to what extent they can collectively 
do a better job in lower costs and greater value. 
It is surely a sound and sane approach to the 
problem.” ‘ 

Other agencies including the Producers’ 
Council, the Business Advisory Council of the 
Department of Commerce and the recent Yale- 
Life Conference were cited as forward-looking 
and helpful. 


Continue Research Activity 


Mr. Tate urged in addition to these agencies 
four other avenues of approach to popularizing 
small home construction. The first of these 
was that building industries continue their re- 
search in materials and methods to the end that 


‘each offer as its contribution a standardized 


unit that will carry all the efficiency that can 
be built into that part of the house and that 
will still hold to the necessary minimum cost. 
Pointing to the encouraging savings effected 
thus far, Mr. Tate urged that the emphasis 
must continue to be on values. 


Need Better Selling 


The next thing is. to perfect selling methods. 
The tendency, it was pointed out, is to create 
attractive and efficient, merchandise, and then 
believe that the finished articles are so good 
they will create their own demands. Emphati- 
cally, the speaker stated, this is not true. The 
small house, regardless of how attractive it is, 
must be intelligently sold through the combined 
efforts of all factors in the industry, and not 
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only to owners, but as investments in rental 
properties. 

Another point to keep well in mind, said 
Mr. Tate, is that we must hold firmly to the 
fact that private construction with private 
funds is the most satisfactory, and that the 
tendency of subsidized building is to creep 
gradually into the higher brackets and to stifle 
initiative and private ownership. It was con- 
ceded that there is a place for subsidized build- 
ing in the general program with a social aspect 
involved, but that place is in the very lowest 
income bracket, and it should be confined there. 


Educate the Public 


As his last point, Mr. Tate said, “Admitting 
all of the progress that has been made in hous- 
ing in the last ten years; admitting that a 
livable home can be owned today at an invest- 
ment of one dollar a day or less; admitting that 
this house carries more value than ever before; 
admitting that through FHA loans and other 
financing plans this home is easier to own; 
admitting that its financing is at long last at an 
extremely moderate rate of interest; admitting 
that the owner may now build with assurance 
as to the exact final cost; admitting that home 
building itself diffuses its high proportion of 
employment through such varied strata of 
society, and admitting that it is the long-sought 
opportunity to infuse new life into the heavy 
goods industry—if all these things are true, and 
they are—there still is the need that every pros- 
pective home-owner shall know these facts. 
Only through the intensive and widespread 
education of the people may the home build- 
ing program be consummated and the benefits 
secured, either to industry as a step toward 
recovery, or to thousands of families that should 
be and could be better housed.” 

The speaker concluded with the statement 
that, “The only way to build houses is to build 
houses.” 


Early Start at California Mills 
to Result in Larger Cut 


SAN Francisco, CAtir., April 29.—Due to 
open winter weather throughout producing areas, 
woods and mill operations of the seasonal Cali- 
fornia pine industry were reported on the whole 
to have gotten started fully a month earlier 
this year, compared with last. On the basis 
of the earlier start and announcements of in- 
creased production programs, it has been pre- 
dicted that the season’s output of lumber should 
be some 10 to 15 percent larger in volume than 
that of last year. Pine overators getting into 
action during March and April include: 

Michigan-California Lumber Co., Camino; 
California Door Co., Diamond Springs; Placer- 
ville Lumber Co., Fresh Pond; Sacramento 
Box Co., China. Flat; Feather River Mills, 
Delleker; Setzer Box Co., Greenville; Plumas 
Lumber Co., Twain; Quincy Lumber Co., 
Quincy; Fruit Growers Supply Co., Susan- 
ville; Hovey-Walker Co., Canby; Diamond 
Match Co., Stirling City; McCloud River Lum- 
ber Co., McCloud; Long-Bell Lumber Co., 
Weed; Clover Valley Lumber Co., Loyalton; 
and other large and small operators. 








Dry Northwest Weather May 
Mean Forest Fires 


PorTLAND, OreE., April 29. Due to the unsea- 
sonably dry weather in the Northwest for the 
past seven weeks, this great lumber producing 
area faces the most hazardous fire season in its 
history, unless rain is forthcoming during the 
summer—when the Northwest normally has its 
“dry season.” Such is the view. of local lumber- 
men, who are seriously concerned about un- 
usual timber losses and poténtial heavy curtail- 
ment of operations in the woods, resulting in a 
scarcity of logs during the coming months. 
Normally the spring months are wet in the 
Northwest fir belt, and the summers dry. This 
year the spring has been dry, and normal rain- 
fall from now until October is extremely light. 
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To Build “Home of the West” 
at Golden Gate Fair 


San Francisco, Cauir., April 29.—To dem- 
onstrate the definite advantages and safeguards 
offered to the borrower who builds and finances 
his home the FHA way, and to stimulate 
among local residents and out-of-town visitors 
the desire to build new homes in this area, 
the construction industries section of the San 
Francisco Chamber of Commerce recently an- 
nounced that ground would be broken during 
the second week in May for the “California 
Home of the West” on Treasure Island of the 
Golden Gate International Exposition. 

The Associated Home Builders’ of San Fran- 
cisco, twenty-five building material groups and 
associations, and labor organizations are co- 
operating in the construction of this modern 
five-room house, designed to cost about $6,000. 
All materials, architectural work, and labor are 
being donated. 

The architects are Vincent G. Raney and 
Loy Chamberlain. R. T. Stephens, of the Pa- 
cific Gas & Electric Co., is chairman of the 
project. 

Plans and specifications will comply with 
FHA requirements, and periodic checks and 
inspections will be made by the FHA, as in 
the case of a house built for sale or owner 
occupancy. It is hoped that the “California 
Home of the West” can be completed within 
sixty days, and before the large Fourth of July 
crowds visit the Exposition. 

During construction, building processes will 
be explained over a public address system. 
There will be cut-outs in various parts of the 
house and foundation, where construction, not 
visible to the eye after a house has been com- 
pleted, can be inspected by visitors. 


Co-operating groups and associations include : 

Associated Home Builders of San Francisco, 
California Redwood Association, Bay Counties 
District Council of Carpenters, Electrical 
Contractors Association, Gas Appliance So- 
ciety of Northern California, Master Plasterers 
Association, Pacific Coast Electric Associa- 
tion, Master Plumbers Association, Federal 
Housing Administration, Lumber Products 
Association, California State Architects Asso- 
ciation, Furnace Dealers & Sheet Metal Con- 
tractors Association, National Glass Distribu- 
tors, Benjamin Franklin Electric Club of 
Northern California, Maris Plywood Corp., 
Hardwood Floor Institute, Tile Manufacturers 
Association, Baker-Hamilton Co., Schlage 
Lock Co., Incandescent Supply Co., Columbia 
Steel Co., Pacific Coast Electrical Bureau and 
the Golden Gate Paint Co. 





Picture Shows Building of Pine 
Home at Exposition 


PorTLAND, Ore., May 1.—‘Building a Home 
with Western Pines,” the third in a series of 
industrial films issued by the Western Pine 
Association, has just been released. It is a 
step-by-step portrayal of the actual building of 
the Western Pine Home at the Golden Gate 
International Exposition on Treasure Island in 
San Francisco Bay. Successive stages in the 
construction of’ the Cape Cod Colonial home 
are shown, from the staking out of the founda- 
tion lines to the completely finished home. All 
phases of good construction practice in the 
house framing, as well as lead flashing, shin- 
gling, lathing, plastering, paneling and installa- 
tion of millwork items and the application of 
exterior and interior finishing treatments are 
shown in interesting detail. It presents close-up 


flashes of craftsmen at work and gives a bet- 
ter understanding of the lumber, millwork and 
other materials 
home. 

An added feature is the 130 feet of natural 
. color film in the closing scenes which shows 
the finishing treatments on pine woodwork and 


required to build a modern 


the harmonious finishings in each room in the 
completed home. The picture is educational, 
instructive and entertaining, and particularly 
appropriate for showing to trade schools, man- 
ual training classes, women’s clubs and civic 
organizations, or for showings before groups 
of millwork manufacturers, salesmen, dealers, 
architects and builders. A number of 16 milli- 
meter prints of the film are now available. 
These will be loaned free for use by responsi- 
ble parties and organizations who wish to ar- 
range for showings of the picture. The 16 
millimeter film is all on one 1200-foot reel; 
it is non-inflammable and requires about twenty- 
five minutes running time. A portable sound 
projector is necessary for this size film. Re- 
quests for bookings are invited by the associa- 
tion, from which complete information regard- 
ing the film may be obtained. 





Rancho Bungalow Is First Built 
for Model Homes Tour 


San Francisco, Cauir., April 29.—The first 
of some thirty homes scheduled for exhibi- 
tion in the Golden Gate International Expo- 
sition model homes tour was opened for in- 
spection in beautiful San Mateo Terrace, San 
Mateo, today. 

The five-room California Rancho type bun- 
galow contains a large living room, dining 
room, two large bedrooms, kitchen, and a two- 
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car garage. It is priced at $6,750 on FHA 
terms, 

Exposition Model Homes Tour has been ar- 
ranged as America’s No. 1 homes display. It 
will lead from model homes, now being built 
on Treasure Island, through five counties around 
San Francisco Bay. 


Ask State to Extend Time for 
Tire Size Change 


CAMDEN, ArRK., May 1.—A petition was filed 
this week with the Arkansas Highway Depart- 
ment by fifteen lumber manufacturing com- 
panies and truck owners, asking that truck 
owners be allowed to use the present tire equip- 
ment, under regulations for load limits for 
logging equipment, until it wears out and a 
change is necessary. Under a State highway 
ruling, truck operators must equip logging 
trucks with 34x7-inch tires, and at present 
most of these trucks are equipped with 32x6- 
inch tires. It would be expensive for each 
owner to change, the petition says. A year’s 
period of grace is asked. . 

Many companies do not own their own trucks, 
but employ truck owners who can not afford 
to make the change. Companies represented 
in the petition are: 

Anthony-Jones Lumber Manufacturing Co., 
plants at Pine Bluff and Tinsman; Anthony- 
Williams Manufacturing Co.; Calion; Rey- 
nolds-Gammill Lumber Co. (Inc.), El Dorado; 
Waldo Manufacturing Co. (Inc.), Waldo; 
Buckner Manufacturing Co. (Inc.), Buckner; 
Ashdown Lumber Co., Ashdown; J. W. An- 
thony & Sons, Nashville; Murfreesboro Lum- 
ber Co., Murfreesboro; R. L. Payne & Sons, 
Malvern; O. L. Payne Lumber Co., Malvern; 
Anthony Manufacturing Co., plants at Smead 
and Hopeville; Anthony-Williams Co., Kings- 
land; White City Lumber Co., Camden; Bierne 
Lumber Co., Bierne; and Gurdon Lumber Co., 
Gurdon. 
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In the Town of Tomorrow at New York W orld's Fair, 1939, the Celotex Exhibit House 


had a beautiful exterior of Pottsco Light-Weight Building Units applied to the out- 


side walls in a coursed ashlar pattern. 


In addition to enhancing the charm of this 


Georgian type home, these units, made from another of the sponsor's products, con- 

tribute to the insulation value of the walls, increase structural strength, and pro- 

vide resistance to fire. Two standard size unit blocks, 4x8x24-inch and 3!/>x4x24-inch, 

laid up in mortar with troweled joints and tied to the wall behind, form the attractive 
ashlar pattern - 
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"Certified Dry" Redwood Sid- 
ing and Trim Now Available 


San Francisco, Cauir., April 29.—Of im- 
portance to lumber dealers in the announce- 
ment that California Redwood Association’s 
three new “Certified Dry” grades, for red- 
wood siding and trim uses, are now available. 
Under a new plan, all surfaced dry lumber of 
upper yard grades will be marked before ship- 
ment with the association grade mark and the 
words “Certified Dry.” 

The use of this mark will not only give in- 
creased value to home owners and result in 
accurate fulfilling of specifications, but will con- 
tribute to greater faith in, and wider acceptance 
of, wood-sided houses by the general public, 


CERTIFIED 


DRY 


CLR-RWD 





























Governmental re- 
search bureaus 
have tested hun- 
dreds of chemicals 
and combinations 
of chemicals and 
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Above—tTypical stained Southern Pine on 
left, and Dowicide dipped on right. 


found only relatively few which are fully effective under 
severe seasoning conditions in preventing both stain and 


mold. 


Failure of some anti-stain chemicals now on the market has 
been due to lack of effectiveness, rain resistance, and inabil- 
ity to control mold occurrence .. . and naturally the search 
for improvement has been directed along these lines. 








ber without this 
monogram (grade- 
mark registered 
U. S. Patent office) 
as part of the 
grademark may be 
assumed to be 
non-standard. 


Notice that there are three grades of dry- 
marked redwood lumber. Clear All Heart is 
the super-grade available only in redwood. 
A and B are the grades regularly identified 


f “ 1 

CRA — initials of This cire 1 e will 
the California contain either 
Redwood Associa- trademark or 
nal gt only au- number, identify- 
thority for red- ing manufacturer 
wood grades and or licensed dis- 
grademarks, Lum- tributor. 


‘by these marks. 


with subsequent advantages to the lumber dealer. 

“Certified Dry” redwood comes in three 
grades—Clear All Heart, “A,” and “B.” 

Finish grades are now being shipped from 
redwood mills with the mark “Certified Dry” 
included in the grade-mark. The regular grades 
and grade-marks without the C. D. mark are 
also still being supplied. 

This new mark means that the lumber has 
been dried to a moisture content suitable for 
use in the area to which it is shipped. 

A particular promotion is being carried on 


.in the Los Angeles and southern California 


area to introduce this new product. The cam- 
paign is under the direction of L. L. Witty, 
newly appointed manager of the southern Cali- 
fornia office of the association. The promotion 
includes not only dealers but their trade fac- 
tors, such as architects, contractors and paint- 
ers, and a consumers campaign pointing out 
the advantages of ‘ ‘Certified Dry” construction 
from the home owner’s point of view. Ad- 
vantages of paintability, low shrinkage, and 
Stay-put qualities are stressed. 





THE RAILROADS in 1938 averaged 115 pounds 
of fuel to haul one thousand tons of freight 
and equipment a distance of one mile, com- 
Pared with 172 pounds in 1920. 


Dowicide jhas been and still is the only time-proved 
anti-stain chemical that prevents mold as well as stain 


Write for brochure giving vat plans and full information. 


A. D. CHAPMAN & Co., Inc. New Orleans, La 


.-=Chicago, Ill. 


DOWICIDE 





the ONLY time-proved Anti-stain and Mold Chemical 


AL—5-6-39 





Promotion of Durable Port 
Orford Cedar Gets Results 


San Francisco, Cauir., April 29.—Gratify- 
ing are the results of the initial trade extension 
program recently inaugurated by Port Orford 
cedar manufacturers, according to Edgar A. 
Brown, in charge of the industry’s new pro- 
motion project. 

The increased interest in this heretofore lit- 
tle-promoted durable lumber is typified by such 
converts as the California Water Service Co., 
of San Francisco, operating water service plants 
in a dozen California munieipalities, which re- 
cently ordered some 50,000 feet of Port, Orford 
cedar to recondition one reservoir and construct 
two others in Bakersfield and Menlo Park. 
The Oakland School Administration, of Oak- 
land, decided on the use of Port Orford cedar 


seat boards for its Bushrod Playground Sta- 
dium, and the McKinley Park Stadium, at 
Alameda, adopted the same material. 

A consistent user of the wood, Western 
Pacific Railroad, recently ordered 150,000 feet 
of Port Orford cedar for permanent tunnel 
timbering at Niles and Belden. 


Wins Third Award for Safety 


LouIsvILLE, Ky., May 1—For the third 
straight year, the Wood-Mosaic Co. has won 
the National Safety Council award for the 
safest sawmill department in the country in its 
division, Frank C. Starkey, safety director, 
announced Tuesday. In winning the awards, 
the mill worked 1,051 days without a “loss of 
time” accident. The company also won the 
award in 1934. 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 








OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
--PROPERLY KILN DRIED -- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILI 


LITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 





We take this means of announcing to 
the trade that we are now cutting a con- 
siderable quantity of exceptionally nice 
Yellow Pine, and will be in a position 
to serve the trade in straight or mixed 
cars in both Hardwoods and Pine. 


We particularly solicit inquiries for B 
and better kiln-dried Finish and No. 3 
and better Dimension and Boards 4” to 
12”, and especially small dense timbers 
without heart specifications. We can cut 
lengths up to 24’. 


Eastman - Gardiner 











HARDWOOD CO: 


LAUREL, MISSISSIPPI 





MERSHON, EDDY, 
PARKER COMPANY 


Saginaw, Michigan 
; Manufacturers of 
GENUINE WHITE PINE 
WINDOW & DOOR FRAMES 


Venetian Blind Slats, Specialties 
to order in both Hardwoods 
and Softwoods 


We are wholesale dealers in Northern White 
Pine. Norway. Spruce and Hemlock—Idaho 
White Pine, Ponderosa Pine, Hemlock, Fir, 
Cedar, Western Spruce, Sugar Pine and other 
forest products. 








Tempered FOR PERMANENT 
EXTERIOR SERVICE 


SUPER-Karbord 


THE OUTDOOR PLYWOOD 


HARBOR PLYWOOD CORPORATION 
Mills and Offices Hoquiam, Wash. 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


May 6—Arizona Retail Lumber & Builders Supply 
Association, Westward Ho Hotel, Phoenix, 
Ariz. Annual. 


May 9-10—National Retail Lumber Dealers Asso- 
= Raleigh Hotel, Washington, D. C. An- 
nual. 


May 18—Pacific Division, National Wooden Box 
Association. Clift Hotel, San Francisco, Calif. 
Second tri-annual meeting. 


May 11 and 12—Kansas Lumbermen’s Association, 
Masonic Temple, Salina, Kan. Annual. 


May 20—Southwest Missouri Retail Lumbermen’s 
Association, Joplin, Mo. Spring meeting. 


May 25-26—National Association of Commission 
Lumber Salesmen, Hotel Peabody, Memphis, 
Tenn. Annual meeting and National Forest 
Products Sales Congress. 


June 6-7—National-American Wholesale Lumber 
Association, Westchester Country Club, Rye, 
N. Y. Annual, 


June 14-16—South Dakota Retail 
Association, Rapid City, 8. D. 

Sept. 21-22—National Hardwood Lumber Associa- 
tion, Lord Baltimore Hotel, Baltimore, Md. 
Annual. 


Lumbermen’s 
Annual. 





Kansans to Discuss Modern Retailing 


Sauina, Kas., May 2.—A large number of 
lumber dealers throughout Kansas are expected 
to attend the “Fair” here May 11 and 12 which 
is sponsored by the Kansas Lumbermen’s As- 
sociation. M. P. Dinges, president, will make 
the address of welcome, and topics of interest 
will be discussed by Joe Sanders, of Insulite 
Co., Minneapolis; R. W. Carney, vice presi- 
dent of Coleman Lamp Co.; John H. Parker, 
Kansas Wheat Improvement Association, and 
Clay A. Thompson, of T. H. Rogers Lumber 
Co., Oklahoma City. The dealer discussion of 
present-day problems will be conducted by 
President Dinges. 





National Commission Lumber Sales- 
man Plan for Big Convention 


BIRMINGHAM, ALA., May 1.—The annual 
meeting of the National Association of Com- 
mission Lumber Salesmen will be held May 25 
at the Peabody Hotel, Memphis, Tenn. W. B. 
Duke, as general chairman, and seven co-chair- 
men, are in charge of all activities outside the 
sessions of the association. President Maurice 
W. Grundy, of New Orleans, and his convention 
committee, composed of the officers of the asso- 
ciation, have practically completed the roster of 
speakers. 

Following the day’s session and the banquet 
the National will sponsor the fifth annual Na- 
tional Forest Products Sales Conference, on 
May 26. In that conference the sales managers 
of all species of lumber represented in the Na- 
tional Lumber Manufacturers Association will 
participate. Appearing on this program will be 
outstanding lumber merchandisers and manu- 
facturers, as well as association executives. 
Aimong those scheduled are President James G. 
McNary, and Secretary Wilson Compton of the 
National Lumber Manufacturers Association; 
A. S. Boisfontaine, assistant secretary Southern 
Pine Association, New Orleans; Secretary Ralph 
Hill of the National Oak Flooring Manufactur- 
ers Association; E. C. Singler, secretary Maple 
Flooring Manufacturers Association: S. V. Full- 
away, of the Western Pine Association; 
J. Kerby Henndon, president Yellow Pine Sales 
Managers Club; W. B-Greeley, manager of the 
West Coast Lumbermen’s Association, and 


B. R. Ellis, secretary Southern Cypress Manu- 
facturers Association, as well as a number of 
executives of other organizations. 

Distribution, regaining of lost markets, needs 
of salesmen as to information, and requirements 


of manufacturers when assigning exclusive ter- 
ritory to salesmen—these, plus the matter of 
Governmental interference and its extra costs, 
including the added burden of the Wage and 
Hour bill, will be discussed. 

With the convention 30 days away, the indi- 
cations are that the Memphis meeting of the 
National Association of Commission Lumber 
Salesmen will be the largest since the organiza- 
tion started its annual gatherings for the ex- 
change of ideas with members’ mill connections. 





Southwest Missourians Date Spring 
Meeting 
Joptin, Mo., May 1.—The spring meeting of 
the Southwest Missouri Retail Lumbermen’s 
Association will be held at Joplin, Mo., on May 
20. Speakers are Charles W. Hestwood, Alec 
Esch, James Hawkins and George W. Edds. 





Michigan Association Names Dates 
for 1940 Annual 


LansinG, Micu., May 1.—Announcement has 
been made by Hunter M. Gaines, secretary 
Michigan Retail Lumber Dealers Association, 
that at a meeting of the board of directors of 
that organization, held in Lansing, April 19, 
it was decided to hold the 1940 annual con- 
vention on the following dates: Jan. 30 and 31, 
Feb. 1 and 2. Headquarters will be at the 
Book-Cadillac Hotel, Detroit, Mich. 





Gives Advance Notice of Annual 
Meeting Next December 


CuHartotre, N. C., May 1.—The seventeenth 
annual convention of the Carolina Lumber & 
Building Supply Association will be held the 
second week of December at the Jefferson Hotel 
in Columbia, S. C., according to E. M. Garner, 
secretary, who attended the regional meeting in 
the capital of the Palmetto State April 19, at 
which the time of the next convention was set, 
A Columbia committee to arrange for the con- 
vention was named, including M. R. Bagnal, 
chairman; H. O. Stuckey, of Columbia, and 
H. J. Munnerlyn, of Bennettsville, S. C. 

At the regional meeting in Columbia on 
April 19 the group of lumber dealers and sup- 
ply men discussed problems facing the industry 
and heard specialists discuss the Federal Home 
Building Service and the uniform mechanics’ 
lien law. E. W. Snead, of Greenwood, S. C., 
president of the association, which. includes 
dealers in the two Carolinas, presided at the 
Columbia meeting. 


Southern Box Men Hear National 
Secretary 


SHREVEPORT, La., May. 2.—Problems of their 
industry were discussed by members of the 
organization at a two-day meeting of the South- 
ern Box & Crate Association held in Shreve- 
port recently. At the closing session, news that 
a congressional committee had favored the 
exemption of logging operations from the 
Wage-Hour law, which exemption would mean 
a saving to crate manufacturers, came to C. P. 
Hudson, manager National Wooden Box Asso- 
ciation, of Washington, D. C., who was here 
for the meeting. The association voted to send 
T. J. Chidlow, president of the association, to 
Washington May 18 and 19 to attend the Na- 
tional Wooden Box Association’s meeting there. 
One of the features of the meeting here was 
an address by Mr. Hudson, who recently re- 
turned from a tour of European countries. 

The Southern Box & Crate Association 
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was organized here a year ago, with head- 
quarters in Shreveport. Directors are: 

W. E. Wheless, Allen Manufacturing. Co., 
Shreveport; T. J. Chidlow, McAllen, Texas; 
Caddo Crate Co., Shreveport; DeShong, Cum- 
mer, Graham Co., Paris, Texas; J. M. Thomp- 
son, Dierks Lumber & Coal Co., DeQueen, 
Ark.; M. D. Turnage, Fordyce-Crossett Sales 
Co., Fordyce, Ark.; J. L. Avery, Frost Lumber 
Industries, Inc., Shreveport; Arthur Temple, 
Temple Manufacturing Co., Dallas; Roy Kull, 
Two States Fruit Package Co., Texarkana, 
Tex. 


Pacific Box Makers Date Tri-Annual 

San Francisco, Cauir., April 29—The sec- 
ond (1939) tri-annual meeting of the Pacific 
Division, National Wooden Box Association, 
will be held in the Clift Hotel, here, Thursday, 
May 18. A cordial invitation has been extended 
to all in the industry. 


Officers Elected at Annual 
To Run LISA for Year 


MineoLta, N. Y., May 1.—At the annual 
meeting of the Long Island Salesmen’s Associa- 
tion, the following new officers were elected 
for terms of one year: 

President—William McCloy 

Vice President—Roy Thompson 

Treasurer—Clarence Mason 

Secretary—-Ed Hoeppner 

Trustees—Lloyd Jackson, E. H. 
A. W. Scott 

Walter B. Reddy, representing the Wood 
Conversion Co., and George A. Bourne of the 
Bennett Fireplace Co. were elected to member- 
ship at the March meeting. 

Entertainment at the annual meeting consisted 
of the showing of the motion picture, “Trees 
and Men,” through the courtesy of Weyer- 
haeuser Sales Co. The mason material sales- 
men enjoyed the picture as much as did the 
lumbermen. On June 27, it has been arranged 
to present a film by the Chevrolet Motor Di- 
vision of the General Motors Sales Corp. 


Roofer Mills Want Next Legal 
Wage Increase Stayed 


CoLumsBus, Ga., May 1—In view of market 
uncertainties, due to war scares or other rea- 
sons, and application of the Wages and Hours 
Act, mills are doing comparatively little sawing, 
according to those attending the meeting of the 
Roofer Manufacturers’ Association here April 
25. The good attendance was humorously at- 
tributed to minimum operations. Members said 
they believed that it is impractical to operate 
under the Wages and Hours Act and load roof- 
ers On cars for $15 and $16, about present mar- 
ket high, without loss. H. R. Garrett, of Quit- 
man, a former president, and other speakers 
maintained that manufacturers are faced with 
closing down or evading the laws, as many small 
mills seem to be doing. 

A. S. Grinnells, Grinnells Lumber Co., whole- 
saler, Macon, expressed hope of better prices 
when Federal housing projects in this section 
are more fully under way, and world conditions 
are more settled. 

H. R. Garrett, and A. B. Carroll, of Hurts- 
boro, Ala., who attended a recent meeting of 
the Southern Pine Association at New Orleans, 
reported as to action taken there on inspections. 
Mr. Garrett said that Elmer F. Andrews, 
Wage-Hour Administrator, had been evasive in 
answering pointed questions. Those who are 
endeavoring to live up to the law, Mr. Garrett 
asserted, were promised that inspectors would 
be put in the field right away to see that it is 
enforced, but that none had been heard of except 
at a few scattered places. 

At the closed session, a committee was named 
by President J. H. Starr, of Atlanta, who pre- 
sided, to draft resolutions urging senators and 
congressmen of Georgia and Alabama to en- 
deavor to have the next wage increase from 
25 to 30 cents, stayed until such time as there 
are better demand and prices. Committee mem- 
bers are H. Dixon Smith, of Columbus, State 
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senator, chairman; H. R. Garrett and W. R. 
Melton, secretary of the association. 

The meeting was concluded with a luncheon 
at the Ralston Hotel. The next meeting was set 
for May 30. 


Floridians Take to Idea of 
Quarterly Meetings 


OrLANDO, FLa., May 1.—Reports to head- 
quarters of the Florida Lumber & Millwork 
Association indicate much interest in the meet- 
ings-each-quarter idea, and prospects are bright 
for a good turnout here for the meeting to be 
held the first of the new club year, July 21. 
It will be a one-day session, with a tight busi- 
ness program, mostly discussion. The outlook 
is that the twentieth year of the association 
will be a good one. The nineteenth semi-annual 
meeting will be at Ponte Verde, beach resort 
near Jacksonville in October. Newly-elected 
President Marcy Mason, who lives at Jackson- 
ville, promises a good meeting. 
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State Association Sponsoring 
Contest to Stimulate New 
Building, Remodeling 


The $15,000 Advertising and Merchandising 
Campaign contest, being sponsored by members 
of the Iowa Retail Lumbermen’s Association, 
got under way April 23 when large advertise- 
ments appeared in newspapers in Des Moines, 
Davenport, Dubuque, Burlington, Sioux City 
and Council Bluffs. These ads and _ others 
which are scheduled to appear are designed to 
sell the public on the lumber and _ building 
material industry. The campaign is set up on 
a 16-week basis, and will continuously urge the 
people of Iowa to “Build and Remodel Now!” 
At the end of the opening week of the contest, 
sixteen entries had been received. 

In addition to newspaper advertising, three 
radio stations are being used to keep Iowans 
informed on the subject. Stations KMA, 
KRNT, WMT are employed three times 
weekly to call attention to the building material 








MODERN ® 





BEAUTIFUL * 


“Qe y lf. PJ, WF , [" 


Solid Philippine Mahogany Wall Panelling 


A Sensational New Product That Sells On Sight 


Write for Samples and Literature 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Blvd. Los Angeles, Calif. 


ECONOMICAL 











Lee H. Shepherd, President 


Present production 24,000,000 feet. 
but considerable fine Long Leaf. 
18x30-40 . . . Plank 


M. C. Shepherd, Vice-President 


LEE H. SHEPHERD & BROS. LUMBER COMPANY 


McRae, Georgia 


We announce completion of our new band mill at McRae, Georgia. 
Largely original growth Short Leaf, 
Timbers, rough or dresed, up to 
- Dimension . . 
- « » Flooring .. . Ceiling .. . Siding . 


H. Scott Shepherd, Secy.-Treas. 


- Boards . . . Kiln-Dried Finish 
. « Car Material. 





UIMIUVUMIW 





SHEPHERD LUMBER COMPANY, Inc. — 


Montgomery, Alabama 
Manufacturers and Wholesalers of Yellow Pine and Hardwoods 
Daily capacity of our Montgomery mill: 50,000 feet. 
Material from both mills grade-marked if desired 
Address inquiries for either company to Box 1084, Montgomery, Alabama. 








UDMIVUMIMV 





SPECIAL: 











Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 
Send us a paper pattern with dimensions and kind of 


wood to be worked. We will quote you at once and 
give you earliest date of delivery. 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry] 





TAYLOR, STILES & COMPANY - riecetsvitte, Nn. 1. 


WESTERN AGENTS: Hall & Brown 


W. W. Machine Co., St. Louis, Mo. 
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industry and to the $2,000 contest which is 
being sponsored in conjunction with the adver- 
tising. 

To enter the contest a consumer must call 
at his local lumber yard for an entry blank. 
On this he is asked to complete in 25 words 
or less the sentence: “I think now is the time 
to build, remodel or repair because——” He 
is requested, also, to check a list of building 
material indicating the items in which he is in- 
terested. The contest is divided into four-week 
periods : April 23-May 20; May 21-June 17; June 
18-July 15, and July 16-Aug. 12. Five $50 
awards will be given each four weeks, and at 
the end of the contest a grand prize winner will 
be selected from among the twenty entries and 
receive $1,000. If the grand prize winner has 
signed a contract to build, repair or remodel 
previous to winning the award, the prize will 
be increased 10 percent. All prize checks will 
be sent to the lumberman where the entry 
originated for presentation by him to the 
winner. A rule of the contest is that prize 
money must be spent with that lumber dealer 
for building supplies. 





On Tri-State Loggers’ Committees 


Crossy, Miss., May 1—Logging problems 
will be studied by special committees named by 
James R. Clark, Jr., chairman of the Southern 
Pine Loggers’ Group for this area. Committees 
named by Mr. Clark, logging superintendent 
Crosby Lumber & Manufacturing Co., are as 
follows: 

Laws—L. O. Crosby, Crosby Lumber & 
Manufacturing Co., Picayune, Miss., chair- 
man; S. E. Moreton, Central Lumber Co., 
Brookhaven, Miss.; and F. L. Adams, Adams- 
Edgar Lumber Co., Morton, Miss. 

Pulpwood—J. Roland Weston, H. Weston 
Lumber Co., Logtown, Miss., chairman; P. N. 
Garrison, Gaylord Container Co., Bogalusa, 
La.; and F. A. Anderson, Gloster Lumber Co., 
Gloster, Miss. 

Truck logging and loaders—C. C. Mayfield, 
Denkman Lumber Co., Canton, Miss., chair- 
man; J. G. Dillard, Natalbany Lumber Co., 
St. Francisville, La.; and F. E. Peterson, Sum- 
ter Lumber Co., Electric Mills, Miss. 

Selective logging—E. C. Weston, H. Weston 
Lumber Co., Logtown, Miss., chairman; E. C. 
Haff, Enochs Lumber Co., Fernwood, Miss.; 
and T. E. McCurley, Crosby Lumber & Manu- 
facturing Co., Crosby, Miss. 





Spring Clinics in Progress for lowa 
Lumber Dealers 


Lumber and building material retailers in 
Iowa are again this spring benefiting from a 
series of district clinics which are being spon- 
sored by the Iowa Retail Lumbermen’s Asso- 
ciation. Fourteen one-day meetings comprise 
the schedule that got under way May 1 at 
Mason City and continues through May 19 at 
Waterloo. Dealers are invited to take their 
contractors and carpenters along at no extra 
charge. The clinics start at 1 o'clock, and 
adjourn at 6 p. m. when dinner is served. 

The meetings are based on the theory that 
seeing is believing, so talks are illustrated and 
demonstrated by speakers. Special slides were 
prepared for the clay products demonstration 
given by C. T. Bridgmen, regional director of 
the Structural Clay Products Institute. C. H. 
VanVlack of the extension department of Iowa 
State College illustrates his talk on the “Use 
of Outside Paint.” The American Zinc Insti- 
tute handles the subject of galvanized sheets, 
and the Douglas Fir Plywood Association 
furnishes a demonstration and display to give 
helpful and practical information on plywood. 

H. Badeaux, secretary of the association, 
discusses at each clinic the Advertising and 
Merchandising Campaign now being sponsored 
by the Iowa Retail Lumbermen’s Association. 

Starting May 1, meetings were held in Mason 
City, Spencer, Sioux City, Fort Dodge and 
Newton on successive days. The remaining 
itinerary is: May 8, Whitney Hotel, Atlantic: 
May 9, Chieftain Hotel, Council Bluffs; May 10, 
Iowana Hotel, Creston; May 11, Savery Hotel, 
DeMoines ; May 15, Ottumwa Hotel, Ottumwa; 
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May 16, Burlington Hotel, Burlington; May 17, 
Blackhawk Hotel, Davenport; May 18, Mont- 
rose Hotel, Cedar Rapids, and May 19, Presi- 
dent Hotel, Waterloo. 


South Bay Group Elects 


Los ANGELES, CaLir., April 29—At a recent 
meeting of the South Bay Lumbermen’s Group, 
Don Braas, Braas Lumber Co., Redondo Beach, 
was elected president. He succeeds A. H. Sil- 
ligo. Other officials elected included Lee White, 
Builders Material Co., Manhattan Beach, vice 
president; Norman M. Gardiner, secretary. Di- 
rectors elected were Earl Stewart, Gardena 
Lumber Co., Gardena; C. V. Jones, Torrance 
Lumber Co., Torrance, and Clinton May, Pat- 
ten-Blinn Lumber Co., Redondo Beach. Marion 
Welch, Marion Welch Lumber Co., Lomita, was 
appointed representative to the Lumber & Allied 
Products Institute. 


Club Activity Gets Wood Specified 


New Orteans, La., May 3.—Active work 
on the part of the New Orleans Lumbermen’s 
Club, in bringing the superior qualities of wood 
to the attention of specifiers for the slum-clear- 
ance projects in New Orleans, has resulted in 
the specification of cypress for sash and doors, 
and southern pine for roof framing. Including 
form lumber, approximately three million feet 
will be used in the construction of the Mag- 
nolia housing project, the contract for which 
has been signed with R. P. Farnsworth & 
Co. (Inc.). The low bid of $2,478,980 for 
the project includes demolition of existing slum 
structures and landscaping of new units. 











The Bureau of Foreign and Domestic Com- 
merce reports that gross revenue from pas- 
senger traffic between the United States and 
overseas countries was as large in 1938 as in 
1937, despite a 10 percent decrease in travel. 
Earnings amounted to $37,000,000. 
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Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended April 
22 totaled 1,106,522 cars, as follows: Forest 
products, 56,480 cars (an increase of 2,485 cars 
above the amount for the two weeks ended 
April 8); grain, 61,691 cars; livestock, 25,792 
cars; coal, 122,798 cars; coke, 11,549 cars; ore, 
24,072 cars; merchandise, 306,161 cars, and mis- 
cellaneous, 497,979 cars. The total loadings 
for the two weeks ended April 22 show a de- 
crease of 33,189 cars below the amount for the 
two weeks ended April 8. 





Louisiana Mills and Timber 


Holdings Sold 


MempPuHis, TENN., May 2.—Negotiations for 
sale of the Louisiana properties, mills and tim- 
ber of the Fisher Lumber Corp., a division of 
General Motors, to the Kellogg Lumber Co., 
Monroe, La., are nearing completion, Keith M. 
Spurrier, Fisher official in charge here, said 
today. The property includes the two Fisher 
sawmills at Wisner and Ferriday, La., and the 
remaining holdings of hardwood timber on 
16,000 acres of land near the mills. The Fisher 
corporation is retaining its land holdings in 
Louisiana of 16,000 acres but the sale to Kel- 
logg will divest it of all its southern timber. 
The Kellogg Co. is now operating mills at 
Monroe and Alexandria, La. It was formed 
by C. M. Kellogg in Memphis about thirty-five 
years ago and is now owned and operated by 
three Kellogg brothers, Walter W., Lawrence 
D., and Richard D. Kellogg. Mr. Spurrier said 
that the Fisher Corporation still has a large 
stock of hardwood lumber on sticks in its Mem- 
phis yards which would be sold. It will also 
continue its operations in manufacturing wood 
body parts. The consideration for the sale was 
not made public. 
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Made of 
Genuine Air- 
Dried Spruce 


Ladders Needed 
for 

Bepaist Roofs. 
Putying * aad painting 
+ - up sereens and 


awn ines. : 
garage repairs. 
Miscellaneous "a 
Segatring 
mney repairs. 

Trimming trees. 
Attic insulation. 
Cleaning, 

jecorati 
Cleaning and fixing gutters. 
Repairing eaves, , 7 ete. 


k Ladders 


Ladders and more ladders are needed every 
Spring and Summer. Large numbers of peo- 
ple in your neighborhood will soon be need- 
ing ladders. Think of the great increase in 
building, modernizing, decorating and repair- 
ing! All these activities call for the use 
of ladders. 


Get your full share of this new business by 
handling and pushing the famous Babcock 
Ladder line. These Ladders of spruce are 
sturdy and strong, safe to use, light in weight, 
easy to handle. They're so reasonably priced 
for the extra value they offer that they often 
sell on sight. 
There's a full 
range of Babcock 
Ladders for every 
purpose, from 
small step ladders 
to the long exten- 
sion types. We 
would like to help 
you get your share 
of ladder profits. 


Let us suggest an 
assortment. TODAY 
send for Catalog. 
prices and particu- 
lars. Write us NOW. 


The W. W. Babcock Co., Bath, N.Y. 
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New Englanders Study Salvage 


MANCHESTER, N. H., May 1.—The regular 
spring meeting of the New England Lumber- 
men’s Association, held at the Hotel Carpenter 
April 20, took on the dual character of a rou- 
tine business meeting, plus an accounting by 
Federal and State forestry officials of the prog- 
ress thus far made in clearing the forests, in 
the area devastated by the September hurri- 
cane, of logs and slash. President S. B. Fes- 
senden, of Townsend, Mass., was in the chair, 
and the forestry officials included E. W. Tinker, 
assistant chief of Federal Forest Service, who 
is in charge of the entire hurricane area; Les- 
lie S. Bean, a director of the Timber Salvage 
Administration; H. Phil Bradner, New Hamp- 
shire director; C. P. Cronk, director of the 
division of marketing; Owen Johnson, well 
known lumberman, of Manchester, who is 
chairman of Governor Murphy’s disaster re- 
covery committee. 


Urges More Intensive Conservation 


An interesting speaker at the afternoon ses- 
sion was Alvin T. Simonds, of Fitchburg, 
Mass., noted economist and president of 
Simonds Saw & Steel Co. Mr. Simonds pointed 
to the rapid depletion of the timber stand in 
the United States as a potent reason why con- 
servation and reforestation should be practiced 
on a more intensive scale. “Lumbering in this 
country,” said he, “is a dying business, and 
the only way to restore it, is to reforest the 
waste areas. The time is surely coming when 
it will be profitable to grow pine for the mar- 
ket.” There were thousands of acres of cut- 
over land in New Hampshire that were of lit- 
tle or no use for any other purpose. 

The. official speaker for the Northeastern 
Timber* Salvage Administration was Leslie S. 
Bean, who spoke following the midday lunch- 
eon. “Let me make this point clear to you 
lumbermen: The Northeastern Timber Salvage 
forces are not in the lumber business as com- 
petitors. There have been rumors that our sales 
would result in breaking the market. To make 
any sales which would tend to lower prices 
would be inimical to our own interests. We 
are bound by mortgage agreement to pay back, 
with interest, the monies furnished by the Re- 
construction Finance Corp. And to the vendors 
of these logs we are obligated to distribute 


any profits over and above the cost of material 
salvaged. Our organization has a common in- 
terest with the members of the New England 
lumber industry in the maintenance of normal 
market conditions. At the outset, it was our 
intention to buy logs only, but as we were un- 
able to locate sufficient water storage ponds, 
dry storage areas had to be leased, and, to 
save the logs from the ravages of insects and 
fungi, we were obliged to set up sawmills and 
produce lumber. Our plan is to market logs 
as logs, for we do not wish to saw any logs 
ourselves, and will not saw any logs that are 
now in, or which later can be put into, water 
storage. They will not be removed from water 
storage until there is an apparent demand for 
them or the product.” He reported that a total 
of 775,558,800 board feet had been contracted 
for delivery to scaling stations, of which 
amount 243,303,000 feet has been received. A 
total of 232 ponds and 460 dry sites have been 
approved, and 56 more sites are under nego- 
tiation. There are 188 sawmills under contract, 
and 108 are already in operation. As of April 
9, the active mills had produced 20,243,000 feet 
of softwood lumber, and 745,000 feet of hard- 
woods. Mr. Bean paid a fine tribute to Owen 
Johnson, of Manchester, whom the Governor 
appointed as chairman of the State’s emer- 
gency committee. His keen knowledge of both 
the production and marketing of eastern lum- 
ber has been of inestimable value in shaping 
plans for this work of log salvage. “His criti- 
cism and recommendations have been important 
to us, and the energy he has applied has been 
boundless,” said Mr. Bean in closing. 


Advocates Long-Range Forestry Planning 


E. W. Tinker, assistant chief of the Forest 
Service, answered a barrage of questions as to 
the conduct and limitations of this outstanding 
emergency job in New England. He also gave 
his unqualified endorsement to the view ex- 
pressed by the previous speaker, Mr. Simonds, 
that conservation and reforestation in New 
Hampshire were of vital importance and should 
be the subject of long-range planning. He 
suggested that the time to start this project 
was right now. 

One hundred members and guests attended 
the dinner. 


Southwest Hardwood Meet 


SHREvVEPORT, La., April 18.—Hardwood pro- 
duction is below both shipments and orders, so 
the industry’s position is favorable, with stocks 
low both here and abroad, according to discus- 
sion here today by the Southwestern Hardwood 
Manufacturers’ Club, at whose meeting Presi- 
dent T. J. White presided. It was indicated that, 
since Czechoslovakia was absorbed by Germany, 
domestic business in thin oak, particularly 
3-inch, has shown considerable activity. 

In the first 15 days of April, the same mills 
sold 7,305,000 feet, against 10,636,000 feet dur- 
ing the first half of March. Replies of 42 mills 
(of which 17 were closed down, 25 running— 
6 less, and three more, than 44 hours) to a 
questionnaire showed, however, that they pro- 
duced 19,070,000 feet, sold 22,134,000 feet, and 
shipped 22,418,000. Total stocks at 40 mills 
amounted to 194,682,000 feet, or an average of 
4,867,000 feet-a mill. Of these 40 mills, only 
four considered their stocks abnormal, eight 
said theirs were subnormal, and 28 considered 
stocks normal. Club members believe that, with 
shipments and orders keeping ahead of produc- 
tion, stocks low at mills and decreased produc- 
tion likely, the manufacturers will be in a 
favorable position when business revives. Run- 
ning comment by some of the manufacturers 
was as follows: 

No. 1. Not operating now. High water 
kept loggers out of woods. Shipped this 


month about 250,000 feet, and sold 450,000 
feet. In March, shipped 1,000,000, cut 670,000 
and sold 1,000,000 feet. Stocks of 6% million 
feet are about normal. 


No. 2. Operating both mills 44 hours all 
this year. In March, produced 3,000,000 and 
shipped 3,050,000 feet, most of which went 
into its own dimension plant. Finds April 
sales slightly better than March. Sells as 
little lumber as it can. Dimension plant run- 
ning regularly all year, one portion of it op- 
erating double shifts in the last 45 days. 
Customers gradually becoming dimension- 
minded; no trouble to get dimension orders. 


No. 3. In March, operated 120 hours and 
produced 729,000, sold 697,000 and shipped 
896,000 feet. Unfilled orders were 1,960,000 
feet, stocks of 11,100,000 feet are normal. So 
far in April, shipped 660,000 and cut 500,000 
feet. Has 400,000 feet of logs on hand. Will 
likely lose some operating time in next 60 
days. 

No. 4. Operated an average of 30 hours in 
March, producing 708,000 feet; orders were 
1,006,000 and shipments, 824,000 feet, with 
stocks subnormal at 4 million feet and short 
of a good many items. In the first half of 
March, did a fair business; last half left a 
lot to be desired, but things looking a bit 
better. 5 


No. 5. Produced in March 1,116,000 feet of 
hardwood, sold 1,195,000 and shipped 1,098,- 
000 feet; inventory is 13 million feet. Operat- 
ing one mill 44, another 55 hours. Expects 
to close one mill permanently within next 
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LUMBER CO. 


ALAMOGORDO, NEW MEXICO 


il You'll be well pleased with the 

choice lumber products of this mod- . 
ern mill. Fine Ponderosa, soft-tex- 
tured, even-grained, easily worked. . 
High-altitude Fir, especially suited 
to construction work. A timber sup- . 
ply of 1% billion feet. Up-to-the- 
minute machines and advanced 
manufacturing methods insure top 
quality production. We will appre- 
ciate your inquiries and orders. 
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100% Dealer Distribution 


We solicit business from lumber 
dealers and supply them with all 


SOUTHERN and WESTERN WOODS 


P. M. BARGER LUMBER CO. 


WASHINGTON. D.C. MOORESVILLE, N. C. 


418 Colorado Bidg. 














Direct Importers of 


BALSA WOOD 
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thirty days; will then operate the other on 
two 44-hour shifts, getting 12% percent 
lower output. 

No. 6. Not operating. In March, sold 175,- 
000 and shipped 601,000 feet; stocks total 
1,530,000 feet. Will clean up stock, but try 
not to force it on market; some of it is get- 
ting old, however, and will have to be moved. 
Oak flooring orders are scarce, with prices 
very erratic. 

No. 7. Operating only one mill. In March, 
operated two and produced 1,850,000 feet; sold 
1,100,000 and shipped 900,000 feet. Nothing 
to speak of sold this month, and is going to 
hold on. Is having trouble getting logs. 

No. 8. Operating one mill 44 hours. In 
March, produced 993,000, sold 1,160,000 and 
shipped 1,017,000 feet. Stocks of 10,352,000 
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feet are normal, and 20 percent of them is 
cypress. Up to April 15, cut, shipments and 
bookings were each 400,000 feet; orders on 
hand total 2,150,000. 


No. 9. Cut about 250,000 feet in March, but 
not cutting any this month. What was sold 
last month was bought outside. Has stocks 
of 15 million feet of hardwoods, a little above 
normal, as little was sold during last 1% 
years. Find oak flooring business badly de- 
moralized. 


No. 10. In March, sold 3,777,000, shipped 
3,910,000 and cut 2,202,000 feet; total stocks 
are about 28 million feet. April sales off 
50 to 75 percent, but shipments hold up fairly 
well, because of March order file. April cut 
was about the same as March; has enough 
logs to continue on that basis, but no sur- 
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plus ahead. Has seen a little activity in ex- 
port cables the last few days. 

No. 11. In March, cut 500,000, shipped 770,- 
000 and sold 500,000 feet; order file is about 
500,000 feet, and inventory of 8 million feet 
is slightly above normal. Operating both 
mills 44 hours, cutting mostly pine, sales of 
which are in good volume. Find the export 
business very quiet. 


No. 12. In March, produced 1,180,000 and 
sold 940,000 feet; in addition, used 100,000 
feet in own flooring plant, but bought some 
on outside for flooring plant, as it uses 250,- 
000 feet a month, March shipments were 
988,000 feet. Unfilled orders total 910,000 feet, 
and unsold stocks are abnormal at 10,160,000 
feet. Has plenty of logs. Has practically no 
unsold dry stock of export items. 





Arkansas Retailers Hold a 
Merchandising Clinic 


Littte Rock, ArK., May 1—Mayor J. V. 
Satterfield, Jr., Little Rock, welcomed 200 
members of the Arkansas Association of 
Lumber Dealers assembled in the thirty-fifth 
annual convention held here, Thursday and 
Friday, April 20-21. The response was made 
by E. H. Elsberry, president of the Standard 
Lumber Co., Pine Bluff. 

Secretary L. M. Hawkins, in an interview 
concerning the convention, well stated its pur- 
pose and scope as follows: 


Sometimes we hear it asked why do we 
have conventions, and what good do they do? 

Conferences or conventions have two pur- 
poses—two values. The first of these is tan- 
gible, the second is intangible. 

We come first for discussion of vital prob- 
lems. All businesses have problems. They 
may be discussed in the printed news col- 
umns till the cows come home, but it is only 
at our conventions that they are collectively 
discussed, and often debated. It is only in 
gatherings of the membership that opinion 
éan be crystalized on any matter, and, per- 
haps, formal action be taken. 

Even more important is second reason. Men 
do not readily act in concert unless they 
know each other. This getting together is 
what is popularly known as fellowship. To 
us that fellowship is a vital necessity. 

It is fundamental that when men do not 
know each other, they do not trust each 
other, and that until they are acquainted, 
they can not be expected to act together. I 
emphasiize this, because it is so little real- 
ized. If, at these meetings, we did nothing 
more than visit together and “chin” about 
the various aspects of our business, the 
meetings would be worth-while, and we 
would have increased tremendously the co- 
hesion in our ranks. 

So, I say, don’t underestimate the value of 
our convention. 











Ww. C. CHAMBERLIN, 
Little Rock, 
Chairman, Directors 


L. M. HAWKINS, 
Little Rock, 
Secretary 


President Addresses the Meeting 


C. A. Stuck, of Jonesboro, president of the 
association, urged the assembled dealers to 
“keep abreast of the times, so as to be able 
to talk intelligently with those who would do 
business with us.” 

“When it is possible for the men and women 
of today to climb the hurdle of ignorance of 
lumber and building material dealers, they may 
be able to build the kind of homes they want,” 
Mr. Stuck said. 

“College professors, doctors and lawyers are 
among the many professional men who continue 
their studies and keep in step with the needs 
and demands of their clients. The lumber 
and building material dealer thinks his training 
is over when he opens his place of business; 
consequently, when a man or woman who has 
studied home building magazines and architects’ 
drawings comes to him to purchase materials, 
often the dealer doesn’t know what the customer 
is talking about. 

“The two things most important to women 
today are their families and their homes. The 
responsibility of constructing a comfortable, 
efficient, well-built home is, or should be, 
on our shoulders; yet we neglect to keep abreast 
of the times enough to talk intelligently with 
those who should do business with us. 

“There was a time when what we needed to 
know wasn’t so extensive, but today, we should 
and must know, for instance, what colors go 
well with rose-colored walls, where closets 
should be located, and how much it will cost 
to install an air-conditioning unit.” 

The final speech of the morning was by 
Robert P. Hall, secretary-manager of the Ar- 
kansas State Chamber of Commerce, who dis- 
cussed the workmen’s compensation law, which 
will go into effect June 8. 

Joseph Sanders Jr., of the Insulite Company., 
Minneapolis, was the first speaker of the after- 
noon on the subject, “Be Yourself.” 


Convention Becomes Sales Meeting 


Mr. Stuck, introducing the next speaker, R. E. 
Saberson, trade promotion manager of the 
Weyerhaeuser Sales Co., of St. Paul, said that 
the convention had apparently turned into a sales 
meeting, and that he was glad that it was going 
that way. 

Mr. Saberson said that the lumber industry 
has a tremendous potential market in con- 
struction of new homes and other buildings, 
and in repair and remodeling work. The FHA 
program has put within reach of persons of 
low income the possibility of owning their 
own homes. It is up to the lumbermen and 
the consumer to work together so both may 
profit from the new program, and “enjoy the 
fruits of co-operation.” 

Mr. Saberson closed by saying that “ener- 
getic salesmanship is the basis on which the 
lumbermen of today must work. Too many 
lumbermen know too little about the business.” 

Resolutions were adopted endorsing the pro- 
gram of the Merchandising Institute of the 





J. C. Robbins, of Stuttgart, newly elected 

president of the Arkansas Association of 

Lumber Dealers, is shown at left, with 

Charles A. Stuck, of Jonesboro, retiring 
president 


National Retail Lumber Dealers Association; 
recommending that members participate and 
also enroll their employees for the sales develop- 
ment program offered; and pledging support 
and co-operation in the efforts of the Mer- 
chandising Institute in making Tested Selling 
Methods available to the membership. 

Also commended were the National Lumber 
Manufacturers Association and the Red Cedar 
Shingle Bureau for valuable: service to retail 
dealers in promoting constructitve merchandis- 


ing. 
7” Make Good Choice for Leader 


J. Carthell Robbins, of the J. I. Porter Lum- 
ber Co., Stuttgart, was elected president of the 
association; J. N. Cook, president of the Enter- 
prise Lumber Co., Little Rock, was elected first 
vice president, and J. W. Rich, Earle, second 
vice president. 

W. C. Chamberlin, Little Rock, was elected 
chairman of the board of directors. Other di- 
rectors elected were E. C. Barton, C. A. Stuck, 

. C. Curl, E. L. Elsberry, J. W. Wilson, 
W. C. Ellis, M. T. Dyke, Gilbert Stacy, T. J. 
Reynolds, C. R. Black and R. H. Sutton. 

L. M. Hawkins, who has served as secretary 
for the past two years, submitted his resignation, 
in order to take another position, but the asso- 
ciation refused to accept it, and it was decided 
that Mr. Hawkins should retain the secretary- 
ship, on a part-time basis, at least. 

Tells Value of Sales Training 

Paul E. Kendall, Rochester, N. Y., field di- 
rector of the Merchandising Institute of the 
National Retail Lumber Dealers Association, 
spoke on “Tested Selling Methods” at the clos- 
ing session Friday morning. He advised all 
lumbermen to avail themselves of practical 
training courses in selling and merchandising, 
and so learn to profit by the experience of 
others. : 

Edward L. Wright, Little Rock attorney, 
spoke at the annual banquet Thursday night, 
and James Cook was toastmaster. An 
officers’ and directors’ luncheon was held fol- 
lowing adjournment of the convention. 
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STANLEY, /, emt 


GREATEST 

ADVANCE 

IN HINGE 
CONSTRUCTION 
IN 40 YEARS! 


JUST PUSH IT DOWN 
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Anyone who knows the shortcomings of the 
common winged type of non-rising pin in door 
butts will appreciate that at last, this new Stanley 
design is the simple solution of the problem. 

s es 

The non-rising feature of this new pin is secured 
by means of a split ring attached in a groove 
in the pin. This split ring fits into a pocket 
formed in the bottom of the top knuckle of 
the butt. When the pin, through the action of 
the door, attempts to rise, the split ring comes 
in contact with the inside of the knuckle above 
the pocket and is prevented from further rising. 


ORDER FROM YOUR JOBBER 


NON-RISING PIN. 


IR 


) 


i 
hin 


Outstanding features of the new pin are: extreme 
simplicity in construction, its effectiveness in opera- 
tion and its ease in setting and withdrawing. 

€ = 

This new pin is further evidence that Stanley 

maintains its leadership in hinge construction. 
e 

It is impossible to so schedule production to 
introduce this new feature into all class numbers, 
sizes and finishes simultaneously, but from now on 
this is our standard type of pin and eventually it will 
appear in all plain joint butts of the 241 grade and 
up. The Stanley Works, New Britain, Conn. 


STANLEY 


TRADE MARK 


FOR 


CAREFREE 


* PATENT PENDING 


DOORS 
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Action at Capital Affecting Lumber 


[By American LuMBERMAN Staff Correspondent] 


FHA EXTENSION GIVES THE "GO" 
SIGN TO HOME BUILDERS 


WasuinctTon, D. C., May 3.—With passage 
by the Senate of amendments extending the life 
of Title I of the Federal Housing Act for two 
years, or until July 1, 1941, and extending the 
25-year amortization period under Title II for 
the same length of time, Congress has given 
the “Go” signal to home builders and home 
owners and lending institutions, and reports 
from all sections of the country indicate that 
home building is away ahead of the same period 
of last year. 

It was a foregone conclusion that these and 
certain other powers of the Federal Housing 
Administration would be extended, due to the 
widespread demand from all parts of the coun- 
try and the popularity of home financing as 
developed under FHA. While certain differ- 
ences between the House and Senate bills 
remain to be harmonized, the essential provi- 
sions mentioned above will stand, at least for 
two years. 

The House provided for continuing the 25- 
year amortization feature indefinitely. The 
Senate decided to limit it to two years, pre- 
sumably on the theory that home building may 
meanwhile develop in such volume as to make 
it unnecessary to amortize loans over a longer 
period than 20 years. Since both branches 
are on record in favor of the extension of this 
provision for at least two years, whatever com- 
promise is arrived at cannot cover less than 
that period. 

Both Senate and House voted to increase the 
total of mortgages that may be insured by FHA 
from $3,000,000,000 to $4,000,000,000, the in- 
crease if and when needed to be approved by 


the President. FHA had originally recom- 
mended doubling the present limit and making 
the total $6,000,000,000, but the Administra- 
tion and the Congress decided that so large a 
boost was not necessary. 

Both bills provide for continuation of re- 
financing of existing construction for another 
two years. This is considered important, in 
order to give owners or purchasers of houses 
already built the advantage of the same fin- 
ancing facilities available to new homes. The 
Senate bill limits this provision to houses one 
year old and to 25 percent of the total volume 
of FHA financing. This limitation is designed 
to encourage new home building—the original 
purpose of the Federal Housing Act. 

In extending Title I, both branches limited 
loans for rehabilitation, modernization, repairs 
and new construction to $2,500, on the theory 
that the average of such loans in the past has 
been substantially less than this amount. In- 
itially loans up to $10,000 could be insured 
under Title I. 

The amortization period for new construc- 
tion up to $2,500 under the Title I extension 
is not definitely fixed, but is left to the Admin- 
istrator. A seven-year period was fixed under 
the extension voted last year. Efforts are being 
made to have the administrator extend the 
period to 10 years, and he seems sympathetic 
to this idea. Both barns and other farm build- 
ings as well as residences can be built under the 
provisions of this extension. 

The Senate bill continues both Sections 207 
and 210, covering larger housing projects. The 
House, on recommendation of the FHA Admin- 
istrator, eliminated Section 210, on the theory 
that all such projects could be handled under 
207. The Senate, however, determined to con- 





ESSCO Southern Pine 





ESSCO Lumber, cut from virgin timber, 
is choice, fine looking, accurately manu- 
factured, properly graded. 


Since 1879 ESSCO Mills have been man- 
ufacturing lumber of extraordinary quality. 
Thousands of dealers prefer it. 


Stock these time-tested products: 


ESSCO Klamath Soft Pine 
ESSCO Oak Flooring ESSCO West Coast Woods 





EXCHANGE SAWMILLS SALEs Co. 
1111 R. A. Long Building, 


ESSCO Hardwoods 


KANSAS CITY, MO. 








tinue both provisions, and also to insert a 
proviso that projects approved for mortgage 
insurance under these sections must pay “pre- 
vailing wages” to laborers and mechanics em- 
ployed thereon. The prevailing wage proviso 
last year was beaten by a single vote. This 
year the Senate limited its application to Sec- 
tions 207 and 210 in the hope it would stick. 


Small Homes Campaign Makes Progress 


Meanwhile, at national headquarters of the 
Small Homes campaign, all hands are greatly 
encouraged over the interest shown in the 1939 
houses by dealers, builders and realtors. Some 
four thousand dealers have requested copies of 
the new manual, along with some 170 builders 
and a like number of realtors. Widespread co- 
operation therefore is assured, and many deal- 
ers, builders and realtors have purchased plans 
of the houses. It has been necessary to order 
another 25,000 copies of the manual, in order 
to meet the demand for copies. 

E. Johnson Neal, of Raleigh, N. C., owner 
of radio station WRAL, is prepared to build 
a considerable number of the 1939 small homes 
on land which he owns in the vicinity of the 
North Carolina capital. In fact, Mr. Neal is 
so enthusiastic over housing that he is running 
a 15-minute program on the air every day. 
Initially he plans to build twenty-one small 
homes. 

J. C. Nichols, of Kansas City, who has not 
heretofore co-operated actively, according to 
national headquarters, recently personally in- 
spected one of the 1939 small homes built in 
Union, N. J., and is sending his engineer to 
make a close technical inspection with a view 
to embarking on a building program of very 
considerable proportions in the Kansas City 
area. It is understood that certain design 
changes are contemplated by Mr. Nichols in 
order to have the homes conform more closely 
to conditions in his area. Such changes, of 
course, are quite commonly made. 

Home building in the National capital area 
continues in large volume, both as to the low- 
cost range and the middle range, with not a 
few more pretentious homes going up. A caller 
at national headquarters of the Small Homes 
program last week indicated he contemplates 
erecting a large number of the 1939 houses in 
the Washington area, but has not yet com- 
pleted arrangements. He purchased plans dur- 
ing the course of his conference at headquarters. 


HARDWOOD PANELING STANDARDS 
SUBMITTED TO TRADE 


WasurncrTon, D. C., May 1.—I. J. Fairchild, 
chief, division of trade standards, United States 
Department of Commerce, has sent notices to 
manufacturers, distributors and users of solid 
hardwood wall paneling, advising that the com- 
mercial standards for solid hardwood wall 
paneling, to be identified as CS74-39, will be- 
come effective for new production from May 
20, 1939. Copies of the accepted standards 
have been mimeographed, and each acceptor of 
record will later be supplied with printed 
copies. 


BAHAMAS RAISE DUTIES ON SOUTH- 
ERN PINE AND DOUGLAS FIR 


WasurnctTon, D. C., May 1.—The Bahama 
Islands has passed an Act “to provide protec- 
tion for the lumber industry of the Colony by 
imposition of additional tariffs.” 

The total forest area of the Bahamas has 
been reported to be 368,000 acres, or 13 percent 
of the land area, of which nearly four-fifths is 
yellow pine forest. 

The additional duty is levied on southern pine 
and Douglas fir, 8 and 10 inches and under in 
width, and up to and including 8 inches in 
thickness. This duty, of five shillings per thou- 
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sand feet, is added to the former duty of seven 
shillings on these species of U. S. lumber, and 
three and one-half shillings on British Empire 
lumber. The Anglo-American trade agreement 
did not reduce the margin of preference granted 
Empire lumber imported into the Bahamas, 
and-these additional duties are being imposed 
despite the fact that the Bahama Island lumber 
industry is on an export basis, with its prin- 
cipal export, yellow pine, going largely to Cuba. 
After a period of six months, if the Gover- 
nor “is not satisfied that at least 90 per centum 
of the persons employed in the production of 
lumber within the Colony are natives of the 
Colony” he shall cancel the additional duties. 


CANADIANS SEEK TO SPREAD SHINGLE 
QUOTAS OVER LONGER PERIOD 


Vancouver, B. C., April 29.—Headaches are 
now being experienced on both the Canadian 
and United States side of the international 
boundary on the subject of the quota for Cana- 
dian red cedar shingles imported to the United 
States. The six-month quota of 1,051,000 
squares is usually exhausted before the end of 
the six-month period. According to British 
Columbia shingle men, there seems to be con- 
siderable dissension among United States 
shingle manufacturers, who resent the impor- 
tation of Canadian materials. A bill which is 
due to come up at Ottawa on May 15 regard- 
ing the increase of the quota from here, may 
alleviate many of the drawbacks of the present 
set-up for export quotas. If, the local men 
declare, they were given more time to ship, 
they would be able to offer steadier employ- 
ment. The quota now in force was adopted 
two years ago. 


AMENDMENTS PROPOSED TO EASE 
BURDEN OF FAIR LABOR ACT 


WasHINGTON, D. C., May 3—The lumber 
industry while awaiting the decision of Admin- 
istrator Andrews, of the Wage and Hour Divi- 
sion, Department of Labor, on the application 
of the Northeastern Lumber Manufacturers’ 
Association, the Timber Producers Association 
of Minnesota and others for a seasonal classi- 
fication of certain of their operations, will be 
interested to know that proposed amendments to 
the Fair Labor Standards Act reported to the 
House by its committee on labor, among other 
things, would exempt logging operations from 
the Act. 

As reported to the House the bill would 
amend Section 7 (c) of the Act to read as 
follows: 

(c) No employer shall be deemed to have 
violated subsection (a) by employing any 
employee for a workweek in excess of that 
specified in such subsection without paying 
the compensation for overtime employment 
prescribed therein, if such employee is so 
employed in connection with— 

(16) The felling of trees, logging, or oper- 
ations incidental to the felling of trees or 
logging performed prior to, and including 
delivery of the logs to a mill for sawing, 
making pulp or other processing; and if such 
employee receives compensation for employ- 
ment in excess of sixty hours in any work- 
week at a rate not less than one and one-half 


times the regular rate at which he is em- 
ployed. 
Fifteen 


other exemptions are specifically 


- provided for in this proposed amendment, but 


do not apply to the lumber industry. A further 
change applying to all sixteen specific para- 
graphs reads: 


In the case of an employer engaged in any 
of the operations specified in paragraphs (1) 
to (16), inclusive, of this subsection, the pro- 
Visions of subsection (a), during a period or 
Periods of not more than fourteen work- 
weeks in the aggregate in any calendar year, 
Shall not apply to his employees in any place 
of employment where he is so engaged. 


In the opinion of those who have followed 
closely the movement to obtain exemption for 
logging operations, making pulp etc., this pro- 
Posed amendment should meet the objections 
raised to the application of the Act to such 
Operations. Representatives of the Northeast- 
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ern Lumber Manufacturers’ Association and 
other groups which have raised such objections, 
have stressed Canadian competition and other 
factors, and made out what to the impartial 
bystander looks like a good case. However, 
there are limits to the discretion of the Admin- 
istrator under the Act, and there is doubt that 
these limits would permit the granting of the 
exemptions sought by these groups. This doubt 
is largely responsible for the inclusion of tree 
felling or logging in the proposed amendments. 

The bill, H. 5435, was introduced by 
Congresswoman Norton (Dem., N. J.), and 
embodies certain recommendations submitted by 
the Administrator in his January report to 
Congress. The labor committee likewise in- 
cluded certain proposed changes not embodied 
in the Administrator’s suggestions, but which 
the committee felt should be dealt with in any 
amendments to the Act. 

Whether the House and the Congress will 
approve the proposed amendments, remains to 
be disclosed, but the committee has given care- 
ful consideration to all proposed amendments, 
and Chairman Norton will make every effort to 
pilot the bill through the House. Of course, 
the bill is subject to amendment or will be in 
the absence of a special rule. Various hurdles 
must be cleared before the bill or any similar 
measure finds its way into the statute books. 

Most of the sixteen proposed specific exemp- 
tions have to do with agricultural products, with 
safeguarding limitations. 

One provision of the bill exempts from the 
minimum-wage and maximum-hour standards 
any employee receiving a guaranteed monthly 
salary of $200 or more. 


BRIDGE DESIGN CONTEST ATTRACTS 
1,200 ENTRANTS 


WasuinctTon, D. C., April 29.—The timber 
bridge design contest being conducted under 
the joint auspices of the National Lumber 
Manufacturers’ Association, the American For- 
est Products Industries, and the Timber Engi- 
neering Co., and for which prizes of $1,500 
have been offered by the latter company, enters 
its fourth month with more than twelve hun- 
dred entries received. At least three entries 
have been received from each State and Hawaii. 
Inquiries have come from the Canal Zone, Eng- 
land, France, South America and far away New 
Zealand. About 25 percent of the entrants are 
students. Prizes range from $500 down to 
$50, twenty-five in all being awarded. The 
British Columbia Lumber & Shingle Manufac- 
turers Association has donated an additional 
sum of $100 to the prize money, to be divided 
among students of Canadian universities. 

A book giving complete contest rules may be 
obtained on request from the Timber Engi- 
neering Co., 1337 Connecticut Avenue, Wash- 
ington, D. C. All designs must be in the mails 
by midnight, Aug. 15. 


MORE COMMUNITIES ASK WPA AID 
IN HOUSING SURVEYS 


WASHINGTON, May 3.—Mrs. Florence Kerr, 
assistant administrator of the Works Progress 
Administration, announces that an increased in- 
terest in housing conditions has recently become 
apparent from the number of communities ap- 
plying for WPA assistance in making local 
housing surveys. Within the past fourteen 
months, seventy-one surveys have been approved 
for eighty-five cities or counties. Surveys are 
now in progress or will soon be started in 
twenty-six States to study the condition of 
homes, apartments and business and industrial 
buildings in both urban and rural areas. An 
outlay of. more than $9,000,000 will be required 
to conduct these surveys, the cost being shared 
by the Federal and local governments. Some 
12,000 WPA payrollees will be provided with 
employment in connection with these surveys. 

Similar surveys conducted between 1934 and 
1936 in 203 urban areas constituted the first 
attempt to gather comprehensive data on hous- 
ing conditions in the United States, according 
to Mrs. Kerr. 
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Timbers 
That Brave the Years 


Timbers and Dimension so sound 
and strong they bid defiance to 


time, wear and weather. Stock 
that must be enduringly good, 
because it's cut from the BEST 
of the Long Leaf—the CREAM of 
the log. Stock that's bright, 
straight and dry, scientifically 
seasoned, painstakingly manufac- 
tured. Sell Zimmerman Long Leaf 
for large and small structtires, for 
oil field uses. Profits await you 
in the building market. Straight 
Cars, Mixed Cars. Write us 
about your requirements. 


LONG LEAF YELLOW PINE 
DIMENSION AND TIMBERS 
Lignasan-Treated Lumber 


JABENTLEY LUMBER CO. 


ZIMMERMAN. LA. 


NDUSTRIA 


ELIZABETH, LOUISIANA 
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YELLOW Pine 


Timbers, chemically treated to 
prevent siain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 














CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 
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where the memory of our beloved poet 
and friend may be kept alive. The 
‘Country Church of the City’ in its 
quaint and distinctive setting, its garden 
of memory and appreciation, just a few 
blocks from the Malloch home, has the 
ideal atmosphere and setting for this 
memorial.” : 

The design shown in the sketch here- 
with was finally decided upon as the most 
suitable form of memorial. It will stand 
in the “Garden of Memory,” as _ the 
churchyard, with its green, sequestered 
quiet, is called, fitting in harmoniously 
with the simple, dignified beauty of the 
church. The many lumberman friends of 
Douglas Malloch will be glad to know 
that his memory will thus be kept green 
in the city where he had made his home 
for so many years. Should any such 


sae wish to contribute to the memorial fund, 


In loving tribute to a friend and co-worker 
whose poems have touched the hearts of many 
thousands in all walks of life, the bronze tablet 
reproduced above will be placed on a memorial 
to be erected in the churchyard of the Granville 
Avenue Methodist Episcopal Church, in Chicago, 
of which the Lumberman Poet had long been 
a member. 

Shortly after the sudden passing away of 
Douglas Malloch last July, the idea of a fitting 
shrine to the poet began to develop and va- 
rious suggestions were made. Finally a com- 
mittee was formed, headed by the pastor of 
the church to which Mr. Malloch belonged, 
Rev. Benjamin M. Will, to establish a fund for 
this purpose and to decide upon the form which 
the proposed memorial should take. It was 
decided at once that the memorial should be 
established at the Granville Avenue church as 
the most suitable spot for a permanent tribute 
of this kind. As the pastor stated in making 
the announcement, “We feel that the life and 
work of Douglas Malloch were sufficiently in- 
spiring to warrant a memorial to which pilgrim- 
ages will be made in the years to come, and 








Architect's sketch of proposed memorial to Douglas Malloch to be erected in the "Garden of Memory” 
adjoining the Granville Ave. Methodist Episcopal Church, Chicago, of which he was a member 





thus having a part in this final tribute to 
one of America’s great men, write to 
“Douglas Malloch Memorial Fund,” Granville 
Ave. Methodist Episcopal Church, 6170 Broad- 
way, Chicago. 

In these troubled days it is fittting that due 
homage should be paid to one who, with that 
unquenchable optimism and belief in the future 
that were his, once wrote: 


The Better World 


You who grumble and repine, 
Think that life is out of line 
And the age an age of selfishness and sinning, 
Can’t you see the night is gone 
And a new day in the dawn 
And the golden age of men in the beginning? 
* * * * 


Though there may be pain and ill 
In the hearts of mortals still, 
Though there still are wrong and selfishness 
and sorrow, 
It’s a better world today 
Than the world was yesterday— 
And the world will be a better world tomorrow! 
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OVERTIME MUST BE IN CASH AT 
USUAL PAYING TIME 


WasuHinctTon, D. C., May 3.—Elmer F. An- 
drews, Administrator of the Wage & Hour 
Division, Department of Labor, has issued a 
formal statement to the effect that payments 
for overtime under the Fair Labor Standards 
Act must be made in cash and at the time 
when the employee customarily receives his com- 
pensation. The statement was issued for the 
purpose of clarifying a discussion of the over- 
time problem at an earlier press conference, 
out of which a misunderstanding grew. 

“The Act requires,” Mr. Andrews said, “that 
the employee ‘receive compensation’ for over- 
time at one and a half times his regular rate 
of pay. This means money, not time. Under 
an amendment to the Fair Labor Standards Act 
now being considered by the House labor com- 
mittee, the Administrator would be given 
authority to approve ‘constant wage plans’ 
by which the deferment of payment of over- 
time would be authorized, and could be safe- 
guarded and regulated. But unless Congress 
grants that authority, an employer would not 
be justified in failing to pay for overtime at the 
time when the employee customarily receives 
his compensation.” 


TOTALS PWA MATERIAL ORDERS 


WasuincTon, D. C., May 1.—The bureau 
of labor statistics of the Department of Labor 
reports that a survey of five and one-half years 
of the PWA program shows that firms supply- 
ing forest products benefited to the extent of 
nearly $140,000,000 worth of material orders. 
The bureau found that orders for various for- 
est products had been placed as follows: 
WORGRE DEOGEC 0. v0c6 o's b0e cectes $138,599,064 

oo Se re 652,698 

Lumber and timber products not 

elsewhere classified........... 106,332,507 


Planing-mill products.......... 30,979,651 
Window and door screens and 
WHOREMONMETED occ ck csewscecises 634,208 


SHINGLE QUOTA BEING ENFORCED 
UNTIL TREATY IN EFFECT 


SEATTLE, WasSH., May 1.—Shingle manufac- 
turers are watching closely developments affect- 
ing the shingle quota and the reciprocal trade 
treaty. It is understood here that the Cana- 
dian house of commons has approved the treaty, 
but that ratification by the senate is needed to 
put it into effect. If the senate fails to approve 
it before its adjournment the matter will be 
in abeyance until next June or July. If and 
when the treaty goes into effect, shingles will 
be on the free list. Meantime, the old quota 
provisions are being faithfully followed. David 
Williams, secretary-manager United States 
Red Cedar Shingle Industry (Inc.) has been 
in Washington, D. C., since February working 
on behalf of continuing the quota arrangement. 





GAIN IN EXPORTS IS SLIGHT 


Wasuincton, D. C., May 1.—During March, 
87,000,000 board feet of lumber was exported, 
according to reports reaching the Department 
of Commerce. This volume was 17% percent 
less than that for the same month of 1938. On 
the other hand, it amounted to only 33.7 percent 
of the average monthly exports in 1929, says 
the National Lumber Manufacturers’ Associa- 
tion. During the first three months of this 
year, lumber exports aggregated 226,000,000 
board feet, less than a 2 percent gain over the 
same period a year ago, and only 29 percent of 
the average quarterly rate of export in 192%. 
The NLMA points out that blame for the de- 
creased American lumber export trade can be 
placed on foreign tariff discriminations and 
preferences, exchange controls, restrictive 1m- 
port quotas, to conditions in the Orient, and to 
lower ocean rates and better shipping facilities 
enjoyed by foreign competitors. European sup- 
plies of sawn softwood available for export 
are about one-third less than 10 years ago. 
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Among the Lumbermen’s Clubs 


Traffic Association Annual at Mem- 
phis, on May 24 


MempPHis, TENN., May 1.—Topics of para- 
mount importance to the southern hardwood in- 
dustry will be discussed at the twenty-sixth 
annual meeting of the Southern Hardwood 
Traffic Association, at the Colonial country 
club, here, May 24. The convention will close 
after a mid-day luncheon. In the afternoon 
the Memphis Lumbermen’s Club will hold its 
annual golf tournament, followed by a banquet 
at night to which members and guests of the 
association are invited. J. V. Norman, Louis- 
ville, counsel for the association, is scheduled 
to discuss pending rate legislation, litigation 
and matters before the Interstate Commerce 
Commission. Kerry L. Emmons, president of 
the association, has announced the following 
nominating committee: 

Cc. W. Parham, chairman; E. A. Powell, R. 
W. Fullerton, J. B. Edwards, W. R. Jones, E. 
M. Vestal, C. A. Rasche, and R. A. Taylor. 

On account of the far-reaching rate adjust- 
ment and legislative changes now being consid- 
ered, the meeting will be one of the most im- 
portant in the association’s history, according 
to President Emmons. 


NHLA Inspector Addresses Joint 
Hardwood Meeting 


SAVANNAH, GA., May 1.—An address by W. 
H. Nelson, chief inspector of the National 
Hardwood Lumber Association, featured the 
joint meeting of the Carolina-Virginia Hard- 
wood Club and the Southeastern Hardwood 
Manufacturers Club, here, April 25. Recom- 
mendations were made by Inspector Nelson for 
improved grading, manufacturing, and care of 
lumber. Mr. Nelson attended the meeting while 
on a trip throughout the South. Another 
speaker on the program was Ed. R. Linn, Mem- 
phis, secretary of Southern Hardwood Pro- 
ducers (Inc.). Mr. Linn told of the trade 
promotion program of the SHPI. - The meet- 
ing, well attended by hardwood manufacturers 
from Florida, Georgia, North and South Caro- 
lina, and Virginia, was presided over by Gor- 
don E. Reynolds, Reynolds Brothers Lumber 
Co., Albany, Ga., first vice president of the 
National Hardwood Lumber Association. 


Clubmen Quiz Mayor on Effects of 
Slum Clearance on Private 
Building 
BurraLo, N. Y., May 1.—Mayor Thomas L. 
Holling spoke to the members of the Buffalo 
Lumber Exchange at the regular luncheon on 
April 28, on the subject of additional Federal 
housing for the city. Because of the interest 
in the subject, forty-one lumbermen were in 
attendance, or a considerably larger number 

than usual. 

The mayor’s talk was in advocacy of further 
housing, and he said that it was possible that 
$20,000,000 worth of slum-clearance projects 
might thus be obtained, in addition to the three 
projects under way or about to be started. 

The arguments of the mayor in favor of 
Federal housing did not convince the lumber- 
men present, two or three of whom questioned 
him as to the propriety of Government com- 
petition with private business. It is pointed out 
that the Kenfield project costs the city $24,000 
annually for water, heat, light, garbage collec- 
tion and other service, while the Government 
pays the city only $6,000 annually. Lumber- 
men say that more individuals would build 
homes if it were not for Government housing, 
and real estate men say that Government com- 
petition hurts the ‘sale and rental of dwellings, 
besides increasing the tax burden on individuals. 

The Government projects under way, or about 
to be started in Buffalo, will provide 1,612 








family units, to rent from $18 to $24 a month, 
including light and heat. The cost of these 
projects is estimated at $9,300,000. 


Suggests Relief Work Modifications 
to Speed Blister Rust Control 


SPOKANE, WasH., April 29.—Clyde Martin, 
logging and forest engineer of the Western 
Pine Association, Portland, Ore., was in Spo- 
kane recently and spoke at the weekly meeting 
of the Timber Products Bureau of the Spokane 
Chamber of Commerce. Speaking of the menace 
of white pine blister rust, he said: “Califor- 
nia has come to the definite conclusion that 
unless blister rust is controlled, it is absolutely 
hopeless to plan sustained yield. Accordingly 
every effort is being made to speed up the 
Government-control program. We should rec- 
ognize that probably the biggest source of 
funds for control lies in public relief. Every 
effort should be made to permit the use of 
longer work days and weeks during the short 
working season. 








Discuss Abolishing Compulsory 
Arbitration 


CINCINNATI, OHI0, May 2.—Four officers of 
the Cincinnati Lumbermen’s Club were re- 
elected May 1 at its annual meeting, three of 
them without opposition. John A. Bade, 
district sales manager National Lumber & 
Creosote Co., continues as president; J. Watt 
Graham, treasurer, and Carl J. Edelmann, secre- 
tary. Amor S. Kapp, president W. L. Galle 
Lumber Co., who has been chairman of the 
entertainment committee, was re-elected first 
vice president. Henry Alf, sales manager Mow- 
bray & Robinson Lumber Co., was elected 
second vice president. 

Successful candidates for directors were 
Philip de Anguerra, president Ivorydale Lum- 
ber Co.; Perry V. Shoe, president P. V. Shoe 
Walnut Co.; E. M. Bonner, former president 
of the club and secretary-treasurer of the Atlas 
Lumber Co., and Patrick H. Conneighton, of 
the Emerald Lumber Co. 

A spirited discussion occurred on a motion 
to abolish the system of compulsory arbitration 
of trade differences between members. Edwin 
H. Ward, former president for several terms, 
led a movement to do away with the present 
practice, and repeal article 13 of the club’s 
by-laws. The Ward motion was opposed by 
E. T. Garties, past president and district sales 
manager of the Stearns Lumber & Coal Co.; 
James C. West, former president and head of 
the J. C. West Lumber Co. and of the West 
Lumber Statistical Service, and Clifford W. 
Hagemeyer, president of the Hagemeyer Lum- 
ber Co., who contended that it would be a 
mistake to abolish compulsory arbitration, since 
it was a guaranty for a square deal in buying 
lumber on this market. Mr. Ward said that 
a number of markets had done away with the 
system, and he thought that the Cincinnati Club 
should follow. The motion was tabled. 





Lumber Students Examined on 
Progress 


BALTIMORE, Mp., May 1.—The “school” con- 
ducted here under the auspices of the Baltimore 
Lumber Exchange by Phillips A. Hayward, 
chief of the Forest Products Division of the 
Department of Commerce, came to a close 
April 21 with an examination. The results will 
not be announced until the joint session of the 
Baltimore and Washington schools to be held 
on the evening of May 10 at the Merchants’ 
Club. There will be three prizes, one of $15, 
a second of $10, and a third of $5. These 
amounts have been donated by the “Lumber 
Exchange, and a fourth of $10 was contributed 
by the Baltimore and Washington Lumber Sales 
Club, for wood identification, 
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Yellow Pine 
SABINE 


Shortleaf 


The three big Sabine mills, with 
their up-to-date equipment, ma- 
chines of precision and new-day 
milling methods, give this choice 
Sabine lumber its finishing touches 
of quality and refinement. All grades 
now are Double-end trimmed, with 
square, smooth and shiny ends. No 
extra cost. Common Lumber, Finish, 
Trim, End-Matched Y. P. Flooring and 
Sheathing, Oak Flooring, etc. Mixed 
Cars. Careful loading for lumber 
protection and unloading conveni- 
ence. 


Sabine Lumber Co. 


SALES OFFICE: 
Arcade Bidg., ST.LOUIS, MO. 


MILLS: 
Zwolle, La. 
Trinity, Texas 
New Willard, Texas 


Action 


Quick .“s‘3:.. 


Hardwoods, Plywoods, Pine 


This FRY-FULTON IMMEDIATE SERVICE 
is a great time-saver and money-saver for 
you. Choice lumber from several mills — 
meeting practically ALL your lumber needs. 
Complete stocks in St. Louis of Cypress, Oak, 
Birch, Poplar, Hard Maple, Yellow Pine Fin- 
ish, Walnut, Mahogany, Ponderosa, Califor- 
nia Sugar Pine, Northern White Pine. 
Plywoods of California Pine, Fir, Hardwoods. 
Air-Dried and Kiln-Dried. Let us quote. 











Fry-Fulton Lumber Co. 


146 Carroll St., - ST. LOUIS, MO. 


Yard Stock Specialist 


SOUTHERN 


in MESS ME 
HARDWOODS 


BAND-SAWED 


Prompt attention to inquiries 
and orders. Write today. 

















TEXARKANA, ARK.-TEX. 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


WasHINGTON, D. C., May 1.—Following is the National Lumber Manu facturers’ Association’s report for two weeks ended April 22, and for 
16 weeks ended that date, covering mills whose statistics for 1939 and 1938 are available, and percentage comparison with statistics of identical 


mills for the corresponding period of 1938: 





Av. No Production Percent Shipments Percent Orders Percent 
TWO WEEKS: Mills 1939 of 1938 1939 of 1938 1939 of 1938 
Softwoods: 
ED i ag oid a uaa Rida wun wae eweee 127 63,085,000 114 64,099,000 123 66,719,000 134 
. RR ean ose 143 186,789,000 118 199,350,000 122 205,460,000 148 
NI 65g adc c 0400-606 eS ee ae 115 134,724,000 125 123,804,000 116 129,011,000 126 
RR er ree 3 14,436,000 109 15,569,000 85 14,568,000 109 
EE vs caccentewetwedeewseanbsees 10 5,849,000 117 5,018,000 125 5,476,000 140 
cod oe cnceaa dee Hae earae area one 10 1,826,000 290 4,324,000 117 4,768,000 17: 
POND op ce ccwancdseeeneveesio“es 19 2,068,000 25 3,750,000 136 3,452,000 105 
NESE ET ALOE 437 408,777,000 119 415,914,000 118 429,454,000 135 
Hardwoods: 
I on once dv cesessossescoes +7 9,051,000 151 11,471,000 128 10,697,000 148 
FRU ON SPIPOGD 6 bo ee ce scccccticeceecene 19 4,189,000 68 4,179,000 165 4,585,000 216 
i ne vit cegebad tee tee eeeaesee 90 13,240,000 109 5,650,000 136 15,282,000 164 
PT  6oc ss cetweckedes Kkeeuenewes 508 422,017,000 119 431,564,000 119 444,736,000 135 
Oak Flooring ......... peedowe peinibmelanies 65 13,775,000 100 13,932,000 108 11,492,000 9S 
I ig Cane Sey waar Gebel ard wialane ent ares 16 1,798,000 110 2,261,000 115 1,686,000 73 
SIXTEEN WEEKS: 
Softwoods: 
Ee er eee ee 129 503,979,000 104 499,950,000 108 519,470,000 107 
ia days do he eee heen ee wR ews 143 1,403,966,000 119 1,423,899,000 115 1,450,898,000 116 
OD 5 tess 6 ute eaceeeeh ee aee een ate wae 115 714,005,000 132 949,316,000 111 909,970,000 106 
rE orc caucesieveseseececeeees 13 105,967,000 120 110,664,000 118 117,530,000 108 
EE ree reer re er 10 43,709,000 104 38,996,000 105 34,725,000 112 
TC cla ae alelal o iin 5 lua 06 aig alate 10 5,466,000 | : 28,805,000 114 31,357,000 116 
SOE EE. hk cecccdeweestevivcswet ees 19 21,745,000 102 23,699,000 151 25,448,000 127 
I SE 6 cden de uscaekedaleencdeads 439 2,798,837,000 118 3,075,329,000 112 3,089,398,000 111 
Hardwoods: 
I CN oe. oa bss euw sees anes es +7 73,322,000 99 97,014,000 137 97,104,000 139 
Northern Hardwoods ............ccccccceces 19 44,547,000 70 30,939,000 149 29,283,000 148 
oad aie shade wan ele ee Ube ow.ée 90 117,869,000 85 127,953,000 139 126,387,000 141 
Pe PE cekenaviedacretesacendsae see 510 2,916,706,000 116 3,203,282,000 113 3,215,785,000 112 
I i ai alate ou weg Malar Che Oca we Melee ae ™ 65 105,051,000 106 106,025,000 104 111,441,000 104 
, soa ee tie & oe eee Rae ee ON 15 13,388,000 120 14,006,000 115 14,511,000 114 


*Week ended April 15, 1939. 


**Fifteen weeks. 


*Units of production. 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Oreans, La., May 3.—Following is a 
summary of reports from southern pine mills 
for two weeks ended April 29: 


Average weekly number of mills, 123; 
Units,7 104 


Total for 
Two Weeks 
Three-year average production*... 63,927,000 
BO Pree ere 63,079,000 
nis Sado 8 ain 0S Side Ow a eel Orel" 64,542,000 
oe eer er oe 71,305,000 


Number of mills, 112; Units,+ 96 
On April 29, 1939 
Unfilled orders 72,396,000 
SPE WED i Ke cS eecee Gclewenen’ 403,432,000 
*October, 1935, to October, 1938. 


Unit is 309,000 feet of “3-year average” 
production. 


Western Pine Summary 


PorTLAND, Ore., April 29.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended April 22: 


Report of an average 115 mills: 
Total for 2 Weeks Ended 
April 22,1939 April 23, 1938 
134,724,000 107,446,000 
123,804,000 107,034,000 
129,011,000 102,741,000 


Report of an average of 115 mills: 
April 22,1939 April 23, 1938 
Unfilled orders ... 176,306,000 138,111,000 
Gross stocks ....1,480,522,000 1,520,144,000 
Report of 115 identical mills: 
-——Total for Year———_, 
1939 193 


Production 
Shipments 
Orders received .. 


Production ...... 716,440,000 542,408,000 
Shipments ....... 962,787,000 870,100,000 
er 927,454,000 876,398,000 





Relation of Unfilled Orders to Stocks 


WasuineTon, D. C., May 1.—Following is statement for nine groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on April 23: 








No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 939 1938 1939 193 
ED 2 ccécdectnnceees ee 127 76,384,000 61,563,000 520,181,000 550,157,000 
_. 3 eee éceeves 143 325,046,000 274,298,000 934,526,000 967,377,000 
Western Pine .......... nate wets 115 176,306,000 138,111,000 1,480,522,000 1,520,144,000 
California Redwood ............ 13 34,453,000 42,023,000 292,607,000 305,793,000 
OUST CHUTORS ccccccccccccees 10 5,794,000 4,710,000 202,404,000 189,101,000 
tt MP nccecivecepese aces 10 7,059,000 5,926,000 129,065,000 151,789,000 
Northern Hemlock® ....... ew ieed 16 9,302,000 8,628,000 115,098,000 121,014,000 

Total Softwoods ............ 434 634,344,000 535,259,000 3,674,403,000 3,805,375,000 
Southern Hardwoods ........... t72 34,340,000 36,116,000 232,629,000 261,682,000 
Northern Hardwoods® ........... 17 13,819,i000 14,589,000 143,667,000 153,234,000 

Total Hardwoods ..... nae wee 89 48,159,000 50,705,000 376,296,000 414,916,000 

EE ED cv tccvecdveneea 507 682,503,000 585,964,000 4,050,699,000 4,220,291,000 
Flooring— 
Ga. WISOTIR® .ccccaccccceccccce 75 48,010,000 33,557,000 91,751,000 83,964,000 
Maple Flooring .....s.ceeceeees 

*Unfilled orders reported by 16 and 17 mils; stocks by 18 mills. fUnits. 


West Coast Review 


[Special radiogram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., May 3.—The 143 West 


Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended April 29, reported: 


Production 190,653,000 


Shipments 203,791,000 6.89% over production 
Orders 204,721,000 7.38% over production 


A group of 143 mills, whose production re- 
ports for 1939 to date are complete, reported 
as follows: 

Average weekly cut for seventeen weeks: 


Ferrer rr ce re 88,248,000 

ED a aig dee wo lee oa om eae ne a eee 73,921,000 
Average cut for two weeks ended 

PD OO acccavunbawe eaelecesiees's 95,327,000 


A group of 143 mills, whose production for 
the two weeks ended April 29 was 190,653,000 
feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
aA 86,976,000 87,038,000 99,046,000 

Domestic 

cargo... 81,842,000 82,835,000 159,081,000 
Export 13,710,000 13,585,000 60,018,000 
eS eee 21,263,000 21,263,000 ...cc- 
203,791,000 204,721,000 318,145,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1938 and 1939 to date, reported as 


follows: 
Aver. for 2 
wks. ended Aver. for 17 wks. ended 


April 29, April 29, April 30, 
1939 1939 1938 
Production 95,327,000 88,248,000 73,921,000 
Shipments 101,896,000 90,146,000 77,855,000 
Orders 102,361,000 91,091,000 77,608,000 





B. T. Winter, Pocahontas, Miss., purchased 
5,000 black locust seedlings from the Missis- 
sippi State Forest Service nursery in 1932. 
His 1939 crop of seeds from the trees netted 
him $53.40. The seedlings planted on five acres 
of land brought an average of $1.53 per acre 
per year. 
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May 6, 1989 


Wisconsin Lumberman Returns 
to Pennsylvania 


Effective April 1, Frank Handeyside resigned 
as treasurer and general manager of the Rib 
Lake Lumber Co., Rib Lake, Wis., to become 
connected again with his former employers, the 
Central Pennsylvania Lumber Co., Sheffield, 
Pa. Commenting on the qualifications and lum- 
ber history of Mr. Handeyside, R. H. Zinn, 
vice president of the United States Leather Co. 
and the Central Pennsylvania Lumber Co., gave 
these interesting facts to a representative of 
the AMERICAN LUMBERMAN: 


Hard Work—and Preparations for 
Advancement 


“Mr. Handeyside began work at the age of 
thirteen. For about three years he piled slabs, 
packed shingles, was bull-cook in a lumber camp 
and worked at such jobs of a like nature as are 
common in and about a mill and logging opera- 
tion. His first job paid the sum of $2 per 
week, out of which a goodly share was paid for 
board and sleeping quarters. At the age of 
sixteen, he went to work for J. N. (Jack) 
Cotter, who operated a general woods and saw- 
mill operation north of Merrill, Wis. On that 
job he worked for over ten years in almost 
every capacity—on log landing, in mill, in yard 
and office, from tailing down and scaling logs 
to piling, loading, grading and shipping of 
lumber. Through those years, under the able 
and kindly tutorship of Jack Cotter, the ground- 
work was laid for future progress and advance- 
ment. During the first few years on that job, 
sensing the handicap of lack of education, he 
completed a course in bookkeeping, cost ac- 
counting etc. He also began and for years 
continued reading the so called Harvard classics, 
and remained with Cotter until the last log was 
cut and the last shipment of lumber loaded out. 


Wins Way to Executive Rank in Wisconsin 


“Following a few years with a firm of lum- 
ber manufacturers and wholesalers at Rhine- 
lander, and about ten years as sales manager 
for the Charles W. Fish Lumber Co. at Elcho, 
Wis., Mr. Handeyside on Jan. 1, 1927, became 
sales manager for the Rib Lake Lumber Co. 
at Rib Lake, Wis. About May 1 that year the 
company opened a general sales office in Ap- 
pleton, Wis., of which Mr. Handeyside was in 
charge for several years. 

“For about thirty-five years, the United States 
Leather Co. or its predecessor companies 
through subsidiaries have owned and operated 
several large band sawmills, one at Rib Lake, 
Wis. The largest of its eastern mills, with a 
rated capacity of fifty million feet annually, 
located at Sheffield, Pa., is operated by the 
Central Pennsylvania Lumber Co. In March, 
1933, Mr. Handeyside was promoted and 
transferred to Sheffield, serving until October, 
1935, as vice president in charge of sales. He 
then was returned to Rib Lake as acting gen- 
eral manager of that operation. In January, 
1936, the Rib Lake Lumber Co. was sold to a 
group of prominent Wisconsin lumbermen, 
Mr. Handeyside joining the new company as 
treasurer and general manager and remaining 
in that capacity until his resignation became 
effective. 


Elected President of Eastern Company 


“At the earnest solicitation of the officers 
of the United States Leather Co. and its sub- 
sidiary, the Central Pennsylvania Lumber Co., 
Mr. Handeyside was induced to sever his con- 
nection with the Rib Lake Lumber Co. in 
Wisconsin, and return to Sheffield to assume 
the responsibility of the entire operation of the 
Central Pennsylvania Lumber Co. interests. 
At the annual meeting of the later company, 
held April 19, 1939, he was elected president 
and placed in charge of all operations, includ- 
ing woods, mill and sales. 

“We are advised that his departure from 
Rib Lake was sincerely regretted by his fel- 
low workers, who expressed their regret in a 
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Virgin Pine and Hardwoods 





The 5 Mills of Angelina Have a Combined 
Daily Capacity of 400,000 Feet 














Your satisfaction is our first consideration. 
built through giving best possible service to customers and putting 
best quality into every Angelina product. Large stocks of Short Leaf 
Pine, Oak, Gum, Elm, Ash, Cypress, Gum Veneer; Creosoted Items, 
""Wolmanized" Lumber, Chromated Zinc Chloride-Treated Lumber; 
Dimension, Finish, Casing, Base, Mouldings, Oak and Maple Flooring, 


This business has been 


Oak and Gum Trim, Hardwood Items, Pickets, Plaster Lath, Woven 


Wire Picket Fence. 








Mixed Cars. 


We invite your inquiries and orders. They will receive our prompt 
and careful attention. Phone, write or wire. Why not today? 


CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 


110 N. Franklin St., Chicago, Hl. 
Retail and Industrial Sales 


A. E. BOATRIGHT LUMBER COMPANY, 


111 W. Washington St., Chicago, Il. 
Railroad and Car Material 





Angelina County Lumber Company, Keltys, Texas 





KURTH LUMBER MFG. CO. Clarksville, Texas 


ANGELINA HARDWOOD CO. Keltys, Texas 


CONROE LUMBER CORPORATION, Conroe, Texas TROUT CREEK LUMBER CO. Kirbyville, Texas 
TEXAS OAK FLOORING CO. Dallas, Texas 





very material way. He therefore comes to 
Sheffield with the best wishes of all of his 
friends and with the sincere hope of success 
in his new position.” 





Pennsylvania Company Elects 


SHEFFIELD, Pa., May 1.—At the annual meet- 
ing of the Central Pennsylvania Lumber Co., 
held here on April 19, the following officers 
were elected: 

Chairman of the board, R. G. Brownell; 
president, Frank Handeyside; first vice presi- 
dent, D. P. Brooks; second vice president and 
comptroller, R. H. Zinn; treasurer, C. Cam- 
eron; secretary, C. L. Rader, and sales mana- 
ger, C. B. Riddell. 





INSULATING VALUE of the wood shingle is 
tripled. because the roof is laid so that three 
shingle thicknesses overlap at every point. 


Re-equips to Make Machined 
Dimension Stock 


Navco, Ata., May 1.—The Am-Mex Corp., 
located here, recently has been succeeded by 
the Knight Bros. Co., which concern will oper- 
ate the same properties. The old Am-Mex 
plant has been entirely re-equipped and the new 
owners are at present manufacturing furniture 
dimension stock, fully machined kilndried in the 
white. The new company is owned and operated 
by Newland DeP. Knight, Vernon D. Knight 
and Stillman D. Knight. Col. E. V. Knight, 
formerly president of the New Albany Veneer 
Co., New Albany, Ind., and later president of 
the Am-Mex Corp., is associated with the 
Knight Bros. Co. in an advisory capacity, the 
present operators being his three sons. Their 
sister, Mrs. Mary Jane Frazer, is an equal 
owner with them, but is not active in the firm. 
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Here’s What's New 


New Light-Weight, Overhead 
Garage Door Is Announced 


The Frantz Manufacturing Co., Sterling, IIl., 
placed its Junior Over-the-Top light door 
equipment for garages on the market May 1. 
The Junior model, an understudy for the com- 
pany’s regular line of overhead door equipment, 
which has been on the market for the past 
nine years, costs less to purchase and to install 





because it is built to carry only doors weighing 
150 pounds or less. This means that the 
inexpensive standard 134 inch, two-section door, 
or the low-cost, carpenter-built one-piece door, 
can be used. The set is applicable to doors 
of openings not larger than 6 feet high and 
up to 8 feet wide. Only 2-inch headroom is 
required. All working parts of the door are 
simple in operation and easily placed. The 
company offers to send without obligation a 
complete illustrated description. 








Catalog Presents Complete Line 
of Factory-Fitted Window Units 


Roach & Musser Co., Muscatine, Iowa, has 
just issued its new catalog on Embassy. factory- 
fitted window, casement and basement units. 
Styled as “America’s Window Beautiful,” Em- 
bassy units are of ponderosa pine, toxic-treated, 
and are accurately machined and fitted. The 
head jamb of each unit is completely metal 
lined, side jambs are metal clad and the sills 
are metal lined to the full thickness of the 
lower sash and the units are sealed against 
dust and the weather. Narrow stiles and rails 
provide more glass area and rounded edges 
promote ease of cleaning. Distinction, utility 
and economy are the keynotes of the company’s 
entire line. Installation procedure, design and 
plan details, and sizes and specifications of the 
various units are pictured and described in the 
catalog which may be obtained without obliga- 
tion on request to the manufacturer. 


Fireplace Designs and Plans Shown 
in 48-Page Booklet 


The Superior Fireplace Co., 1046 South Olive 
St., Los Angeles, Calif., is now offering a 
48-page booklet of designs and plans on the use 
of Superior fireplace heat circulators. The 
booklet shows fifty fireplace designs and thirty 
four- and five-room floor plans for one- and 
two-story homes and cabins and how to heat 
them with Superior equipment. The Superior 
heat circulator, available in various sizes to 
fit all requirements, is a double-walled metal 
form made to proper angles and dimensions 
around which the fireplace is built. It burns 
coal, wood or gas and, according to the manu- 
facturer, increases fireplace heat delivery four 
to five times. The heat, in penetrating through 


the metal lining into the chambers surrounding 
the firebox and smoke dome, delivers warm air 
into the room through the front warm-air outlet 
grille and through side outlets into other rooms. 
The company is prepared to make immediate 
shipment of any of its models from twenty-two 
warehouses, located in strategic points through- 
out the entire country. The Superior booklet 
of fireplace information will be mailed without 
obligation on request to the manufacturer. 


Announces New Literature on 
Waterproof Cement Paint 


The Reardon Co., 2200 N. Second St., St. 
Louis, Mo., manufacturer of water paints, an- 
nounces a complete line of literature on Bondex 
waterproof cement paint, including a color chart 
showing 16 colors. The paint is designed to 
beautify, waterproof and preserve in one treat- 
ment. According to the manufacturer, it bonds 
with and becomes an integral part of the sur- 
face, providing maximum. protection against 
moisture, erosion and atmospheric destruction. 
3ondex is supplied in dried powder form ready 
for mixing with cold water. Complete instruc- 
tions for its various uses and methods of appli- 
cation are illustrated and described in the litera- 
ture which is available without obligation on 
request to the company. 


Offers Demonstration Set-Up for 
New All-Purpose Enamel 


The Lowe Bros. Co., Dayton, Ohio, reports 
a widely growing acceptance for its new prod- 
uct, Plax, “A universal finish for all enamel- 
ing.” The product is being introduced in a 
comprehensive program, which includes a 
unique demonstration set-up for the dealer. The 
manufacturer furnishes the demonstration equip- 
ment for dealer display so that prospective 
customers, advised by local newspaper adver- 
tising and direct mail folders, can see Plax 
resist boiling water, heat, stains and acids. In 
co-operation with the manufacturer, the dealer 
during the demonstration period offers free a 
cloth apron with each pint of Plax purchased. 
Without obligation, complete details about 
Plax, its promotion, and information about 
demonstration methods, may be obtained from 
the company. 


Improved, Felted Rock Wool Insula- 
tion Economical to Use 


Johns-Manville, 22 E. 40th Street, New York, 
N. Y., has just announced Super-Felt, an 
improved rock wool home insulation, which, 
according to the manufacturer, gives extra 
value at no extra cost. Made of felted rock 
wool fibres, it is factory packed under com- 
pression so that more batts are packed in fewer 
cartons, reducing storage space and trucking 
by one-third. When the cartons are opened 
on the job, Super-Felt springs back to normal 
thickness. Special features of the improved 
insulation are its strength and toughness. The 
waterproof paper backing stays put, the wool 
does not come loose or fall apart, and the batt 
is rigid. These qualities assure full thickness 
and proper density, as well as easy and lower 
cost of application. Full information and prices 
are available without obligation from the manu- 
facturer. 


Issues Pictorial Brochure on Hard- 
wood Wall Paneling 


Appalachian Hardwood Manufacturers (Inc.), 
414 Walnut St., Cincinnati, Ohio, recently is- 
sued Brochure 14, dealing with Appalachian 
standardized, quality-produced hardwood wall 
paneling. The brochure, fully illustrated, de- 
scribes this new building material, which is 
available at popular prices, in vertical and 
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horizontal patterns, offering many decorative 
features. It is easily and economically applied 
and is an ideal material for use either in new 
homes or for remodeling. The paneling is 
packaged in strong, tight cartons to protect it 
from dust, moisture and rough handling. <A 
copy of the brochure, folders designed for con- 
sumer distribution, and sources of hardwood 
wall paneling supply may be obtained without 
obligation from the Appalachian Hardwood 
Manufacturers (Inc.). 


Introduces Plastic, Waterproof 
Adhesive for Hardboards 


The Armstrong Cork Co., Lancaster, Pa., has 
announced a new adhesive for use in applying 
fibreboard and hardboard wall and ceiling fin- 
ishes. High initial bond of the new product is 
said to lessen the possibility of installation fail- 
ures due to improper application methods. The 
adhesive is of a modified oil base type, water- 
proof, easily worked and_ remains plastic 
indefinitely. Its longitudinal shrinkage is re- 
ported to be less than one-half of one percent. 
The product may be safely used for the appli- 
cation of hardboards and similar materials 
against smooth concrete and plaster surfaces, 
as well as against wood furrings, solid wood 
sheathing, gypsum board, and gypsum lath. A 
folder describing the new adhesive may be 
obtained free by writing to the Building Mate- 
rials Division of the company. 


Portable, All-Purpose Wood - 
Working Machine Announced 


The DeWalt Products Corp., 1340 Fountain 
Ave., Lancaster, Pa., announces that the en- 
gineers of this company have reached an out- 
standing achievement in designing the new 
Type GP DeWalt woodworking machine. Al- 
though light in weight, and in the low-priced 
field, it is a fast, rugged and accurate tool. 
Portable, it can be quickly located in almost 
any conceivable position, accommodating a wide 





variety of saws, grooving heads, shaping cut- 
ters, routing and boring bitts, grinding wheels, 


sanding attachments, etc. It is furnished in 
one-half, one and 1% H. P. rating. Complete 
details are available without obligation from 
the manufacturer. 


New Catalog Issued on Metal 
Mouldings, Extruded Shapes 


The Ames Metal Moulding Co. (Inc.), 225 
E. 144th Street, New York City, has recently 
added a wide variety of metal mouldings and 
extruded shapes suitable for low-cost interior 
trim on both modernizing and new construction. 
These are used extensively for covering wall- 
board joints, with glass, cork or tile surfaces, 
for floor edging, and for finishing off counter 
and table edges. The company has also added 
a complete line of snap-on mouldings, edgings 
and nosings and decorative shapes, in addition 
to the metal covered mouldings which have 
been manufactured for a number of years. The 
company’s 1939 catalog contains full-size illus- 
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trations of all its products. The catalog lists 
prices and is available without obligation from 
the company to ‘any dealer requesting it. 


Booklet Lists Advantages of Wall 
and Ceiling Material 


Certain-teed Products Corp., 100 E. 42nd 
Street, New York City, is now offering a 16- 
page, 8%-inch by 11-inch booklet, “Fireproof 
Bestwall for Better Walls.” According to the 
manufacturer, modern methods of ceiling joints 
have created new uses for Bestwall, wherever 
smoothness, fire-safety, permanence, speed and 
ease of erection are desired. Bestwall grain 
board offers reproductions of knotty pine or 
American walnut paneling; insulating Bestwall 
has metal foil insulation. Dealers may obtain 
a copy of the booklet without obligation by 
addressing Dept. C-2 of the manufacturer. 


Uses of Metal Lath Shown in 
"April Housing Edition" 


The Metal Lath Manufacturers’ Association, 
208 South La Salle Street, Chicago, announces 
its April Housing Edition of “Metal Lath 
News,” picturing the use of metal lath in 
housing, as well as technical construction de- 
tails, in 16 pages of large reproductions of 
photographs and drawings. The issue is non- 
technical and shows uses for metal lath, in- 
cluding progress from lathing to completion of 
2-inch solid metal lath-plaster partitions. Speci- 
fications for furred ceilings and for suspended 
and integral ceilings are included. Copies of 
the publication may be obtained without charge 
or obligation from the association. 


Various Uses of Calcium Chloride 
Explained by Manufacturer 


The Solvay Sales Corp., 40 Rector St., New 
York, N. Y., is now offering complete informa- 
tion on the use of calcium chloride to prevent 
evaporation, fouling and mosquito breeding in 
fire pails and barrels. Calcium chloride, a white, 
flaky substance, the size of a kernel of corn, 
is now being widely used by safety-wise lumber- 
man for the above purposes. The solution made 
from this product will not freeze during cold 
weather. Yard owners have also found calcium 
chloride valuable for runways around lumber 
piles to end dust and prevent the growth of 
undesirable grass and light weeds. Those in- 
terested may obtain information on the uses of 
calcium chloride from the manufacturer. 





Booklet Shows Importance of 
Machinery to Progress 


The Machinery & Allied Products Institute, 
221 North LaSalle St., Chicago, has just issued 
a comprehensive booklet, “Machinery and the 
American Standard of Living,” which is an 
illustrated factual story of the contributions of 
technology to American civilization. The book’s 
eight chapters portray the machine as the 
builder of civilization; creator of jobs, labor 
server, creator of purchasing power, and pro- 
ducer of wealth. Its contents point out that 
the American standard of living depends on 
technological advance and that a technological 
society depends on savings and investment. 
One of the most significant steps in making the 
general use of machines practical was the de- 
velopment of interchangeable parts. New in- 
dustrial uses for farm commodities such as the 
manufacture of paper and plastics will create an 
expansion in the use of agricultural products. 
As an example of the value of machine-made 
products, in 1914, ten gallons of paint cost $10.70 
and required 51.4 hours of factory earning 
power to purchase, while in 1938, ten gallons 
of paint cost $17.60, but required only 24.7 hours 
for the factory worker to-earn the cost. The 
booklet gives conclusive evidence that the ma- 
chines have contributed greatly to improving 
the standard of living and have made the Amer- 
ican standard higher than any ever recorded 
in the history of mankind. A copy of the 
booklet may be obtained from the institute. 
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New Catalog Shows Price Lists and 
Product Expansion 


The Milcor Steel Co., Milwaukee, Wis., an- 
nounces that the first copies of the new 1939 
modernistically designed Milcor price list have 
just come from the press. These are being 
forwarded to all Milcor dealers and distributors. 
Graphic evidence of progress made in the steel 
building materials is shown on the 81 pages 
of the list. The products listed reflect the 
research continuously carried on by Milcor to 
produce its present-day materials. Increased 
service and manufacturing facilities of Milcor 
are shown on the back cover of the book. The 
company has nine large plants and branches, 
the most recent additions being branches at Bal- 
timore and Rochester. Some of the products 
portrayed include: Kuehn’s square and _half- 
round gutters, Milcor airtite heaters, solid par- 
tition system and hollow partition system. Addi- 
tional copies of the price books are available 
to dealers and may be obtained without obliga- 
tion by writing to the Advertising Department 
of the company. 


Pocket-Size Estimator Is Accurate, 
Easy to Use 


The Holt Publishing Co., Lumber Exchange, 
Minneapolis, Minn., is now offering the second 
edition of Holt’s KwicKost Estimating Sys- 
tems. The first edition of this pocket-size, 
loose-leaf estimating book was exhausted a 
short time ago, due to a heavy demand, but 
the new edition is now available. According 
to the company, it is possible to figure a com- 
plete, accurate price on a new home within 
thirty minutes, as well as to compute proposed 
changes in plans and materials with equal speed. 
Each computation is self-checking. The sys- 
tem is adapted to the use of any kind or size 
of building material and for every type of con- 
struction. It represents thirty years of prac- 
tical experience in estimating and is sold on 
a money-back guarantee. Request to the com- 
pany will bring a free folder describing the 
KwicKost systems of estimating. 


Provides Dealers with Logging 
Movie for Free Showing 


The Weyerhaeuser Sales Co., First National 
Bank Bldg., St. Paul, Minn., is now offering 
4-Square dealers the opportunity to secure valu- 
able advertising through the free showing of 
the Weyerhaeuser “Trees and Men,” a thrill- 
ing story of modern logging. The dealer dis- 
tributes handbills and the tickets for the show, 
which are all imprinted and furnished free. 
There are also free posters. Having ar- 
ranged with a local movie theater for a special 
show, he runs a newspaper ad to let his cus- 
tomers and prospects in town and country know 
of the picture and also that he is headquar- 
ters for 4-Square lumber and services, such 
as demonstration homes, farm plan service and 
installment selling. The dealer is tied up with 
the showing of the picture from start to finish 
and even the trailer on the film flashes his 
name in the screen-size letters to remind those 
in the audience that they are guests of his 
yard. A folder on the picture and details of 
arranging gq showing may be secured from the 
company. 


Complete, Indexed Saw Catalog 
and Price List Available 


The Ohlen-Bishop Co., Ingleside Avenue, 
Columbus, Ohio, “Master Saw Makers Since 
1852,” announces its 1939 catalog, including 
reproduction and description of its products 
such as circular, band and cross-cut saws. The 
catalog, tab- and cross-indexed, is a complete 
reference on all types of sawmill and wood- 
working saws, cutter heads and knives. Ohlen- 
Bishop Chromsaws are made of special analysis 
steel to assure toughness and lasting tension. 
A copy of the catalog, complete with price 
list, may be obtained from the company with- 
out obligation. 




















Two generations ago Jack used 
Robert McNair’s fine shingles and 
shakes on his house. Today the roof 
is still in good condition, after years 
and years of service. 


Government Tests prove great insu- 
lation value; Health—elimination of 
rheumatism, tuberculosis; Economy, 
Endurance. The New England and 
Florida Hurricane proved McNair 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, MAss., May 1.—The yards are more 
inclined than for many months to place round- 
lot schedules. This is particularly true of spruce 
dimension and boards, though a good volume of 
West Coast fir and hemlock has been moved 
from local wholesale stocks. Many schedules of 
fir dimension and boards have been submitted 
for prices, calling for direct shipment from 
the mills, but very few orders of this type have 
been booked. This is explained, perhaps, by 
pressure from the mills to add 50 cents to de- 
livered costs, which has encouraged some offices 
here to drop the discount base from $10.50 to 
an even $10. Strategically the market for east- 
ern spruce and western fir is in a stronger 
price position, by reason of the preparedness 
program in Great Britain, which has brought 
heavy purchases of maritime spruce deals at ad- 
vanced prices, while the British Columbia mills 
have booked orders for fir dimension in such 
volume that they have virtually withdrawn from 
the Atlantic coast markets. 

Delay in the upper house of the Canadian 
Parliament at Ottawa in ratifying the United 
States-Canadian trade agreement reached last 
Nov. 17, has caused considerable embarrassment 
to transactions in British Columbia red cedar 
shingles. The new agreement cancels all quota 
limitations and the bars will be down as soon 
as Ottawa ratifies the agreement. A new quota 
for the first half of 1939 was fully taken up 
on April 14 terminating all entries at the border 
until July 1. Customs officers will require that 
shingles arriving here now be stored in bond 
to be released either on July 1 or upon ratifi- 
cation of the trade agreement. 


WEST COAST WooDS—Cargo arrivals in 
April tallied only 4,174,800 feet, the lowest 
total of any April in the past ten years. 
Today a British Columbia cargo of well over 
a million feet arrives. Unsold lots stored at 
the Terminal run chiefly to dimension tim- 
ber sizes, and disclose a real scarcity of 
boards. There has been some sales pressure 
to clear the docks of unsold dimension at 
price concessions of 50 cents to $1 On the 
other hand, dimension schedules calling for 
direct shipment from the mills show a clear 
advance of 50 cents in the cost to the dealer. 
For such orders today, the discount to dealers 
from page 16 of West Coast list 32 is 
$10@10.50, while transit parcels are held at 
the $10.50 discount delivered at a local dock. 
The discount on hemlock dimension from 
American mills is $12.50, with transit lots 
$13 off. There have been offerings of British 
Columbia hemlock transits at the $13.50 dis- 
count. Fir and/or hemlock boards are scarce 
and firm at $26.50 for the 50/50 British Co- 
lumbia lots, and $23 for British Columbia 
No. 3. No 2 boards from American mills are 
held at $26, and No. 3 at $23.50. 


EASTERN SPRUCE—With none but winter 
mills active, as summer mills await arrivals 
of log drives, while input of logs at Canadian 
mills is far below normal as the English 
buyers start a new drive to secure supplies 
of spruce deals, the start of spring buying 
of spruce in New England finds the market 
in a strong position though not quotably 
higher. Already the prices for 9- and l11- 
inch deals to the English buyers have gained 
an average of $2. On another page will be 
found complete current quotations for spruce 
by rail. Cargo lots move freely, with dimen- 
sion sizes quite steady at $29.50@30 and 
random sizes in lengths up to 24 feet held 
quite uniformly at $2 less. Vessel rates from 
the Bay of Fundy to Boston and as far south 
as Vineyard Haven hold at $3.50@3.75, with 
all of the Sound ports, as far as New York, 
at $4@4.25. 

LATH AND SHINGLES—Standard 1%-inch 
lath are steady at $3.50@3.75, delivered at 
Boston rate points, with the wider size 50 
cents higher. There are no price changes 
on white cedar shingles. The position of 
West Coast red cedar shingles is unsettled, 
though definitely 10@20 cents higher than in 
early April. American shippers have ad- 
vanced delivered prices, and the range is un- 
usually wide. No. 1 Perfections are offered 


at $5.10 and as high as $5.20, with the 16-inch 
5X No. 1 at $4.47@4.57; No. 2, $3.67@3.77, 
and No. 3 at $3.12 per square. From local 
storage, small fresh lots are offered dealers 
at: Perfections $5.20; 5X No. 1, $4.67; No. 2, 
$4.10, and No. 3, $3.35. There are older lots 
availabe at 10@15 cents less. 


EASTERN HARDWOODS—A sharply cur- 
tailed production of maple and birch at the 
Adirondack mills is being marketed as fast 
as it reaches shipping condition, and in most 
cases at prices set by the producer. The 
larger modern mills are holding inch FAS 
birch and maple at $78@80, but there are lots 
available from the smaller mills at $10 less. 
The season at the wood heel shops virtually 
closed at Easter, but there are many de- 
liveries to be made of 2% and 9/4 maple that 
were delayed because kiln capacity was over- 
loaded. Closing sales of 2-inch were at $75; 
2% at $80@85, and 9/4 at $85@90. 





Western Pine Manufacturer 


Operates Eleven Kilns 


OMAK, Wasu., April 29.—The Biles-Coleman 
Lumber Co. here, which has operated a battery 
of ten Moore reversible cross-circulation kilns 
since the plant was rebuilt after a fire in 1928, 
recently completed the installation of another 
kiln of this design. The present kiln capacity 
enables the company to properly dry its entire 
output of high-grade “Omak-Kwality” Pon- 
derosa pine products consisting of frames, 
mouldings, box shook and specialty items. R. L. 
McNett is president and manager of the com- 
pany, and A. M. Aston is secretary and sales 
manager. Kiln drying is under the supervision 
of Bob Smith. 

The new kiln, 13 feet wide by 106 feet long, 
is designed for charge operation, and, to facili- 
tate loading and unloading, it is equipped with 
Moore fireproof insulated doors at each end. 
Each of the doors has a small operator’s door 
to permit easy periodical inspection of the in- 
side of the kiln. The fan system, large-diameter, 
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PINE BOX BOARDS—Operators are deal- 
ing with a sharp trading market. Box shop 
requirements are not heavy, and offerings are 
liberal as the regular mills are forced to clear 
their land of down logs. Salvage work by 
Forest Service forces does not permit the 
production of round edge lumber, as the reg- 
ular supply of this type exceeds box shop 
requirements. Good inch round edge box is 
somewhat firmer at $11@15 f. o. b. the mill 
yard. All operators, as well as Government 
marketing officials, are co-operating in an 
effort to stabilize market prices for square 
edge graded pine at a compensating level. 


NEW YORK, N. Y. 


April 30 was the big day out at Flushing for 
the opening ceremonies at the World’s Fair, 
which the promoters estimate will attract 80 
million visitors through the summer and early 
fall. The consensus of the throng that swarmed 
through the gates rated the display as the most 
complete ever attained by a similar enterprise, 
anywhere. 

With the construction program in and near 
the fair grounds quite complete, it is felt that 
many workers and contractors will be free 
to go ahead with large-scale housing projects 
at many points in upper Long Island that 
have been held up by the intensive drive to 
complete work in and about the fair grounds. 
A close estimate of the amount of lumber 
delivered at the fair site places it at forty 
million feet, with an additional four to five 
million feet used in temporary structures on 
the outside. Most of this lumber has been 
of low or merchantable grades, and has been 
trucked direct to the job from New York or 
Brooklyn terminals, without going through 
the retail yards, which as a rule are carry- 
ing stocks well below normal. 

Arrival of intercoastal cargoes of West 
Coast fir and hemlock have not been heavy 
through April, and the price list for all di- 
mension sizes is higher by fully 50 cents 
than it was two weeks ago. It is claimed in 
well informed circles that much of this new 
strength is due to the apparent withdrawal 
from the Atlantic Coast markets of the Brit- 
ish Columbia shippers, who are finding 4 
much more favorable market for their prod- 
uct in Great Britain than at any other market 
center, as England maps an intensive pro- 
gram of war preparedness. This type of 
business is so attractive that nearly if not 





Shown above is a battery of eleven kilns at the Biles-Coleman Lumber Co., Omak, Wash. 
Inset shows Bob Smith, kiln operator, who has been in charge of drying "Omak-Kwality" 
pine for the past ten years 


disc fans mounted on a longitudinal shaft below 
the loads of lumber, is operated by a single 
motor in the control room. The rotation of the 
fans is reversed periodically so that stock is 
uniformly dried. The kiln is equipped with both 
steam and water sprays to give effective condi- 
tioning. Drying is at a low temperature which 
assures bright color and high quality. 

Moore-Fin pipe is used in the heating coils 
which require about one-fourth of the usual 
amount of pipe for a kiln of this size, not only 
reducing the number of lines of pipe but also 
the subsequent restriction to air flow. The ven- 
tilating system is automatically regulated and 
the drying conditions of temperature and humid- 
ity are scientifically controlled at each end and 
throughout the length of the kiln. The Moore 
Dry Kiln Co. also supplied Moore-Kiln paint 
products, including Cribtite and Plastic for the 
roof, and non-fibrous Walltite, which was 
applied economically with a spray gun, for the 
interior. 


quite all British Columbia shippers are con- 
centrating on English orders; so much 80, 
that receivers here look for no more arrivals 
from British Columbia ports during the next 
four to six weeks, at least. At the local ter- 
minals there is an ample supply of the 
smaller dimension sizes, but very few boards. 
American No. 2 boards are firm at $26, and 
No. 3 at $23.50. A few lots of British Co- 
lumbia No. 3 boards are offered at $23, with 
the popular 50/50 British Columbia boards 
firmly held at $26.50. For the smaller fir 
timber sizes, the discount from page 16 of 
West Coast list 32 has worked back from 
$10.50 to $10, for direct-mill shipment de- 
livered at the local docks. There are transit 
lots offering at $10.50, delivered. The differ- 
ential on hemlock from American mills is 
$2.50, with transit lots offering at the $13 
discount, and transits from British Columbia 
held at $13.50. The yards have resumed the 
placing of schedules for mill shipment, but 
continue buying freely of small lots at the 
distribution yards and terminals. 


The spring demand for eastern spruce has 
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been slow in starting, but the past week has 
produced some good business in both carload 
and vessel lots. Rail orders for small dimen- 
sion delivered at Harlem River points sell as 
low as $30 and as high as $32.50. Until the 
ice breaks up in the driving streams in Maine 
and the Provinces, summer mills will con- 
tinue idle. New logs may reach them in 
early June or as late as October. Cargo sales 
of dimension delivered here have been made 
at $30@31, and random lots by vessel in 
lengths up to 24 feet have been sold within 
a week at $29@29.50. The bright spot in 
the market today is a real revival of buying 
of 9- and 11-inch deals for the English mar- 
ket, and at prices that are $1.50@2 higher 
than quoted in early April. At the moment 
there is an abundance of ship space available 
at 60 and 65 shillings per standard (1980 
feet). The rate seldom goes below 60 shill- 
ings, and last season the Conference rate 
closed at 90 shillings. Locally stored spruce 
lath are quite generally priced at $3.50 and, 
as no new lots are arriving, accumulations 
held over from last season are _ steadily 
shrinking, to improve the outlook for the new 
season sales. 

There is a moderate demand for the west- 
ern pines but pressure to sell results in a 
highly competitive market and concessions of 
$1@2 from asking prices at mills. All of the 
southern pines are moving sluggishly, as 
shippers strive to bring their price lists into 
line with current costs as the Wage-and- 
Hours law is applied. The same situation is 
found in the market for southern hardwoods. 


Buffalo, N. Y. 


The lumber trade has picked up a little of 
late, though it is not as active as some lum- 
bermen had hoped for. April business was 
held back by chilly weather to a large ex- 
tent, and was hardly better than that of 
March at a number of yards. The general 
uncertainty as to business prospects, as well 
as the entrance of the Government into the 
building field, with millions being spent by 
it in this city, is a drawback to the erection 
of new private homes here. Lumber prices are 
holding steady on most items. 


HARDWOODS — Trade has shown 
improvement, 
largely to 


little 
buying being confined very 
immediate needs of consuming 
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plants. Furniture factories find that their 
trade is not up to the level expected. The 
production of lumber in some sections of the 
South has been considerably curtailed, so 
the market is steady. 


WESTERN PINES—The market has held 
steady, and no large amount of lumber is 
being offered. Commons in Ponderosa and 
Idaho pines continue firm, owing to short- 
age of stocks at mills. Retail stocks are 
low in most cases. 


NORTHERN PINE—tTrade is not brisk, but 
dealers, particularly in the suburbs, are buy- 
ing more stock than they were some weeks 
ago. Plenty of stock is available in lower 
grades, because of the unexpectedly large 
quantity of hurricane-downed logs cut in 
New England, but this lumber is not being 
thrown upon the market at a sacrifice. 


Baltimore, Md. 


NORTH CAROLINA PINE—Some further 
gains have been made in sales volume, but 
refusal of union mechanics to receive ship- 
ments of shortleaf pine handled by non-union 
drivers has checked consumption. Box makers 
are using considerable lumber. Quotations 
show no important changes. 


LONGLEAF PINE—Some further improve- 
ment is being noted in business. Prices are 
either well maintained or slightly higher. 
Mills are able to move their stocks as fast 
as they can be made ready for market. 


CYPRESS—Demand is gradually expanding. 
Stocks are just about adequate for current 
needs. ; 


WESTERN WoOODS—Distributors are not 
uniformly busy, but an increasing number 
have experienced a rise in their business, 
with the price list fairly well maintained. The 
movement is gradually picking up. Stocks are 
adequate. 


HARDWOODS — Sales volume has _ not 
greatly expanded, and quotations are just 
about stationary. Activities that involve the 
use of hardwoods have, however, shown a 
tendency to increase. Export trade, on the 
other hand, has not improved. 
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J. H. Queal & Co., whose 
headquarters have for some 
time been at Des Moines, and 
who operate a line of yards in 
Iowa, are about to remove their 
main office to Minneapolis. The 
Murray-Bowden Co., which has 
had its headquarters in St. 
Paul, is also to remove to the 
Lumber Exchange Building in 
Minneapolis, which is more and 
more becoming the center of 
the lumber trade in that city. 
There is hardly a lumber firm 
there now outside of the build- 
ing. 

* @ © 

The lumbermen of Orange 
and Beaumont, Tex., and Lake 
Charles, La., are making a de- 
termined effort to establish a 
foreign and. coastwise trade, 
and especially to ship direct 
from Sabine Pass, which is 
capable of being made a most 
important waterway. A meet- 
ing to forward this endeavor 
was held at Orange, April 23, 
at which the following concerns 
were represented: Lock Moore 
& Co, Lake Charles; Texas 
Tram & Lumber Co., Beaumont 
Lumber Co. and Reliance Lum- 





ber Co., of Beaumont; Village 
Mills Co., Village, Tex.; Nona 
Mills Co., Nona, Tex.; Lutcher 
& Moore, A Gilmer, D. R. Win- 
gate and T. Bancroft & Sons, 
Orange, Tex.; M. T. Jones 
Lumber Co., Houston, Tex.; 
Warren Lumber Co., Warren, 
Texas. 

* * * 


Manufacturers of redwood 
lumber are just finding out that 
their product can be success- 
fully kiln dried. It was feared 
that redwood would check .un- 
less it was air dried, but ex- 
periments have shown that it 
will go through the drier all 
right. 


* * & 
The E. D. Albro Co., Cincin- 
nati, Ohio, dealer in fancy 


woods and veneers, writes the 
Lumberman that it receives 
many inquiries about black wal- 
nut stumps, but knows of no 
one making any use of them. 
The company has not been able 
to do so, except once in a while 
a handsome curly stump, if it is 
long enough and of a bright 
and brilliant figure. But more 





of these are obtained than can 


be disposed of to the trade. 
Short lengths are not in de- 
mand. 

* * * 


Robert Dollar, formerly of 
Marquette, Mich, now of 
Guerneville, Calif., where he is 
engaged in the manufacture of 
redwood lumber, was in the city 
on Wednesday on his way to 
Marquette where he will re- 
main for a month or six weeks 
looking after his peninsula 
drive. He is highly pleased with 
the climate of California and 
also with his business prospects. 


* * *& 


It is said that a wagon 
passed through Kansas City, 
Mo., a few days ago with the 
following sensational announce- 
ment scrawled on the canvas 
cover: “Chintz bugged in IIli- 
nois, sicloaned in New Braska, 
whitecapped in Indiana, Bald 
Knobbed in: Missouri, prohib- 
ited in Kansas; Oklahomy or 
bust.” Probably the immigrant 
who evolved the above will be 
seen before many moons fur- 
tively taking the back trail with 
“Razooed in Oklahoma” added 
to his pronunciamento. 
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There’s Profit and 
Prestige for you 
in handling this 
Trade- Building 


When you sell Wier Long Leaf you give 
your customer honest value for his money. 
And you are building a reputation for 
quality and dependability. That's a real 
business asset. 


This long-lasting lumber, so sturdy and 
strong, is ideal for all structural uses, from 
foundation to roof boards. The Mills of 
Wier have complete modern facilities— 
the best in machines and workmanship. 


. CC 


USTON, TEXA: 


is, Wiergate.T« 





AF RA ABSA SSC CARE 


Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceability 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 
achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders. Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 


SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 


New York 
Office—4i East 42d St. 














Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 





PITTSBURGH, PA. 
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WEST COAST WoOODS—Production has 
gained slightly, and new business has dipped 
modestly. Prices are holding. 


INTERCOASTAL—East coast business is 
near former levels, and continues well above 
that of a year ago. Quotations are steady 
on the rather active bookings and consistent, 
though not rushing, demand. Producers con- 
tinue to comment that prices are unprofit- 
able. 

CALIFORNIA—The market is reasonably 
active, space is in generous supply, and a 
wide range of needs is being filled. 


FOREIGN — Business is rather dragey 
again after a medest pick-up. The Orient 
is taking small amounts, and other markets 
are slow. Prices are about steady. 


LOCAL—In the face of a sudden upturn in 
local and nearby construction, local and near- 
by orders have declined. Retail yards in this 
area are generally well stocked for immedi- 
ate needs, it is believed. 


San Francisco, Calif. 


COASTWISE MOVEMENT — The Pacific 
Lumber Carriers’ Association reports the 
movement of 82,978,100 feet of lumber from 
Pacific Northwest ports to California points 
during March, 1939, compared with 71,345,300 
feet in February. The March movement was 
up 11,632,800 feet from February, and about 
what is normal for this season. Distribution 
was as follows: 


Feet 

BP Be ee ee ee 21,892,800 
eee ee ee ee ee 582,300 
ET I, i dees 6 aie ae ee ee oe a 352,000 
ge ER re er ee 55,110,700 
I etl rar aaie ds '»d ie ely eae a 3,362,900 
ae wes asd aada sued bem 290,000 
Ee eee ee ee 515,000 
ED ovbae be eneew es eeeoaden 872,400 

_ ee ee Cerne ee ey 82,978,100 


The March movement to San Francisco was 
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Greater Value... 
Better Perform- 
ance... that’s why 





they save on pro- 
duction costs! You 
win by using Ohlen- 
Bishop Circular 
Saws, Band Saws, 
Crosscut Saws. 


THE OHLEN-BISHOP CO. 
COLUMBUS, OHIO 
MASTER SAW MAKERS SINCE 1852 
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904,100 feet less than the February, while the 
March movement to Los Angeles was 15,624,- 
300 feet greater than that of February. 


LUMBER AND BUILDING MATERIALS 
SALES—Retail lumber and building materials 
sales in California during March, 1939, showed 
a gain of 26.3 percent over the same month 
last year; retail furniture sales were 9 per- 
cent greater than those of March a year ago. 
San Francisco retail lumber and building 
materials sales in March of this year were 
89.7 percent greater than those of the same 
month last year; retail furniture sales were 
15.9 percent above those of March a year ago. 
Los Angeles, March, 1939, retail lumber and 
building materials sales were 27.9 percent 
above those of a year ago; retail furniture 
sales were up 7.2 percent from March last 
year. 


LUMBER SHIPMENTS—Intercoastal lum- 
ber shipments increased 17 percent for March 
over February, which is reported 9 percent 
more than a normal seasonal rise. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—A larger 
volume of yard orders is needed, and also in- 
dustrial and rail buying. Mills do not have 
exceptionally large order files because most 
buying is for immediate shipment. Prices 
are steady but not strong. Uppers are fairly 
firm, but orders calling for a good assort- 
ment would probably be bought at a dollar 
less. Timbers are rather weak. Some re- 
port a tendency towards a firmer market. A 
bad forest fire situation has hindered pro- 
duction. Stocks are broken; dry dimension 
is scarce, especially No. 2, but 3 is more 
plentiful. 


INTERCOASTAL — An indifferent attitude 
marks buyers. British Columbia competition 
is not much of a factor, as Canadian mills 
are busy with orders from England. Most 
orders come from New York territory, as New 
England is using its hurricane-downed 
timber. Mill stocks are fairly low and badly 
broken, due to low production; eastern stocks 
are also reported small. Prices are firmer at 
mills than in the East, as proprietory lines 
contribute to a weak selling price in both 
intercoastal and California trades. 


SHINGLES—Orders are good. No. 1 Royals 
are selling 10 cents higher, and No. 2 perfec- 
tions bring 5 cents more. Nos. 1 and 2 XXXXX 
move at 5@10 cents higher. Shingle stocks 
are low. Production is at about 87 percent of 
capacity. 

EXPORT—A stronger movement of clears 
to the United Kingdom is interesting ex- 
porters. 


LOGS—Prices are unchanged. Input is be- 
lieved to be increasing. Fir logs move at 
$11, $17 and $23, with peelers' bringing 
$28@32. Shingle logs bring $16@18, and 
hemlock $9@10. 


Minneapolis, Minn. 


RETAIL—Country lumber yard sales con- 
tinued at a relatively high level, the March 
index figure being 105, the highest for that 
month since 1931, even though it was lower 
than in February, says the monthly review 
of business conditions in the ninth Federal 
Reserve district, just issued. 


NORTHERN PINE—Excess of sales over 
output is now cutting deep holes in stocks at 
the mills, a mill report of April 1 shows. 
Shortages have developed particularly in 
Nos. 1, 2 and 5 boards. Select grades are 
in fair supply, but No. 3 and 4 boards and di- 
mension are becoming scarcer. Demand has 
increased slightly, retail yards in the middle 
West taking most of the material, largely 
in mixed lots, for speedy delivery. Prices 
remain firm at levels established months ago. 


NORTHERN WHITE CEDAR—Volume of 
post sales has not increased a great deal, but 
with weather conditions now very favorable 
and country roads rounding into shape, deal- 
ers anticipate a more lively post market in 
the very near future. Some increase in de- 
mand for poles for rural telephone lines is 
reported. 
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MILLWORK — With the weather better, 
sash and door orders are increasing. There 
has been no recent change in prices, but ad- 
vances are believed likely. 


Tacoma, Wash. 


WEST COAST WOODS—A slight improve- 
ment in market conditions is evident. The 
gain appears to be about equal in rail, do- 
mestic cargo and local fields. Operators ex- 
plain, however, that it is not unusual in vol- 
ume, but is merely the customary seasonal 
gain evident at this time of year. Door and 
veneer factories are enjoying a good run of 
business. Door volume is so good that plants 
are operating at full capacity. Yeneer busi- 
ness, especially with rail-served points ‘in 
the middle West, is active. Log. suvplies are 
ample for all demands of the mills. 


Birmingham, Ala. 


SOUTHERN PINE production is near nor- 
mal, since the ending of winter rains and 
storms. Many small farmer-operated mills 
are inactive. Shipments are in excess of 
sales, and order files are getting thinner. De- 
mand is not as good as in March, but low 
grades are moving well. Calls for rift floor- 
ing for school jobs is good; many mills able 
to deliver end-matched rift flooring are 
booked ahead for four to six months. Call 
for trim and finish, molding and longleaf di- 
mension is about even with last year’s. Price 
levels have slightly changed. No. 3 common 
1x6-inch and wider sheathing which began 
moving upward last fall, dropped back about 
a dollar, and 1x3- and 4-inch flooring settled 
down to $10@11; for the first time in a year, 
longleaf and shortleaf are about the same 
price. No. 2 kiln dried sheathing, 1x6- and 
8-inch—that sold at $21, and $1 less for air 
dried—dropped back to $18@19, and as low 
as $15 is quoted on straight cars of 1x6-inch 
air dried, and for 1x4-inch air dried No. 2 
S4S strips, $12 is high. No. 3 strips are $8@9. 
Small timbers and industrial sizes show 
sign of advancing from their low price level 
of the past year. 


Memphis, Tenn. 


SOUTHERN HARDWOODS — Hardwoods 
continue in the doldrums, with demand de- 
clining and prices skimming along bottom. 
Production continues below shipments, so 
that the statistical condition continues to im- 
prove, and sales, too, except for the past week, 
have been far above production. In the buy- 
ing, nearly all species are represented. Ex- 
port sales are light. 


HARDWOOD FLOORING—Sales have 
failed to come up to the expectations of 
manufacturers, running currently at slightly 
better than 35 percent of normal production. 
Prices are unchanged, fluctuating less than 
a dollar, manufacturers say, from the levels 
of the past month. Flooring men are paying 
about $29, $24 and $19 for the three grades 
of flooring oak they use. 


Shreveport, La. 


SOUTHERN PINE—The market here con- 
tinues quite steady, with a good demand for 
all staple items. Some of these are grow- 
ing scarce, and the market is showing a ten- 
dency to advance on No. 2 dimension. One 
dealer lists advances of about $1 on No. 2, 
2x4-, 2x6-, and 2x8-inch, all lengths. Fully 
seventy-five percent of the output of medium- 
sized mills is now being shipped out by truck 
to points within a 200-mile radius and they 
report heavy call for yard stock. Larger 
mills also report a good demand, and state 
that volume of business from the North is 
increasing steadily. There is very little in- 
crease in stock dry enough to ship, as it is 
moving as fast as it is being produced. Stocks 
at larger mills are badly broken. All the 
mills are low on No. 2 dimension, and on a 
44-hour basis there is little chance of in- 
creasing production. 


HARDW0OODS—Domestic demand has been 
rather quiet. Overseas orders for good-sized 
lots of both red and white oak are coming 
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along in almost every mail, importers not 
paying much attention to war rumors. De- 
pletion of overseas stocks seem to account 
for the recent heavy demand for oak, par- 
ticularly, although other items of hardwood 
are also in fair call. Prices on all hardwoods 
remain fairly firm, as dry stocks of practi- 
cally all items are very low. 


Houston, Tex. 


SOUTHERN PINE—tThere has been a re- 
cession in prices on inch No. 1 & Better lum- 
ber amounting in some instances, to as much 
as $5. Lower grades, however, are rather 
scarce and hold firm. The export timber mar- 
ket remains firm, with prices very satisfac- 
tory. 

SOUTHERN HARDWOODS —Demand is 
rather dull. Stocks at mills are 20 percent 
below those of May, 1938. Prices are station- 
ary, but a normal demand would result in 
advances. 


SHINGLES AND LATH—Shingle markets 
have shown some strength because Canadian 
mills have used up their quota. Pine lath 
stocks are normal, and prices continue firm. 


Norfolk, Va. 


NORTH CAROLINA PINE—Buying is on 
a hand-to-mouth basis, to cover only imme- 
diate needs, and quick shipment is wanted on 
everything. Most mills had very little dry 
stock that could be shipped immediately, so 
prices have continued steady; but the weather 
has improved, and more lumber is available 
now. Demand for Bé&better, rough and 
dressed, has been fair; some mills have a sur- 
plus of this and No. 1 common items. Box 
manufacturers have not been buying from 
large mills, but at their own figures from 
small mills; these, however, are gradually 
giving up as they find operation unprofitable. 
If good air or kiln dried box lumber is really 
wanted, then a fair price is paid. There has 
been a fairly good demand for mixed cars 
and truck deliveries of dressed framing; 
prices show little change, for most reputable 
mills have little to offer. Air dried roofers 
have been moving a little better, but could 
not be termed active. Mills are quoting one 
price, and reputable wholesalers are quoting 
another in competition with West Coast prod- 
ucts. Today, most mills ask $15 for 6-, 8- 
and 10-inch air dried roofers, and $15.50 for 
12-inch f. o. b. cars, Georgia Main Line rate. 


Kansas City, Mo. 


SOUTHWEST MARKET—A marked im- 
provement in retail lumber sales and a reduc- 
tion in inventories, throughout the area, was 
reported by the Federal Reserve bank. Board 
feet lumber sales at 151 reporting yards in 
March rose to 10.7 percent larger than those 
of a year ago, and the increase for the first 
quarter was 11 percent. The March increase 
over the previous month was 55.2 percent. 
Inventories were 7.6 percent under those of 
a year ago. Building permits continued to 
show a marked gain over a year ago through- 
out the entire area. Better weather makes 
larger production possible, but mills are dis- 
inclined to add to stocks, because of unsatis- 
factory prices. The current quotations show 
a wide range. 


SOUTHERN PINE—Although demand has 
been running consistently ahead of a year 
ago, the total has not been particularly large, 
because a year ago business was at a very 
low ebb. Prices have ruled steady to lower, 
with no particular demand for any item. No.1 
and better items are in surplus at most mills. 
Flooring and finish are weak as compared 
with other items. Small mills are short of 
8-inch No. 3 boards. 


WESTERN PINES—The Ponderosa market 
continued unsettled in this area last week. 
Yard stock is in larger demand than shop 
grades—a seasonal pickup. The increase has 
disclosed some breaks in stocks. Selects and 
No. 4 common are firm in price, and Nos. 2 
and 3 common are scarce. Where surpluses 
are available, concessions are made. 


HARDWOODS—The market displayed signs 
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of easiness, with prices showing a range of 
as much as $4 on similar items. Factory 
grades were not moving well, since furniture 
manufacturers are not buying. 


OAK FLOORING—Weakness was reported. 
No. 1 and better shorts and No. 2 shorts are 
scarce and steady, but the rest of the list 
showed signs of reacting. Mills are caught 
up on their backlog of orders and are look- 
ing for business. 


DOUGLAS FIR—Prices have continued un- 
changed, although mark-ups have been at- 
tempted on No. 2 dimension. Stocks are poorly 
assorted. 


SHINGLES—tThere is a shortage of Nos. 1 


8| 


and 2, and 3 is not plentiful. The elimina- 
tion of Canadian imports should keep the 
market firm until after July 1. 


Warren, Ark. 


ARKANSAS SOFT PINE—An increase in 
volume of business has failed to improve 
prices, which, in.a number of instances, con- 
tinue somewhat unsteady. While no change 
of consequence has been made in recent lists, 
some mills are offering concessions on sur- 
plus items. Mixed orders predominate, a ma- 
jority of them calling for varying quantities 
of finish, casing base and mouldings, which 
items therefore hold fairly steady. On 4-inch 
Bé&better flat grain and edge grain flooring, 
some concessions have been made, and prices 
are a trifle easy on No. 2 dimension, though 
some mills are sold up close on many items. 
Several mills report being oversold on 4- 
and 6-inch No. 2 yet prices have not im- 
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pay for. 


Write our nearest office. 











@ When this Sales Manager receives an order, he turns to a Rating 
Book where he knows he will find up-to-date information—because 
the book is supplemented twice-a-week. 


@ He knows what is going on in the industry—he learns of the new 
concerns starting up, prospective buyers of his firm's products—of 
Credit Rating changes of the firm's customers and “prospects”, and of 
any happenings that effect purchasing power and paying ability. 


@ The Credit Service he uses is “geared’’ to his needs. It gives him 
definite and complete coverage of the Lumber and Woodworking 
Industries—just the information he wants—no “excess baggage” to 


@ He uses the Lumbermen’s Red and Blue Book Service of credit and 
sales information, on which lumbermen have relied for more than 
60 years. It meets his needs toa “T”. 


_@ If you sell in wholesale quantities to buyers of lumber and allied 
products, it will fill your needs exactly. Let us prove it by 30 days 
use of the complete service ON APPROVAL and without obligation. 


The services of our Collection Department are always 
available to you, and the rates are reasonable. 


Lumbermen’s Credit Association Inc. 
608 S. Dearborn St., CHICAGO—99 Wall St., NEW YORK CITY 


Worries 


Now ! 
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Would Prohibit Export of High Grade Logs |[ 
The Douglas fir log export bill now before markets, making it impossible for the American “The proponents of the bill, on the other 
Congress has aroused a great deal of interest product to compete. Japanese wages are 3 hand, contend that the export of high grade 
not only in the North Pacific States but cents an hour, whereas the American average fir logs from British Columbia is less than 1 
throughout the nation. The bill, introduced wage is 78 cents an hour. percent of the total fir log exports from that a 
jointly by Senators Holman and Schwellenbach, " wise Province, and that a considerable percentage of 
and Congressmen Coffee, Wallgren and Mott, Supply of Old-Growth Timber Is Limited the British Columbia high grade log exports 
provides for prohibiting exportation of high “The supply of high grade old growth Doug- consists of American logs transshipped at Cana- Or 
grade Douglas fir logs suitable for rotary las fir timber in the Northwest is admittedly not dian points. Therefore, the proponents of the Lum 
veneer manufacture, and all Port Orford cedar inexhaustible. Sawmills, plywood factories, and bill take the position that no reciprocity is pos- week 
logs. An amendment to the original bill in- millwork plants, supplying the entire nation with sible with British Columbia, since that Province Al 
creases to 28 inches at the small end the mini- high grade Douglas fir products, depend on this is the largest foreign buyer of American fir Albu 
mum diameter of the Douglas fir logs coming raw material, and, consequently, a considerable logs of the kind encompassed by the bill. 25, f 
under the export ban. — ; amount of apprehension is being felt by the % P ness 
No controversy has arisen in regard to Port log-buying mills in regard to their future raw President Sympathetic to Move for 
Orford cedar logs. The remaining supply is material supply. The stopping of the exporta- Export Ban Jo 
not expected to last beyond a decade, and it tion of high grade Douglas fir logs, as pro- “A f wer 
seems highly important to reserve this useful vided for by the bill, will at least offer a partial, , « oe support has been secured team 
timber for future national use. remedy. The logging industry is naturally not °F the bill from labor unions, chambers of am 
Proponents of the Douglas fir log bill are enthused in regard to the prospects of having caddie an gp sil professional bodies, E. 
principally members of the plywood industry. its markets curtailed. In 1938, 60 percent of the a = — and le. It is largely on the basis office 
Discussing this proposed legislation with a Douglas fir logs exported went to British ©! the necessity of conserving the remaining wooc 
representative of the AMERICAN LUMBERMAN, Columbia, which took in excess of 30,000,000 stands of high grade fir timber, and increasing Birr 
Axel H. Oxholm, managing director Pacific feet. These logs were generally high quality the payrolls of the Northwest, that this support tion. 
Forest Industries, Tacoma, Wash., said: fir logs. is given. The bill is now Mm the hands of the 
' : : ' commerce committee in the Senate, and the De 
Foreign Products from American Logs Kill Exports High, Imports Low Grade Logs ways and means committee in the House, and a 
Export Trade “On the other hand, medium and low grade a wn * ——s = ~ Ry - = ae ) 
“The export outlet for the entire industry, fir logs were imported into the State of Wash- Martin. - ene Of Washin th Presid ‘ to th 
the foreign market for Douglas fir plywood, ington from British Columbia during that year, Sienadend gente d: ata — 
has decreased from 68,000,000 feet in 1933 to creating difficult conditions for the logging in- “oT a * hi th ‘th the id C. 
18,000,000 feet in 1938. The countries which dustry. The loggers, therefore, contend that 4,4 . bei Fien Sapo Secon pte 0 Co., 
formerly imported Douglas fir plywood have of any restrictions in regard to log exports should ys hen ge sili d rest neue rae tami b gee 4 man 
recent years imported our logs, and have either be on a reciprocal basis with Canada. In both © ich our domestic supply 1s limited, shou coma 
prohibited the importation of American ply- countries it is freely admitted that the log ex- 0 be encouraged. The continued existence of de \ 
wood or have raised import duties to such an port trade has ruined the export business in W0Od-using industries on the Pacific Coast, par- he v 
extent that the effect has been the same. In finished and semi-finished wood products, and ticularly of the plywood industry, depends upon Fr 
addition, several foreign countries, notably that it is a direct invitation to foreign countries am adequate supply of high quality raw material ite 
Japan and Japanese-controlled China, are ex- to raise prohibitive tariffs to protect their own _in the form of standing timber—a supply which cago 
porting Douglas fir plywood to the world’s wood conversion industries. is all too limited.” ena 
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Newsy Notes of Persons and Places 


and OFFICE 








Orson E. Yeager, president of the Yeager 
Lumber Co., Buffalo, is back from a three 
weeks’ vacation at Miami. 


Arthur J. Sine, wholesale lumber dealer in 
Albuquerque, N. M., traveled by airplane, April 
25, from his home to Portland, Ore., on a busi- 
ness trip to points:in the Northwest. 


John H. Wall, president of the Buffalo Hard- 
wood Lumber Co., is captain of the lumber 
team in the Buffalo Joint Charities and Com- 
munity Fund campaign now under way. 


E. R. Geiger, manager of the New York 
office of the Red River Lumber Co., West- 
wood, Calif., recently spent two weeks in the 
Birmingham, Ala., district on his annual vaca- 
tion. 


Daniel Mac Lea, senior head of the Mac Lea 
Lumber Co., Baltimore, left April 24 to at- 
tend the United Methodist Conference in Kan- 
sas City. After the meeting, he plans to go 
to the West Coast. 


C. J. Fairhurst, secretary Fairhurst Lumber 
Co., Tacoma, Wash., has been named chair- 
man of a committee representing various Ta- 
coma civic groups which will welcome Eamon 
de Valera, leader of the Irish Republic, when 
he visits Tacoma, May 28. 


Fred L. Mihulka, vice president in charge of 
sales at the Globe Roofing Products Co., Chi- 
cago, was named a director of the firm at its 
annual meeting, April 27, it was announced by 
Abbott Coburn, president. 


Among recent visitors to the Golden Gate 
International Exposition were: O. J. Salovarra, 
lumber exporter of Helsinke, Finland; F. J 
Cobbs, lumberman of Portland, Ore., and Mrs. 
Cobbs, and W. P. Stark of Stark & Co. (Inc.), 
Kansas City, Mo. 


R. B. Crane of the staff of H. A. Crane, 
who represents various mills and distributors 
in Baltimore and surrounding territory, on a 
trip through North and South Carolina recently 
found mills not very anxious to sell and with 
well balanced stocks. 


The R. T. Jones Lumber Co., North Tona- 
wanda, N. Y., is loading 6,500,000 shingles at 
Duluth for shipment down the lakes to its yard. 
R. T. Jones, president of the firm, has re- 
turned from a_ several months’ stay at his 
winter home in Miami Beach, Fla. 


Otis R. Johnston, vice president of the Union 
Lumber Co., San Francisco, accompanied by 
Mrs. Johnston visited the South the past week 
calling on sales representatives and is expected 
in Chicago next week for a one-day conference 
with A. S. Bishop, in charge of eastern sales. 


H. N. Hanbury of the field staff of the 
Southern Pine Association, New Orleans, was 
in Alabama lately on business for the associa- 
tion, especially in the matter of grade marking. 
A law was recently passed in Alabama relative 
to the use of grade-marked lumber on all public 
works contracts. 


Andrew C. Nelson, 75-year-old veteran of the 
redwood lumbering industry, has ‘retired. He 
has been chief inspector for the California Red- 
wood Association the past eight years, and 
active in the redwood industry for 56 years. 
His successor is George W. Nelson, who has 
been inspector since 1932. 


On April 9, Mr. and Mrs..S. R. Hungerford, 
t., of Germantown, Tenn., celebrated not only 
Easter but their Golden Wedding anniversary. 
Until two years ago he was active in the re- 
tail lumber firm in Memphis which bears his 
Name, and that is now managed by his sons. 
he company was established in 1902. 


Philip Garland, vice president and general 
manager of the Oregon-Washington Plywood 
Co. plant in Tacoma, Wash., received the prize 
at the father-son luncheon of the Tacoma Ro- 
tary Club, April 17, for having the most sons, 
four, present. During the program, he and 
Phil, Jr., entertained with a chalk talk and 
magic. 


B. A. Webster has resigned as manager of 
the J. F. Anderson Lumber Co. yard in Ma- 
son City, Iowa. Although planning to engage 
in other work, he will retain his interest and 
managerial position in the Webster yards. He 
is also president of the Webster Bros. & Con- 
over Manufacturing Co., Mason City box fac- 
tory. 


C. E. Priest, credit manager and comptroller 
of the Red River Lumber Co., Westwood, Calif., 
spent several days in the Birmingham, Ala., 
district recently as the guest of Albert L. 
Lindsley, sales representative of the company 
in Alabama, Mississippi and Tennessee. Mr. 
Priest was making his usual round of terri- 
torial representatives and calling with them on 
the trade. 


Dave Livingston, manager of the dealer sales 
service department of the Celotex Corp., Chi- 
cago, recently was guest speaker at a banquet 
and sales meeting held by the Sash, Door & 
Glass Corp., Richmond, Va. On the program 
also were T. Pelzel, Philadelphia division man- 
ager, and J. A. Moran, assistant branch man- 
ager, of the Celotex Corp. Merchandisin 
plans for 1939 were discussed. d 


Lee Kraus, vice president of the Blanchard 
Lumber Co. with headquarters in Boston, was 
in Baltimore ten days ago to confer with H. 
A. Crane, who represents the company in that 
territory. On a recent visit to Washington, 
Mr. Crane exchanged views with Otis John- 
son, vice president of the Union Lumber Co., 
distributor of redwood. William Morris is the 
eastern sales manager for this concern. 


The Illinois Central system announces the 
following recent appointments: Roy E. Barr 
as freight traffic manager in charge of commer- 
cial work; William Haywood as freight traffic 
manager in charge of solicitation work; Joseph 
L. Sheppard as freight traffic manager over 
rate matters; Robert A. Trovillion as assistant 
freight traffic manager; and Willis L. Reeves, 
general freight agent. Fred H. Law has been 
electéd’ vice president in charge of traffic suc- 
ceeding Charles C. Cameron who retired May 
1 after serving the railroad 45 years. 


In its issue of April 15, Timber & Plywood 
of London noted that “among the passengers 
leaving Southampton today on board SS Queen 
Mary are Mr. and Mrs. Gerald F. Lenanton, 
who are going out to Canada and the United 
States on a*trip in which the president of the 
T. T. B. S. will combine a considerable amount 
of business with a good modicum of well-de- 
served holiday. Another prominent lumberman 
who also will be aboard ‘The Mary’ is Albert 
Gliksten. Relieved from the cares of Charlton 
Athletic for the summer season, he is going 
to America on his usual spring lumber trip.” 


Recent visitors to Buffalo lumber offices in- 
cluded: G. Earl Stoddard, New York, repre- 
sentative of the Stoddard Lumber Co., Baker, 
Ore.; Harry L. Martin, New York representa- 
tive of the Seaboard Lumber Sales Co., Van- 
couver, B. C.; Herbert Peterson, sales manager, 
Sinclair Spruce Lumber Co., Edmonton, Al- 
berta; Harry O. Geary, New York representa- 
tive of the Red River Lumber Co., Westwood, 
Calif.; T. B. Grissom, of Grissom & Rakestraw 
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Lumber Co., Burnside, Ky.;. Harold Culter, 
manager, Hammond Cedar Co., Hammond, 
Bp 


After serving as regional inspector in the 
division of operation for the Forest Service at 
Missoula, Mont., since May of 1936, Clyde S. 
Webb has been promoted to the position of 
assistant to the regional forester in Region 
No. 1. Mr. Webb has been’a member of the 
Forest Service organization in the Northern 
Rocky Mountain country since 1913, having 
held several important administration positions, 
and is consequently well known throughout 
Montana, northern Idaho and_ eastern Wash- 
ington. According to Maj. Evan Kelley, re- 
gional forester, Mr. Webb was promoted be- 
cause of his wide and diversified experience in 
national forest administfation, his intimate 
knowledge of the country, his fine past service, 
and wide acquaintance among people in the 
region. 


Woman Auditor of Firm Since 1916 
Honored by Fellow Workers 


ASHTABULA, OHIO, May 1.—It isn’t often 
that a woman is honored by a lumber company 
but that is what happened at a local hotel re- 
cently when Mrs. J. B. Crosby was guest of 
honor at a dinner-dance. Mrs. Crosby resigned 
a short time ago from the J. G. Laird Lumber 
Co., which she had served as auditor since 
1906. The affair was attended by 110 persons, 
including representatives of all ten of the lumber 
yards in which the concern is interested. 

The dinner tables had center pieces of toy 
trucks loaded with lumber. At Mrs. Crosby’s 
table, there was a toy train loaded with lumber. 
Place cards were lengths of 2x4 on which guest 
names were printed. 

Robert Watrous, toastmaster, called for re- 
marks from Byron Winchester, manager of the 
Madison Lumber Co.; Taano Suakko, repre- 
senting the yard men and drivers; Shade Ash- 
ley, manager of the Laird branch at Geneva; 
Floyd Ashley, manager of the Rock Creek 
Lumber & Supply Co.; Norman Roy, manager 
the Laird yard in Willoughby, and John Laird, 
secretary-treasurer of the company. When Mr. 
Laird finished his remarks, he presented a dia- 
mond studded wrist watch to Mrs. Crosby on 
behalf of those present. 





Named Assistant in Production 
At Sash and Door Plant 


Wausau, Wis., May 1.—George Silbernagel 
& Sons Co. of this place announces appoint- 
ment of Leo E. Black to fill the newly created 
position of assistant general manager in charge 
of production of the 


Silbernagel sash* and 
door plant. He has al- 
ready assumed his 


duties. 

Mr. Black, who was 
formerly production 
manager of the Rock 
Island (Ill.) Sash & 





LEO E. BLACK, 
Wausau, Wis.; 
Assistant Gen. Mer. 
For Production 





Doors Works, has had 
considerable experience 
in the manufacturing of 
sash and doors. At one 
time he was associated 
with the Paine Lumber 
Co., Ltd., in Oshkosh, 
Wis., where he was head of the planning de- 
partment. When the latter concern closed, Mr. 
Black assumed the responsibility of assistant 
general superintendent of the Morgan Co. at 
Oshkosh, later going to Rock Island. 

Mr. Black is well known in the sash and 
door industry, and with his experience fits well 
into the modernized production methods of the 
Silbernagel firm. 





American fiunherman 
COMINGS AND GOINGS 


HA.LLock, Minn.—F. E. Olson of Crystal, 
N. D., is the new manager of the Central Lum- 
ber Co., here, succeeding Walter Swanson. 


CALDWELL, OHI0.—Robert Moore of Charles- 
ton, W. Va., has assumed management and 
ownership of the retail lumber yard and plan- 
ing mill previously operated here by T. W. 
Patterson, who served the community 47 years. 


Rantoul, Itt.—Due to ill health, Earl L. 
Lynn has resigned as manager of the W. E. 
Terry Lumber Co. Harold H. Dunn of Mason 
City, Iowa, succeeds Mr. Lynn. 


NorwaLk, Ou1o.—L. F. Pfister is the new 
manager of the local branch of the C. S. Gar- 
retson Lumber Co. 


OverLAND, Mo.—Lyle L. Wright, manager of 
the C. J. Harris Lumber Co. yard in Warren- 
ton, Mo., has been promoted to the company’s 
local office where he will be bookkeeper. His 
father, M. F. Wright, has been transferred 
from the management of the Harris branch 
in Moberly to succeed his son at Warrenton. 


CAMPBELL, Mo.—Howard Hodson -of Madi- 
son, Ill., has succeeded F. M. Robinson, Jr., 
as manager of the E. C. Robinson Lumber Co. 
in this town. Mr. Robinson has been trans- 
ferred to the management of the company’s 
yard in Webster Groves. 


DrumricHt, Oxia.—Irvin R. Currell of 
Tulsa has replaced John Burkey as manager 
of the Currell Lumber Co, here. Mr. Burkey 
has been transferred to Tucumcari, N. M. 


Munpay, Tex.—E. B. Littlefield, Jr., for- 


merly of Anson, has been transferred here as° 


manager of the Musser Lumber Co. 


Morcan, Minn.—Adolph C. Schoenfelder of 
Maxbass, N. D., has taken over the manage- 
ment of the Lampert Lumber Co. branch here, 
succeeding Cleon M. Birkemeyer, resigned. 


AuxvassE, Mo.—The LaCrosse Lumber Co. 
announces that Lloyd Overton, manager of its 
local yard, has been sent to Centralia as man- 
ager of the yard there, and J. W. Ingram of 
Bowling Green succeeds Mr. Overton in Aux- 
vasse. At Centralia Mr. Overton replaces 
Charles I. Wright, who resigned to enter other 
work. 

Winpom, Minn.—Oscar Blixseth has _ re- 
signed as manager of the local branch of the 
John W. Tuthill Lumber Co. after holding that 
position 34 years. 


Mapison, Nes.—Joe Mathine, for several 
years assistant in the St. Anthony & Dakota 
Elevator Co. at Creighton, Neb., has been 
named manager of the concern‘s yard here. 





Forestry School Has New Teachers 

New Haven, Conn., May 1.—Five promo- 
tions and appointments in the faculty of the 
Yale School of Forestry are announced. George 
A. Garratt has been named Manufacturers’ 
Association Professor of Lumbering, succeed- 
ing the late Prof. Ralph C. Bryant. Dr. Gar- 
ratt is an able educator as well as editor of the 
Yale Forest School News. 

Harold J. Lutz has been promoted to the 
position of associate professor of Forestry 
in recognititon of his attainments in the fields 
of Forest Ecology and Forest Soils. Prof. 
Lutz has established a sound reputation through 
his work in forest soils and is the author of 
several bulletins of the Yale School of Fores- 
try, and of numerous research papers in sci- 
entific journals. 

Prof. Walter H. Meyer, who has been pro- 
fessor of Forest Management at the University 
of Washington, has been appointed associate 
professor of Forestry. He has written many 
scientific publications in his special fields of in- 
terest. 

Robert T. Clapp has been promoted to an 
assistant professor of Forestry, and will serve 
as director of the Yale forests and of the sum- 
mer Forestry term. 
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Robert W. Hess, assistant professor of For- 
estry at the University of Maine, has been 
named assistant professor of Forest Products, 
succeeding Prof. Garratt. 





Insulating Company Has New 
Vice President © Following 


_ Resignation 

MINNEAPOLIS, MINN., May 1.—R. H. M. 
Robinson, president of the Insulite Co., an- 
nounces the election of E. W. Morrill as a 
vice president, and the resignation of E. H. 
Batchelder, Jr., 
as senior vice president 
in charge of sales to de- 
vote his time to other 
business interests. With 
the latter’s resignation, 





E. W. MORRILL, 
Minneapolis, Minn. ; 


New Vice President 
of Insulite Co. 





the position he filled has 
been discontinued. 

Mr. Morrill, who is 
well known in the build- 
ing field, has been asso- 
ciated with the Insulite 
Co. since 1926 in execu- 
tive sales work and the 
technical development of 
the various building ma- 
terials made by the company. He now assumes 
the administration of general sales operations 
and the determination of general sales policies 
of the company. 

Mr. Morrill assumes his new duties on the 
twenty-fifth anniversary of the company, which 
in 1914 produced the first wood fiber insula- 
tion board which today is used extensively in 
new construction and building modernization. 








News Notes From Arkansas 

The Long-Bell Lumber Company’s annual 
banquet for employees and officials was held in 
the Community building at Sheridan, Ark., the 
night of April 28, with 275 persons attending. 
J. T. McAllister, manager of the plant, was 
toastmaster, and C. E. Baxter, manager of the 
Forestry Department gave the welcoming 
speech. 

C. W. Bone, manager of the Fayetteville 
Lumber & Cement Co. is in a Fayetteville hos: 
pital with broken ribs and other injuries as the 
result of an automobile collision. 

J. L. Weems of Lepanto, who owns and oper- 
ates a sawmill at Tulot, is building a modern 
and up-to-date lumber shed in Lepanto. It will 
be 60x120 feet. 

H. C. McWhirter, manager of the Peoples 
Lumber Co., Dermott, was recently elected 
president of the Dermott Rotary Club. 

Hugh Edward Russell, who for the past five 
years has been connected with the American 
Lumber and Treating Co., with headquarters 
at the Fordyce branch as superintendent, has 
been promoted to the sales department. Mr. 
Russell’s territory will be in the southern States. 


Mrs. Dallas Dalton of Arkadelphia recently 
sold 1,049 acres of timber land to the Gurdon 
(Ark) Lumber Co. (Inc.), which increased 
that firm’s timber acreage in Clark county to 
8,000. ; 

N. K. Williams, Jr., has succeeded W. N. 
McCall as manager of the W. L. Hulett Lumber 
Co., at Marshall. Mr. McCall is retiring from 
the lumber business, and Mr. Williams is being 
promoted to manager after serving four years 
with the plant. 

A petition of the Arkansas Woodwork Asso- 
ciation for incorporation was granted in Second 
Division Circuit Court at Little Rock, last 
week. The association was organized to create 
more friendly business relations and mutual 
confidence with each other and manufacturers 
and jobbers outside the State, and to co-operate 
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with the United States government in promotion 
of home building, the constitution said. Whole- 
sale woodwork firms that petitioned for incor- 
poration are: Dyke Brothers, Scott Sash & 
Door Co., Standard Lumber Co., and Twin City 
Lumber and Supply Co., of Fort Smith. 


Ike Mott of Sparta, Tenn., has installed saw- 
mill equipment at Batesville, and will turn 
out dogwood squares for use in the manu- 
facture of cotton mill shuttles. Mott is buying 
the dogwood bolts from farmers in the Bates- 
ville section, paying $16 a cord delivered. 


Children of the Lee school, Little Rock, re- 
cently visited the plant of the Monarch Mill & 
Lumber Co. They saw the stockroom, planing 
room, and woodworking room. The pupils were 
given samples of several kinds of lumber, in- 
cluding birch, pine, oak, cypress and cedar, and 
before leaving, they purchased lumber and nails 
to build their own house, which is being con- 
structed in a corner of one of the class rooms. 


Officials of the Lincoln Creosoting Co., Heber 
Springs, Ark., were guests at a luncheon given 
by 55 local aud professional men celebrating the 
formal opening of the new $100,000 plant in 
Lincoln. The plant will provide employment 
for 120 men and has a payroll of $2,000 weekly. 
Land owners will realize from $8,000 to $12,000 
monthly from the sale of timber, and from two 
to five cars of creosoted products will be shipped 
daily. The plant will be permanent. 





Open House Features 20th Year 


Eau Carre, Wis., May 1.—Its 20 years of 
continuous operation under its present name was 
observed by the A. J. Airis Co., local lumber, 
building material and fuel company, with an 
“open house,” April 28 and 29. A display of 
insulation, millwork, hardware, and other build- 
ing needs featured the dedication of the com- 
pany’s recently remodeled and enlarged quarters 
on Galloway Street. 

The firm was organized by A. H. Stevens, 
who sold his interest to A. J. Airis in 1919. 
Upon the death of Mr. Airis in 1924, his wife 
took over the business and has operated it since 
with the assistance of John Drew, manager. 
The lumber and millwork department is under 
the supervision of Bertram Olson. Fourteen 
persons are employed, and five trucks are in the 
delivery fleet. 





Redwood Consolidation Names 
District Sales Managers 


The lumber trade will be interested to know 
that California Redwood Distributors Ltd., suc- 
cessor to the Pacific Lumber Company of IIli- 
nois, and Hammond Lumber Co. Inc., are now 
located in their offices in the Pure Oil Building, 
35 East Wacker Drive, Chicago. 

This company has also opened a New Or- 
leans office in the Carondelet Building, with 
Allard Kaufmann as district sales manager in 
charge of sales in Texas, Louisiana, and Mis- 
sissippi. For the past ten years Mr. Kaufmann 
has been southern manager for Hammond 
Lumber Co. Inc., and is thoroughly familiar 
with redwood and with trade in that territory. 

H. B. Smith of New Philadelphia, Ohio; has 
been appointed district sales supervisor for the 
entire State of Ohio. Mr. Smith has beeen 
connected with The Pacific Lumber Co. of 
Illinois as salesman and district sales manager 
in Ohio for the past twenty years. 

George E. Knab, formerly central sales man- 
ager for Hammond Lumber Co. Inc., has been 
made district sales manager for the middle- 
western territory, with headquarters in the 
general office in Chicago. Mr. Knab’s experi- 
ence in the redwood business covers a period of 
seventeen years with the C & O Lumber Co., 
the Little River Redwood Co., and the Ham- 
mond Lumber Co. at their mills, and later with 
the latter’s Chicago office. 

A New York office has been opened in the 
Chanin Builditg, New York City, with W. E. 
Rutledge as district sales manager for that terri- 
tory, which includes New England, the Middle 
Atlantic States, and Virginia. Mr. Rutledge 


American fiunherman 


has been associated with the Hammond Lumber 
Co. for the past thirty years at its mill and 
San Francisco, Chicago and New York offices. 

It is announced that other definite territorial 
sales arrangements are being mapped out, and 
that sales policies and complete coverage of the 
field will be arranged for as quickly as possible. 





English Visitor Forecasts Price Rise 


MontTREAL, QuE., May 1.—Improvement in 
lumber prices this year is forecast by Leonard 
Arnott, chairman of the Canadian & American 
Wood Agency (Ltd.), who is on a business 
trip to Canada from England. He told an in- 
terviewer at the Windsor Hotel today that he 
thought that in event of war, Canada would 
“corner” the lumber market of the Empire, as 
she was in a very advantageous position in re- 
lation to the world’s markets. Mr. Arnott con- 
siders that there will be a big expansion in 
the export of wood pulp to Great Britain for 
manufacturing rayon, for which there was a 
growing demand. 


Modern Plant Quickly Succeeds 
One Burnt 


TuLsa, OKLA., May 1.—Business has con- 
tinued as usual at the plant of the Hanna 
Corp., of this city, which was completely de- 
stroyed by fire on March 26. While ashes were 
still smoldering, offices were set up and, with- 
out a minute’s interruption, business has con- 
tinued as usual, with the wants of both old 
and new customers being promptly cared for. 
Work is now in progress on replacing the plant 
with a modern place of business, including 
uptodate sales and display rooms. Plans for 
the new plant were drawn by employees. 








Discuss Redwood Exporting 


OAKLAND, CALIF., April 29.—The practical 
exportation of redwood lumber, featuring Cali- 
fornia as the world’s chief source of supply, 
was the interesting discussion of the May 4 
dinner meeting of the Oakland Foreign Trade 
& Harbor Club at the Hotel Coit. R. J. Gutier- 
rez, manager Redwood Export Co., of San 
Francisco, spoke on “Some Interesting Aspects 
of Redwood Export Sales.” This talk was 
followed by the sound-motion picture, “The 
Story of Redwood,” presented by the California 
Redwood Association. 


WESTERN PINE HAS CAPABLE 
LEADER 


[Continued from Front Page] 


Protective Association. In April, 1924, Mr. 
Berry went to Camino, Calif., as cruiser and 
logging engineer for the Michigan-California 
Lumber Co., one of the most important factors 
in California sugar pine production. 

At that time James Danaher, who died in 
1928, was manager of the company. During 
the following year R. E. Danaher was vice 
president and manager and Swift Berry was 
assistant to the vice president. In 1930 Mr. 
Berry was made manager. In 1938 he was 
elected secretary-treasurer as well as manager. 

John W. Blodgett, Jr., Grand Rapids, Mich., 
is president of Michigan-California Lumber Co. 
and R. E. Danaher, Detroit, is vice-president. 

The Michigan-California Lumber Co. has a 
picturesque operation on the rugged slopes of 
the American River canyon. It is typical of the 
High Sierra country where the noble sugar 
pine finds its most congenial habitat. Logging 
in that country is a real lumberman’s job, and 
is filled with many thrills. 

The new Western Pine Association president 
is a man of deliberate judgment. When he 
speaks he does so with the authority of well 
considered knowledge of his subject. He comes 
to the presidency trained through education 
and a varied experience as timberman, logger 
and lumber manufacturer, and with a wide 
knowledge of association problems through 
years of active participation in the highest coun- 
cils of the organization. 
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BIGGEST BUILDING BOOM 
SINCE 1929 IN FULL SWING 


Greater New Construction Forecasts --- 
More Remodelling --- More Blid’g Repairs 


The Chance of a Lifetime to 
INCREASE YOUR PROFITS 


With so much new construction and re- 
modelling work actually here . . . ready and 
waiting . . . with F. W. Dodge Corporation 
anticipating $600,000,000 MORE CONSTRUC- 
TION CONTRACTS than two years ago... 
carpenters, contractors, builders, and home re- 
pair men need and want ready access to floor 
sanding equipment. 

You can fill this need with the Lincoin 
Speed-O-Lite Sanding machine. Ring up $3 

to $5 daily clear rental money. Ring 
up an equal amount in extra sales of 
paint, wax, varnish, oil, seal, filler, 
brushes, tools, and sell lots of new 
lumber too! It will PAY you to OWN 
the Speed-O-Lite, for you actuaily re- 
tire your investment on easy terms out 
of part of your profits under the Lin- 
coin Plan. Free advertising help gets 
NEW CUSTOMERS and brings back 
your regulars more often! 


New Lincoln Dustless Disc Sander 
Attracts Extra Dollars ! 


Ring up $2 to $3 daily with 
this handy Lincoln Dise-Sander. 
Surfaces floor edges, stair treads, 
window sills, closets, desk and 
table tops to a smooth satin fin- 
ish. Rented out in combination 
with your larger machine, can 
bring total daily rentals of $8 to 
you and boost the sale of sup- 
plies. Again free advertising 
helps get and hold new customers 
and old using the Lincoln Plan. 












Equipped 
with 
Floodlight 


Weighs 
16 Ibs. 


WRITE TODAY for Full Details of the Lincoln Plan 
‘) . FREE TRIAL—Time Payment Offer and Circulars! 


| PAAR os 
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RAND AVENUE CHICACS LLINC 





a 
FROM THE BARN DOOR HANGER 
TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 
and profitably. Catalog No. 61 describes the 
line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR CAREFREE DOORS 














DENNING Onnamental PICKET FENCE 
D : 


HLLINOIS WIRE & MANUFACTURING CO. JOLIET, ILL. 


ural. Very popular for yard and garden. 
Write for catalog and dealers price list. 
af 





GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 


ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 

















86 


Amermecan fiumberman 


May 6, 1939 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 


on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


for sales 


made in the period April 19-25, but, where prices for this period were not available, prices 
for the month to date have been inserted and starred C73 








West Bast West East West Wast West WPWast 
Bide side Side Side — = _ Side Side 
Fi Standard Surfaced Finis o. 2 Fencing 
eoring, . ih, Standaed tana No. 2 SeeGens 
1x8 rift— Bé&better 2 ee 16.92 17.13]2x4 
BAbtr @ht. 6.11 59.00 Inch thick— | Fiptetearine: 13.50 *13.25 12 & 14.. 22.06 19.12 
WO. 3, Dht. 47.96 BSGRES cccccces 50.86 46.00} No. 2 Shiplap and |ig @ 20 |. 24.55 21.75 
eas é gpdecuda 50.52 46.67 Boards, Std. Leth. 22 & 24 #9750 ae 
128 Sat aagtersss cas Shselinne 91.46 s0sTiae” 
grain— Pee \ i Pee i 0.57112 2s... £& 16. 
B&better. aies 29.7512 -°°° 52.39 53.00}1x10 ..... 22.38 20.93116 36 +: oe eg 
836.50 37.00 66/4" thio bee UMS UESEIS ccccs 26.40 21.08]18 ....... 20.05 21.13 
No.2 2221, 25.87 28.00 weg To No. 3 Fencing ; —e le 
, 6, 58.75 *61.50 2x8 
1x4 ritt— 5&10 ..... 64.00 *72.90], Stamdard Lengths § §=|i5 ¢ 14 .. 20.24 17.03 
B&btr Sht. 54.96 *56.76]12 ....... 84.50 *83.63/1x% -.-... t. £8 Pere 21.43 19.75 
No. 1, Sht. 36.50 37.00 — en" Hat Let, 18 & 20°:: 22:88 23.18 
No. 2 .... 25.87 28.00]Inch thick— ” ce 20. O71 2x10 no ‘ 
1x4 fiat eiekeans 45.43 *42.00] Neo. 3 Shiplap and [12 & 14 ty aba 
grain— Eppes: 46.06 $43.00] Boards, Standard §=[1¢ +5 5°°- 53-45 23:00 
B&better.. 41.24 40.15|/8 ........ 4 *44.00 Lengths 22 & 24.2900 =~... 
ey 38.93 36.97) 1x5&10 48.56 *53.00,1x8 _...... 17.63 16.91 2x12 ** ‘ sees 
Ne ete 20.05 19.53)12 ....... 62.52 64.00}1x10 ..... 17.69 17.50) oe 14 .. 22.25 21.75 
BOSE cca 16.89 16.75]12 & . . 
“ Rough Finish Retest: 20.07 22.00 
elling, Standard 1 No. 1 Shortleaf aes 23.67 25.11 
Inch thick —_ Dimension 2S big oak ts 
— x 22 & 24... 34. 33. 
Ba&better.. *36. 28 i ar *40.00 ....]12 & 14 .. 24.36 20.61 No. 3 Dimension, 
Soda 31.75 é eeeeeee 46.81 *44.50116 ....... 25.00 21.29 Random Length 
No 2 rietogeie BE BNO oon ncsce *47.32 *44.50]18 & 20 .. 26.50 25.08}o.4 Short. 
5% x4— 1x5&10 -*47.56 *53.00]}22 & 24 .. 33.38 aaa leaf .... 16.38 16.00 
Bébetter.. 34.63 33. 69 12 eeeeeee 66.00 *68.17 2x6 pond ft ‘& Longl’f— 
No. 1 .... 33.77 33.80|5&6/4 +3 & 14 .. 2084 19.53)oxg 7... 14.50 15.71 
a gape 20.30 21.25]. thick— = == ——= JB «senses 20.86 19.80 3x8 eovcce 17.00 16.00 
| pe 54-05 260.50]28 -..---. ae at 2 ere 16.04 17.00 
Partition, Standara [1° ----- oad ery oo]22 & 24 .. 33.52 32,00)2%12 ----- ae aa 
Lengths ™®£|22 -:----- i - 2x8 . Seaham, 30 # Under, 
%x4a6— Casing, Base & Jamb|1i2 & 1 23.00 20.82 o. 
B&better..*47.00 44.00 Babetter— Bees 332 See ee lene 
: . 20 ....... 24:50 22:05|)3&4x10_ .. - $31.00 
Drop Siding, Standara|ixé&3 "1. 1+6008 0° |22_& 24°! :*34:90 32:00 ee sess Cee 
Lengths, 1x6” 1x5&10 :: 62.25 60.00 “7 oe) anae as. °° ‘ 
No. 117— No. 1 Fencing, 10-20’ |14 ....... 31.73 28.36]/3x4&4x4 .. 27.70 23.21 
B&better.. 36. 87 ° arte 31.8 29.22) 4x6—8x8.. 25.84 24.39 
35.79 37.00 ap HE 40.47 39.50112 g 90 32.50 *31.36]3&4x10 ... 32.50 
vn —" See. oxcecs 41.07 39.58 22 & 24 "#4233 *42.00 — — a. 30. 50 
Bé&better.. 44.25 *41.00] No.1 Shiplap ana {2372 i . 
DE wakes 41.95 *38.88 Boards, 10-20° 3 & oe oo-73 ae.78 — fe ag oa — 
Assorted patterns— a S028 SUSE ...... 36.67 35.13] %x1%”, 4 
Bé&better.. 42.00 42.17]1x5&10 ... 41.72 47.08120 |...... 39.19 *38.33]|No.1..... 4.16 4.34 
pats 40.43 35.25]1x12 ...:. 57.16 62.00|22 & 24 ..*46.94 42.31]|No.2..... 3.43 3.00 





WESTERN RED CEDAR 


Seattle, Wash., April 29.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.0.b. mills are: 


Beveled Siding, 12-inch 


Clear a Nd sd 
SR side eewonamoe eee. 00 +e2. 00 20.00 
SED cite de kaa em melee 30.00 5.00 +3800 
EE casita arate 33.00 rt 00 27.00 
Clear Bungalow Siding, %-inch 
a eee ee ee ee ee s 
ee ctl 38.00 
PRE. NG ekEAN eS wNee Nepebeebesiowe 68.00 


Finish, B&better, S2 or 48, 6-16’ 


S28 or S4S 
- or Rough 
DOME Seb baie we seu eeeneeed valeeeeend emeee $ 72.00 
DT: 2idvenetaew chee tedwe-aqabnoeebe we 77.00 
DT seb sovebnetEceertedednecaeonana 85.00 
SES acerirh eg Salad Cee ws 4 oa nie. do asemeaee 95.00 
ST. “40 kekadeenkna yess odo bane odeees 100.00 
1x18” SOUP CAE Se ope dhe beta wh Seesee een 105.00 
MT “cisdagadvadede wbeddee 8a ieavee ene 115.00 
SET sc he caldhcd wie uinn alee aaninamawan 120.00 
Ceiling or Foloring, B&beter, 4-16’ 
1x3” TLR eC CT eR TT ee $33.00 
BO Sesuveucsesdacecseesasaeeteecereus 38.00 


Discount on Mouldings 6-20’, 
Series 8000— 


Odd Lengths 


a es 55% 

8, ee ear ee ee 50% 
Clear Lattice, 5/16”, 4 to 16’ > 

‘ 100 M30 83 8%. 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
April 17-22, inclusive. Averages include both 
direct and wholesale sales, and are based on 
specified items only. Quotations follow: 


Ponderosa Pine 
tees 


SeLeEctTs, $2 or 4 5/4x8 6/4x8 

x8 & war & wadr. 

Serre $59.13 $69.00 arare 
ee re 49.00 ir 
SHop, S2S— No.1 No. 2 

LE Dansk & adie send $33.39 $20.99 

De: néna ccewrecweedse~ecueenes 33.69 22.07 
Commons, S2 or 4— No. No. 3 

x My ee ee eer es $24.86 $18.98 

SEE wake ca twwcsestacnan 29.08 18.86 

No. 4, iia EN dain newhateeeen eee $12.15 

Idaho White Pine 

5-6/4x8 

SELEcTs, S2 or 4S— 1x8 & war. 

oe 2 $71.55 $90.92 

Quattty CD) Rh... kccscccvcse 41.40 69.63 


Commons, S82 or 4S— 
sy Stecting Mangers 


as iS 5 ou waerae tere $32.91 $29.97 $22.08 
ide aba eee 69.25 38.75 24.95 
Utility (No. 4) = DE 6 tk 6b we wen $15.85 
ugar Pine 

SEeLects, S2 or is 1x8 5/4x8 6/4x8 
&wdr &wdr & wdr 

(we eee ae $73.00 danas 
rn $68.54 67.68 $66.60 
OP SEEe ans vas em cee 53.88 53.81 45.65 
SHop, S2S— No. 1 No. 2 No. 3 
nbevasehavadiaea $39.47 $27.79 $17.70 

ee. se eseeeent cate 39.15 26.53 20.1 
eee er 50.20 29.09 17.75 
Larch-Douglas Fir 

pe ee $20.29 
Dimension, No. 1, 2x6&8 .......ccceees 19.83 
Dek. @ Cee, Oe OP GE, FB s cccccccccveces 19.29 
Flooring vert. gr., C&Btr., 4 RL........ 33.41 





DOUGLAS FIR 


Seattle, Wash., April 29.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 
Vertical Grain Flooring 


B&Btr. Cc D 
BD 656 ncne danas $35.00 $32.00 $22.00 
Flat Grain 
E> nnctiweclna ee eaenaln $25.00 $23.00 $20.00 
a es See 30.00 28.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$30.00 $37. 00 $21.00 
1x6 Pat. No. 116.... 30.00 28.00 21.00 
Ceilin 
OO, OE $24.00 $22.00 $16.00 
Bee..cnstndeneuseooan 25.00 22.00 16.00 
Common Boards and = 
1x6 1x8 x10 1x12 
eee $18.50 $18.00 sik 00 $22.00 
© sceoe 15.00 15.00 15.00 16.00 
No. 3 ..... 10.00 10.00 10.00 10.00 
No. 1 er ~~ 
Oe -ciccoues $19. 50 $19. So $21. iT) $23. 50 ah “0 
mE vvescewe 18.50 18.50 00 20.00 20.00 
SE canes we 18.50 19.00 18: 50 20.50 20.00 
De «steewes 20.50 20.50 21.00 21.50 21.50 


2x12 ........ 22.00 22.00 23.00 23.00 23.00 
No 1 Common Rough and/or Surfaced 
Timbers 


4x10 planks 20 feet and shorter and 
4x12 S48 musacezesssccovecsersneceseeGE Eee 

1Sz18 20 ft. and GhOTte?. .cccccccccccece 

13x13 233 to 80 feet... .cccccccccccccccecs inee 





NORTHERN HARDWOOD 


uotations f, o. b. 
ardwoods: 


ye. 2 No.2 No.3 

Brown Ash— FAS Com. Com. 
4/4 .0000000$57.00 $47. +0 $32.0 00 $26.00 $13.00 
o73 seeceees 62.00 623.00 41.00 28.00 19.00 


Followin ng are prevailing 
Wausau, is., On northern 


6/4 ......-. 67.00 657.00 48.00 383.00 19.00 
8/4 ........ 72.00 63.00 61.00 34.00 20.00 
No.1 No.2 No.3 

Basswood— FAS Sel. Com. Com. Com. 
4/6 «. .-$78.00 $68.00 $50.00 $26.00 $19.00 
Me Senecer - 83.00 73.00 55.00 29.00 21.00 
See aecones - 86.00 76.00 56.00 31.00 238.00 
_., aera 93.00 83.00 66.00 33.00 23.00 
, 7 --103.00 93.00 73.00 45.00 .... 
12/4 ........108.00 98.00 78.00 50.00 .... 
3/4 weeeeeee 70.00 60.00 41.00 24.00 .... 
Key stock, 4/4, No. 1 ang potters a8; a on 

grades, FAS, $388; No. 


oO. 1 and 
betters, $83, a, on P24 rs M08: No. i $73. 
No.1 No.2 No.3 


Hard a FAS Sel. Com. Com. Com. 


4/4 .. - 00. - tt oe $45.00 $28.00 $14.00 
BOE cisesene 58. 50.00 32.00 16.00 
ee oeeces te 78-00 83:00 53.00 34.00 16.00 
TEE coeetene 83.00 68.00 58.00 34.00 17.00 
|, eer - 83.00 68.00 58.00 35.00 17.00 
 , eee apt 83.00 66.00 40.00... 
eer 00 -00 69.00 40.00 ° 
BEPe sccwce ‘ “138. 00 103. +4 1.00 43.00 4 
BErG seecoees 118.00 103.0 81.00 3.00 
7. - -158.00 143. 00 , eee 
No.1Com. No. 2 No. 3 
Soft Elm— FAS &Sel. Com. Com. 
4/4 .0.000202$47.00 $37.00 $26.00 $18.00 
| Oe 42.00 28.00 19.00 
OIE scccéicces Ee 42.00 28.00 19.00 
B/E cccccceee Gee 45.00 31.00 19.00 
SENS 664060000) ee 48.00 38.00 cece 
 , eae 53.00 38.00 osds 
He. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com Com. 
4/4 .occeeee-- $50.00 $382. ee $20.00 $17.00 
- eer tl 87.00 23.00 19.00 
Ore. s0ceecene Se 45.00 24.00 19.00 
Ble sccccoecs DE 55.00 29.00 22.00 
eS 65.00 41.00 er 
BEPS ccccoes -» 90.00 75.00 46.00 27.00 
No.1 No.2 No.3 
Bi AS Sel. Com. Com. Com. 
MO 20046004 $76.00 $64.00 5.00 $26.00 $16.00 
5 wae ite 81.00 69.00 60.00 382.00 17.00 
6/4 ..eeee-- 86.00 74.00 55.00 1.0 17.00 
BFE cccceens 91.00 81.00 65.00 40.00 18.00 
10/4 ......-- 96.00 86.00 74.00 45.0 oes 
SEE cevewes -101.00 91.00 79.00 560.00 
16/4 ... --156.00 146.00 122.00 .... ooo 
Oe .cd¢sccees 8.00 68.00 40.00 23.00...» 
3/4 ....-..- 70.00 60.00 48.00 24.00 ...- 
No.1 No.2 No.3 
Soft Maple— FAS Com. Com. Com. 
> = errr -- $61.00 $43.00 $25.00 $16.00 
BFE crcccececeseves . 66.00 46.00 29.00 17.00 
6/4 wove eeeeenus 76.00 61.00 34.00 17.00 
BPE Sb ceecicvocvves 81.00 6. 24.00 18.00 





sb oe 


/ 


oe 
en 


Cas 
Ba: 


Lis 
Ov 


Ja 
f.0.b. 


Tan} 
FAS, 
Selec 
No. | 
Box, 
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1“ me a American (iumberman 
Diecast ot INE EASTERN SPRUCE C 
£. &.™ mill figures be ge sales prices, these Following ar AROLINA 
ver ae a ia eee "ts naan dh hg A ne yy Bo : al of Sanenes. are prices A SOS f 
ring the a — April 29: mills. ew" heae pong ic Maine «Zhe made during aS 
Edge rain— ooring smaller or sub- ces apply at the ‘ 
ons Babetter ............ gijinch ‘cinch cover lengths gg egg Mg Do en i 
xed Ce re 51.00 80.00 for each 2 feet or fraction: - ee B&btr. Com. Gon. 
Pint’ grat bic tacageresies 35.00 34.60 | 1x 6 ana 1x7 ——_ Sizes cee $38.60 = $25.35 
- &better ...-....eee sees $42.00 $41.50 | 1,8 rough ..-.- aubitaptete Ceiling _ ass 
D NO. 1 se sesseeeeeeeee senses 39.00 38.50 | 2x3 FOUGH ove weeeeeeeeeeeee es 38.00 ee $24.25 $21.25 $14.2 
7 nat ee saat RO Sieh as = cao 1 a eS ee ee en eed ) “i . . 5 
- Ceiling & Partition _ = . & Breer reer er 30:00 1x4 ...... wae 
' Celting, %3 setae wa | Hee ett 32.0 | peat: j | 
2:00 a gg ieteeeeesa reece $36.00 $33.50 Oxo agra 34.00 << fobpbebbeeee: << Tak“ phbpebetee eG 8 
Sk Boston Partition, argon ss +n tg 39.00 | 2x12 and 3x12 PS Rip peaches: 36.58 ¢ Sioned 46:83 by4xl2 22002027 68.60 
1.00 Drop Siding, 1x6 , zz 8, ™ PU vicusecneescance Boards, Dressed — 
aiid WS i ie 36.00 No. 1 
7 a $39.00 $46.00 | 4 Boards —_ Com toned No. 3 
6.00 Wa © \ctaincaeaesaeeaen $6.50 = 40.00 Ix § inches and up p.is....... $3 eg oe ee $41.85 = $22.75 Sa 
cenbienns alien 00 tse Ae AN, ett: = ace 
oa Finish, Surfaced, B&better Ix 6 dressed... --seeseeereees 31. netinacncucdeaicn gy 21:40 $17.90 
6:00 AP e00 *Ta00 *ed00 865-00 want fifty cents. """” sais 1X10 .... sees sees 46.80 2175 «1865 
5. <7 . 00 65.00 75.00 88. ae = =C- 58.30 24. 608 
0.00 Gist a tenn, bet 88.00 eo ibiceseone Sizes Boards, Air Dried or Roofer ail ees 
Casing 4 5 6 * 2x 6 and 7, 3x4 peerrasaer*<*s $38.08 1 No. 2 Common Dressed e, 
" CORE 000-0 ‘inn eis ele sx ¢ and 7, 3x4 and éxt...... 00 EO $17.85 
ASO sees ee 68 00 3 3.00 10 x6 eeoveseeeecee 0 1x5 1x8 ee 
1.00 oo TES CESS ORES | Sete vUOT TTT eet e tees et es eees 35.00  epheeeeis 17.35 1x10 Ssiisataeteh oF 38 
oye Listed, at $3 and es, . wet Be Oe WUE sae seatinnnasacde Hy Shortleat saiaatta tin 4 sine ts a 
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Lumber Market Review 


Despite its continued favorable statisti- 
cal position, the softwood market has 
continued weak. Most prices have eased 
off further, though there are exceptions 
to the general trend. Persistent bad 
weather has been a handicap to develop- 
ment of building demand, but threats of 
world war are a more powerful influence 
on general buying. Larger mills in the 
two weeks ended April 22 sold only a 
little more than they shipped, but ship- 
ments were well ahead of production. Be- 
cause few buildings have reached the fin- 
ishing stage, some surplus items of up- 
pers have sold at concessions. But di- 
mension and boards are firm to stronger, 
despite larger offerings from small mills, 
which have the edge on intrastate busi- 
ness over a wide trucking radius. Re- 
ports indicate that retailers have recently 
depleted their stocks, and that by getting 
speedy delivery of small lots as needed, 
they are keeping purchases at minimum. 
In North Atlantic markets, there is less 
competition from British Columbia and 
Maritime shipments, but New England 
output from hurricane-downed timber, 
though marketed at reasonable prices, is 
supplying much of the needs for low 
grades. Mill prices of West Coast stocks 
are reported stronger than laid-down, be- 
cause ship-owning sellers give buyers the 
advantage of savings in transportation 
costs below Conference rates. In the mid- 
dle West, city and farm demand are im- 
proving, with inquiries for mixed cars 
more numerous and often followed by 
orders. In the South, there is a good 
volume of consumption, but in this pro- 
ducing region, as also in the Northeast 
and West, large mills are prevented, by 
competition of low-wage intrastate mills, 
from deriving much benefit. In California, 
volume of sales is good, but ship-owning 
sellers make the market highly competi- 
tive. A slight improvement is reported 
in foreign buying of high grades of west- 
ern and southern woods, but Canada is 
getting the bulk of British and thus of 
total export business; European shippers 
report improved sales and prices. 

Hardwood‘ buying is hesitant, and 
prices, despite depletion of mill stocks 
and enforced and voluntary curtailment 
of southern production, are just about 
holding their own. Furniture plants are 
taking only urgent needs, and prices of 
gum have suffered somewhat. Sales of 
hardwood flooring are increasing, but 
prices of both rough stock and product 
are erratic. Overseas demand continues 
slow. Reduction of stocks of mills, and, 
of distributors and consumers, means 
that the expected improvement in hous- 
ing demand should quickly reverse the 
trend of the market. 





THe StepHEN F. Austin State Teachers’ 
College, Nacogdoches, Tex., is giving forestry 
instruction to two extension classes, one at 
Lufkin, with. W. C. Boyle as instructor, and one 
at Timpson under V. R. Glazener. 
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OBITUARY RECORD — 








S. S. HARRIS, 80, pioneer Texas lumber- 
man and owner of the S. S. Harris Lumber 
Co. in Kort Stockton, died April 15, in San 
Angelo, ‘lex., en route nome trom the con- 
vention of the Lumbermens Association of 
‘Yexas held in Beaumont. He entered the 
jumper business in 1881, and worked for the 
mM. i. Jones Co. for many years. ‘The Harris 
family lived in several towns before settling 
at Fort Stockton in 1912, when Mr. Harris 
became manager of the Stockton Lumber Co. 
In 1933, when he was 75, Mr. Harris realized 
a life-long ambition to own his own business 
by buying tne assets of the company. He 
remoaelea the sheds the following year and 
successtully conducted the business until his 
death. Mr. Harris was a veteran association 
worker, and was an outstanding figure at 
the recent ‘'exas meeting. Surviving are his 
widow, two daughters, and a grandson, Cum- 
mins Harris, who was Mr. Harris’ assistant in 
the lumber business and with him on the 
convention trip. 


ALBERT S. KERRY, SR., 72, prominent 
lumperman and civic leader of Seattie, Wasn., 
died April 27 atter being stricken with a 
heart attack on a train en route from Port- 
land, Ore., to his home. Mr. Kerry spent more 
than a half century in the lumber business. 
During tne Kiondike goid rush, he went 
North with two saw milis which he operated 
near Dawson. Keturning to Seattle, Mr. Kerry 
opened a mull. Later with three otner men, 
he organized the Port Susan Logging Co. 
which operated a mill north of Everett. C. H. 
Cobb, C. J. Smith and Mr, Kerry bougnt a 
large quantity ot timper at Kerriston, wash., 
and solid out later to the Northwest Logging 
Co. In 1y9v6, he started the Kerry ‘limber 
Co. in Oregon and remained its president until 
death, At present the company Still owns a 
hait billion feet of timber in Oregon. Sur- 
viving are two daughters, a son and two 
brothers. 


RALPH METCALF, 77, former secretary- 
treasurer of the Metcalf Shingle Co. of ‘la- 
coma, Wash., which at one time operated 
the largest shingie plant in the world, died 
at his nome in ‘’acoma, April 14. He had 
been a member of the Senate, the upper 
house of the State legisiature, tor more tnan 
30 years. He was born in Providence, R. L., 
Nov. 2, 1861. He became secretary-treasurer 
of the Metcalt Shingle Company, which he 
organized in 1894. it was destroyed by fire 
in 1908. Mr. Metcalf retired trom business 
in 1910 and since then had devoted himseif 
entirely to public aftairs. 


EVAN S. JONES, 77, president Washburn- 
Williams Lumber Co., Scranton, Pa., until his 
retirement in January, 19488, due to poor 
health, died April 26. He entered the lumber 
business in the 1880’s, and became a member 
of the firm he later headed when it was in- 
corporated in 18¥8. Upon his retirement, Mr. 
Jones turned over his itumber interests to his 
son, Marshall C. Jones, and the latter is 
carrying on the business. Surviving are his 
widow and two sons. 


CLAUDE W. CARSCALLEN, 37, president 
Las Vegas (N. M.) Lumber Co., died from 
pneumonia, April 23. Mr. Carscallen entered 
the lumber business after graduating from 
New Mexico Normal University. For sixteen 
years he had been associated with his father; 
an uncle, and later with G. A. Goddard, pres- 
ent manager, in retailing building materials 
and coal. Mr. Carscallen was active in civic 
affairs, the Mountain States Lumber Dealers 
Association, and fraternal lodges. Survivors 
are his widow, two sons and a sister. 


BENJAMIN FRANKLIN PERRY, 77, vice 
president of the Perry Lumber Co., Inc., Lex- 
ington, Ky., died April 26 in his home. He 
settled in Lexington in 1915 and was inter- 
ested in the McCormick Lumber Co. With his 
son, J. T. Perry, he founded his company in 
1917, and remained active in it for three 
years. In 1920, he purchased an interest in 
a ranch near Olds, Alberta, Canada, and since 
then has spent most of each year there and 
returned to Lexington winters. Three daugh- 
ters and a son are near survivors. 


GEORGE W. CAIN, 69, actively identified 
with the Pacific Northwest’s lumber industry 
for many years as editor and publisher of 
the West Coast Lumberman, died at a Ta- 
coma, Wash., hospital, April 16. Mr. Cain 
went to Tacoma 29 years ago to edit the 
West Coast Lumberman for Frank Cole and 
later purchased the publication himself. He 
sold it in 1929. He was a member of the 
Tacoma Lumbermen’s Club, the Tacoma Club 
and the Shrine. He is survived by two sons, 
a brother and a sister. 


NICHOLAS J. KUNTZ, 71, well known re- 
tired lumber dealer of Dayton, Ohio, died 
April 18 from injuries received in an auto- 


mobile accident. In 1895, he started his first 
lumber yard in Ohio City, Ohio, and in suc- 
ceeding years opened branches in several 
towns. In 1915, he designed and supervised 
the construction of the Peter Kuntz lumber 
yard in Dayton, where headquarters of the 
extensive company have been since that time. 
Immediate survivors are four daughters, a 
brother and one sister. 


ELLIS R. ENGELBECK, 65, president of the 
Queal Lumber Co., Des Moines, Iowa, passed 
away March 29. Mr. Engelbeck had been with 
the company the last 44 years, starting as its 
bookkeeper. He was a prominent Rotarian, 
church worker, active in civic organizations, 
and a 33d degree Mason. His widow, a 
daughter, and a son, Ronald, manager of the 
East Des Moines yard of the Queal Lumber 
Co., survive. 


T. G. HALLAN, 56, manager of the Standard 
Lumber Co., International Falls, Minn., died 
in that place, April 21. He was formerly in 
the lumber business in Minneapolis, but went 
to International Falls four years ago to man- 
age the Falls Lumber & Coal Co. This firm 
was later bought by the Standard Lumber 
re. His widow, two daughters and a son are 
eft. 


JOHN A. JOHNSON, 67, Phoenix, Ariz., 
State representative of the Arizona Lumber 
& Timber Co., passed away April 15. A native 
of Saginaw, Mich., he went to Phoenix in 
1914, and for many years conducted a whole- 
sale lumber business. He was active in the 
Catholic Church and the Knights of Colum- 


bus. His widow and four daughters are near 
survivors. 


WALTER E. COTTINGHAM, 47, manager 
of the R. E. Adams Lumber Co., Springer, 
N. M., died April 18 following an automobile 
accident two days before. A native of Nobles- 
ville, Ind., he entered the lumber business at 
Springer after serving in the World War. In 
1929 he became manager of. the Adams com- 
pany. Two sisters, three brothers, and a step- 
daughter survive. , 


JAMES MANARY, 78, who was in the log- 
ging and lumbering industry of the Pacific 
Northwest since 1891, died April 19. He was 
credited with originating the steam loading 
donkey. Survivors include his widow, two 
sons, Gordon, superintendent of woods opera- 
tions of the Pacific Lumber Co. in Scotia, 
Calif., Roland Manary, employed by the same 
company, and three daughters. 


OSCAR ODEGAARD, 45, manager of the 
Nevada County Lumber Co., passed away at 
his home in Nevada City, Calif., recently from 
injuries received in an automobile accident. 
At one time he managed the Diamond Match 
Lumber Co. yard in Marysville. His widow 
and four children are left. 


WILLIAM QUIGLEY, Sterling, Kan., sole 
survivor of the group which met Feb. 12, 
1889, and organized the Southwestern Lum- 
bermen’s Association, passed away, April 24. 
He was in the lumber business at Sterling 
at that time, and continued to operate the 
yard until he sold it about a year ago. One 
daughter survives. 


WILLIAM J. OUBRE, 55, sales manager for 
the Liberty Lumber Yard, Inc., New Orleans, 
La., died April 30. He was one of the or- 
ganizers in 1910 of the Morley (La.) Cypress 
Co., and was associated with that firm seven- 
teen years. His widow and three daughters 
survive. 


ELMER E. DAVIS, 74, superintendent of 
the band saw division of the Simonds Saw 
& Steel Co., died in Fitchburg, Mass., April 
21. He had been with the organization 32 
years, and was known to mill managers in 
all sections of the country. 


WILL D. TENNEY, 43, manager of the 
Rounds & Porter Lumber Co., Wichita Falls, 
Tex., died April 18. He took his present post 
Jan. 1, after managing the Panhandle Lum- 
ber Co. at Amarillo for fifteen years. His 
widow is his only immediate survivor. 


GEORGE T. SCOTT, 81, pioneer lumberman 
of east Texas, died at Palestine, Tex., April 
22. He settled in Palestine in 1886, and spent 
most of his life in the lumber business as 
G. T. Scott & Son. He leaves his widow, 2 
son and two daughters. 


WILLIAM CAREY SMITH, president and 
general manager of the Greer (S. C.) Lumber 
Co., Inc., passed~away suddenly April 17 at 
Florence where he had gone on a fishing trip. 
Surviving him are his widow, three sons and 
two daughters. 


PAUL HUYCKE, of the retail lumber com: 
pany in Topeka, Kan., bearing his name, die 
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April 29. Mr. Huycke is survived by a son 
who has been in the commission lumber busi- 
ness at Austin, Tex., and a daughter. 


A. F. BYARLAY, 69, manager of the Ke- 
wanee Lumber & Supply Co. yard at Nepon- 
set, Ill, died April 6. He took an active part 
in civic affairs. His widow and a daughter 
survive. 


WILLIAM OLIVER McCORMICK, 75, In- 
dianapolis, Ind., president of the McCormick 
Lumber Co., Inc., and the Lawrence (Ind.) 
Lumber Co., died April 16. Survivors are two 
daughters and a son. : 











ALONZO L. PEARSON, 73, president of the 
A. L. Pearson Lumber Co., South Bend, Ind., 
passed away recently after a four-months ill- 
ness. His widow and two daughters survive. 


WILLIAM T. HINES, 59, retail manager of 
the Cascade Lumber Co., Yakima, Wash., died 
recently. He was formerly a resident of 
Marion, Iowa. 


JOHN T. McGLOTHLEN, 56, manager of the 
Hawkeye Lumber Co., Stockport, Iowa, died 
April 22. He has been manager of the yard 
in Stockport since 1912. Three sons survive. 








Bringing Wood to Tacoma Un- 


like Coal to Newcastle 


ABERDEEN, WASH., April 29.—Wood to keep 
the home fires burning in this center of the 
lumber industry is becoming so scarce that it’s 
almost worthy of mention in Bob Ripley’s “Be- 
lieve It or Not” items. Idle sawmills have 
thrown the problem of supply onto crosscut 
saws in widely scattered woodlots, makeshift 
cutting operations in rural districts, and long 
hauls from inland mills. One of Grays Har- 
bor’s few operating sawmills has refused all 
further firewood orders until the middle of 
May, being unable to meet the demand. <A 
major fuel company here has stopped taking 
orders, while another is only partly filling the 
demand with plywood cores. Fuel dealers 
say there has been an unprecedented installa- 
tion of oil stoves and furnaces the past several 
— largely because of the scarcity of wood 
uel. 
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THE BUSINESS RECORD | 





New Mills and Equipment 


ARKANSAS. Arkadelphia—A new sawmill, built 
by Mrs. D. Stone, began operation at Hart’s Chapel, 
three miles east of Curtis on the Copeland Koad. 
it is under the direction of the owner’s brother, 
B. L. Helm. 

Sheridan—J. L. Williams & Sons Lumber Co. is 
installing a modern cross-circulation solid pile 
Moore dry kiln at a cost of $50,000. 

NORTH CAROLINA, Elizabeth City—W. B. Cop- 
persmith & Sons are adding a dry kiln and plan- 
ing mill to their lumber plant. 


SOUTH CAROLINA. Cleveland—Saluda River 
Lumber Co., P. O. Box 17, Asheville, N. C., is in- 
stalling a band mill and planing mill at Cleve- 
land, S. CC. The company is owned by William 
Rogers, 

WASHINGTON. Seattle—The Elliott Bay Mill 
Co., 600 West Spokane, will erect a $15,000 addi- 


tion to its sawmill. 


New Ventures 


CALIFORNIA. Hynes—Wenholz Tumber Co. 
opened at Michigan Avenue and Compton Boule- 
vard. Will carry a complete line of building ma- 
terials, 

Los Angeles—Edendale Lumber Co. established 
yard at Glendale Boulevard and Brandon Street. 

Tarzana—Fred Briggs is opening a lumber yard 
at Ventura Boulevard and Topham Street. 

ILLINOIS. Windsor—John Slater Lumber & Coal 
Yard has opened, 

KANSAS. Eudora—Lothholz Lumber Co.: will 
handle complete stock of farmers’ and builders’ 
supplies. 

MINNESOTA. Thief River Falls—Home Lumber 
Co. has been onened. Proprietors of the business 
are Severn Brandon, who will serve as manager; 
Leonard Sanders and Andrew Williams. 


MISSOURI. Cape Girardeau—Stotler Old Mill 
Lumber Co. has been opened at 220 North Main 
Street, carrying a complete line of builders’ sup- 
plies and lumber and heavy building materials. 

Jackson—Morton-Hall Lumber Co. has _ been 
opened on West Main Street. 

NEW MEXICO. Tucumcari—-Big Jo Lumber Co. 
establishing yard here. 


OKLAHOMA, Yukon—Nelson Hancock is estab- 
lishing a lumber yard here, carrying a complete 
line of lumber and building materials. 


OREGON. Milwaukie—It is reported that an- 


other lumber firm, to be known as the Milwaukie 
Lumber Co., is being established here by the 
Kingsley Lumber Co., which owns a mill at 
Linnton and a yard on §S. E. Stark Street, Portiand. 

Portland—Hollywood Building Materials is the 
style under which O. H. Reynolds and V. W. 
Bailey have engaged in business at 1821 N. E. 43rd 
Street. 

Portland—Rowland Pine Specialty Co., 2805 S. E. 
14th Avenue; lumber products. 

Portland—West Coast Shingle Co. has been 
formed by Ivan E. Stratton, 2121 S. E. 32nd Place. 

WEST VIRGINIA. Wheeling—Cash & Carry Lum- 
ber & Supply Co. has opened a yard at Twenty- 
ninth and Jacob streets. The company will carry 
a complete line of sheathing and dimension lum- 
ber, flooring, siding, roll roofing, shingles, fir 
panels, plasterboard, white pine, cement, lime and 
plaster. 


Business Changes 


ALABAMA, Navco—Am-Mex Corp. succeeded 
by Knight Bros. Co., which firm will operate the 
same properties. 


ARKANSAS. North Little Rock—Pulaski Lum- 
ber Co. (Inc.), 220 East Fourth Street, dissolved 
the company and quit business. Bob Smith, man- 
ager of the company for the past nine years, an- 
nounced he would open a lumber and building 
supply firm at 310 Main Street, to be known as 
Bob Smith (Inc.). 


CALIFORNIA. Santa Cruz—Wood Bros. Lumber 
Co. sold to Santa Cruz Lumber Co. The sale does 
not include real estate but does include all other 
assets. The plant will be operated under the 
name of East Side Lumber Yard. 


GEORGIA. Bainbridge—Battles & Hodges suc- 
ceeded by Battles & Metcalf. 


IDAHO. Hailey—H. C. Beamer Co. succeeded by 
Beamer Co. 


INDIANA. Elkhart—Elkhart Sawmill Co. has 
filed amendment to corporation, changing name 
to Elkhart Lumber & Sawmill Co. (Inc.). 

Goshen—Charles E. Neidig Estate succeeded by 
Home Lumber & Supply Co. Don and Eldon 
Musser, of New Paris, are the new owners. 

La Porte—McCarty & Fitzsimmons Co. (Inc.) 
filed amendment to corporation, changing name 
to Fitzsimmons Lumber & Coal Co. (lInc.). 


IOWA. Dumont—E. E. Brown Lumber Co. suc- 
ceeded by L. W. Ellis Lumber Co. 
Iowa City—Packman-Wagner Lumber Co., 821 


>, Here’s Your Miniature Model House 


( Built 14-inch Scale ) 


Mr. Lumber Dealer, clinch that tough house-bill by showing your customer 
a Miniature Model of the contemplated home built to 1/2” scale and painted 


as desired. 


The AMERICAN LUMBERMAN has arranged for a source from which dealers 


can secure Miniature Models for any house at a very nominal charge. 


The 


models can be made from a picture and floor plan but wherever practical it is best 
to send blue prints. All material returned with model when delivered. 


$20.00--A 14” Scale Model of any house not exceeding $7,500 in value -- $20.00 
$1.00 additional for each additional $1,000 value of house 


The mcdels will be attractively painted, to your specifications 
if desired; windows glazed; all details such as door knobs are 
included: The model will show your prospect just how his new 
home will look. They will “clinch” the hard sale ninety-nine 
times out of a hundred. The models will make excellent win- 


dow and counter displays. 


Order Models Through the 


umbennan 


431 So. Dearborn St. 
Chicago, Il. 





Due to the fact that the AMERICAN LUMBERMAN does not 
create these models and also because of the extremely low 
prices of the models accounts cannot be opened and all models 
will be shipped C. O. D. A 14” scale model can be had for $15. 


“We were very well pleased with these models. They are as attrac- 
tive as anything we have seen.”” — i 


Lewis Mig. Co., Bay City. Mich. 
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East Jefferson Street, succeeded by Packman Lum- 
ber Co. 


KANSAS. Turon—Potter Mercantile Co. suc- 
ceeded by the Haven Lumber Co. 
Winfield—Ferry-Pattison Lumber Co. purchased 


by A. B. Everly Lumber Co. and the Everly lum- 
ber. company will move its stocks to the new 
location at 201-11 West Ninth Avenue. 


MAINE. Scarboro—Sewell Wood Products suc- 
ceeded by United Fiber Furniture Co. (Inc.). 

MICHIGAN. Detroit—Michigan Builders Supply 
& Lumber Co. (Inc.), 4498 Oakman Boulevard, 
changed its name to Midwest Lumber Co. (Inc.). 

MISSISSIPPI. Corinth—A. C. McAnally Lumber 
Co. succeeded by Campbell Lumber Co. 

MISSOURI. Willow Springs—Grant-Davis Lum- 
ber Co, succeeded by Ozark Lumber Co. 


NEBRASKA. Bloomfield—Weller Bros. Lumber 
Co. sueceeded by Carhart Lumber Co., with head- 
quarters at Wayne. 

Madison—Loonan Lumber Co. succeeded by Too- 
zee’s Lumber & Coal Co., of which George Tousig- 
nant is proprietor. 


NEW YORK. Batavia—Clark Hale Lumber & 
Mason’s Supplies changed name to Liberty Street 
Lumber Yard, 


NORTH CAROLINA. Angier—The Angier Lum- 
ber Plant, owned by the estate of William Mor- 
gan, was sold to A. W. Goldston, lumberman of 
Goldston, N. C., who with his brother has as- 
sumed control of the concern. 

Mount Airy—Tesh Lumber Co. is now operated 
under the name of Wilson Lumber Co., with 
B. E. and T. R. Wilson, of Rural Hall, as head 
officials. : 

Rosman—Gloucester Lumber Co., of which 
Joseph S. Silversteen is president and genera] man- 
ager, has announced purchase of 12,000 acres of 
timberland, estimated to contain 40,000,000 feet of 
timber, including poplar, oak, chestnut and maple. 
The boundary, located between the Toxaway and 
Horsepasture rivers, was sold by R. EB. Wood, for- 
merly with the Montvale Lumber Co. 

NORTH DAKOTA, New Leipzig—Thompson 
Yards (Inc.) succeeded by Monarch Elevator Co. 

Pekin—Atlas Lumber Yards succeeded by Mon- 
arch Elevator Co. 

ORBGON, 





Oregon City—The W. J. McCready 
Lumber Co. yard at Park Place has been leased 
by J. E. Malin of Gladstone and his son, George 
E. Malin of Milwaukee, who will operate it as 
the Park Place Lumber Co. 

PENNSYLVANIA. Greensburg—The New Alex- 
andria Lumber Co., after being shut down _ for 
several years, is now under management of Fred 


S. Shirey and is now in position to supply the 
needs of the builder. 
TEXAS. Houston—Gerner Lumber & Supply 


Co., 3800 Jensen Drive, succeeded by Wood Lum- 


ber Co., which will continue to operate at the 
same location, with Forrest Wood directing the 
management. 


Lancaster—The J. T. Elliott Lumber Co. has sold 
yard to Lyon-Gray Lumber Co. 

VIRGINIA. Dumbarton and Pendletons—H. H. 
Walton succeeded by Walton Lumber Co. (Inc.). 


WASHINGTON. Anacortes—Anacortes Plywood 
Co. has changed named to Anacortes Veneer Co. 
and will equip new plant here to cost about 
$35,000. 

Pasco—Kleeb Lumber Co., whose yard was re- 
cently destroyed by fire, has been purchased by 
W. J. Skinner and Tom Fieigler, who have opened 
for business. A complete line of building mate- 
rials will be carried. 

Seattle—Nelson & Davick Lumber Co., 6509 East 
Marginal Way, succeeded by Dunn Lumber Co. 


Casualties 


IOWA. Merrill—Lampert Yards (Inc.) local yard 
destroyed by fire, with loss of approximately 
$15,000. Officials of the company said that in all 
probability the burned buildings and yards will 
be replaced. 

LOUISIANA. Buras—Plaquemines Lumber Co. 
retail yard here destroyed by fire. The yard is 
owned by Richard Fleming, New Orleans, whole- 
sale lumberman. Loss $20,000. 


OHIO. Marietta—Marietta Fruit Package & Lum- 
ber Co. sawmill destroyed by fire, with loss esti- 
mated at $15,000, 

PENNSYLVANIA. Brookville — Matson Lumber 
Co. sawmill destroyed by fire. Loss is estimated 
at $10,000. Firemen succeeded in keeping the 
flames from reaching the yard where thousands 
of feet of cut lumber were stored. 

WASHINGTON. Seattle—Bristol Hardwood Lum- 
ber Co., 6759 East Marginal Way, had offices, lum- 
ber stock, the mill and log ramps destroyed by 
fire, with loss estimated between $6,000 and $7,000. 

WISCONSIN. South Wayne—Chapman & Son 


Lumber Yard suffered fire loss of $8,000, covered 
by insurance. 
. 
Incorporations 
ARKANSAS. Lake City—Gardner Lumber & 


Manufacturing Co.; $3,000. 

Malvern—Payne Lumber Manufacturing Co. in- 
corporated by R. L., O. and Henry Payne; 
$10,000. 

Morrilton—Bradford Lumber Co.: $5,000. 

North Little Rock—Bob Smith (Inc.), 310 Main 
Street; wholesale and retail business in lumber 
and building materials, 


CONNECTICUT. New London—Miner & Alex- 


ander Lumber Co.; $50,000. 

ILLINOIS. East St. Louis—Illinois Materials 
Corp., 2418 State Street. Formed to “make, pre- 
pare, construct, erect, manufacture, repair and 


install mechanisms, apparatus, appliances, fixtures, 
building and building materials of all kinds.” 
IOWA. Dubuque—Gaddis Lumber Co. (Inc.) 
chartered by Roy C. Gaddis and others. 
MICHIGAN. Detroit~-The Holmberg Lumber & 
Supply Co, 8341 Epworth Boulevard, has been 
chartered with capital of $5,000. 


MINNESOTA. Grand Marais—Gunfliint' Trail 
Lumber Co. (Inc.), chartered to deal in timber 
etc. by Sam Seppala and others, 


NEW JERSEY. Newark—Lesser & Field Co.; 
lumber, 

NORTH CAROLINA. Siler City—Siler City Grain 
& Lumber Co.; to deal in lumber, feed stuffs and 
farm products. 

OREGON, Molalla—Sherman & Sporup Lumber 
Co. incorporated by L. E. Sporup and others. 





TEXAS. Austin—Jack McKay Lumber Co.; 
$5,000. Manufacturing. 
Goodrich—Goodrich Lumber Co.; $5,000. Manu- 
facturing. 
Raymondville—Rainwater Lumber Co.; $3,000. 
Merchandise, 
WASHINGTON. Aberdeen—Northern Timber Co. 
(Inec.); $10,000. 
Hymeneal 


Announcement has been made of the en- 
gagement of Miss Carolyn Ann Sonderegger, 
daughter of Mr. and Mrs. V. H. Sonderegger, 
New Orleans, La., to Mr. Marvin Arnold 
Faller, of Baton Rouge, La., son of Mrs. Peter 
Arnold Faller and the late Mr. Faller, of New 
Orleans. The father of the bride-to-be is 
Louisiana State forester, and widely known 
among southern lumber operators. 





BOYD - STIMSON — The marriage of Miss 
Betty Stimson, daughter of Mr. and Mrs. 
Morris H. Stimson, of Saginaw, Mich., to 
Walter M. Boyd, son of Mr. and Mrs. George 
H. Boyd, also of that city, took place at the 
Midland Country Club there, Friday noon, 
April 28. Both families are socially promi- 
nent in Saginaw and the wedding was pre- 
ceded by a number of gay social events 
honoring the young engaged couple. The 
bride attended Birmingham high school and 
completed her education abroad. The bride- 
groom is a member of a well known lumber 
family, his father, George Boyd, being head 
of the Saginaw Lumber Co., Booth & Boyd 
Lumber Co. and Kerry & Way Lumber & 
Manufacturing Co., and he is also associated 
with other members of his family in that 
business. He is a graduate of Yale Univer- 
sity and a member of Chi Phi fraternity and 
Scroll and Key. The young couple left for 
a honeymoon trip to Bermuda and upon their 
return will make their home in the Amadore 
Apartments, Saginaw. 





(Continued from Page 81) 


proved. Other mills are short of 12-inch 
B&better. There is some inclination on the 
retailers’ part to substitute C finish for 
B&better. A tornado which struck the south 


central part of this county blew down almost 
a million feet of timber belonging to large 
lumber companies, in addition to several 
hundred thousand feet of timber owned by 
individuals, most of which will be salvaged. 


SOUTHERN HARDWOODS—Although 
orders and shipments continue to exceed pro- 
duction by a comfortable margin, and few 
mills report surpluses of dry lumber, produc- 
tion has declined slightly the past fifteen 
days because of lack of logs at some mills, 
as additional rain brought logging opera- 
tions practically to a standstill, and it will 
require considerable continuous sunshine be- 
fore low lands will be accessible. Prices 
on some items, particularly 4/4 No. 1 com- 
mon sap gum, recently softened. More hard- 
wood flooring was sold the past two weeks 
than for some time, but anything resembling 
uniformity in price is still lacking. 


Cincinnati, Ohio 


HARDWOODS—Inquiry is more encourag- 
ing, wholesalers said this week, but spot 
orders are mostly for mixed carlots and of 
a hand-to-mouth character. The war scare is 
causing some furniture factories and interior 
trim plants to hold off. Building has not 
progressed far enough to create a call for 
hardwood items. Lumber prices are fairly 
steady, with scarce items firm, and flooring 
prices are about unchanged. 


SOFT WOODS—Demand is more active and 
prices somewhat steadier. Wholesalers re- 
ported many small-town and country yards 
filling holes in stocks, and inquiry has in- 
creased. 





Approximately one-third of the retail lumber 
and building material dealers in the United 
States increased their sales 37.7 percent in 
1937 over 1935, but lost 15.2 percent in the 
first half of 1938. The gain and loss ratios 
for independents were 38.2 percent and 16.1 
percent; for chains they were 34.6 percent and 
9.6 percent respectively. 








May 6, 1939 


CLASSIFIED 
ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issucs..........55 cents a Ene 
Three consecutive issues..........73 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......95.40 a line 


Seven words of ordinary length make 
one line. 




















Count in the signature. Heading 
counts as two lines. 
No display except the heading is 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal] to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Co must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in re ar department. All adver- 
tisements received later will be _ 
under heading Too Late to Classify. 








THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 

Send your advertisement to the 


AMERICAN LUMBERMAN 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., 
. Minneapolis, Minn. 








Inc. 





RETAIL LUMBER CONSULTANT 


Can solve your problems. Reasonable fee. 
Address “Y. 4,” care American Lumberman. 





Salesmen 


REPRESENTATIVE WANTED 


Eastern wholesalers want reliable man in suitable 
localities. Sell hardwood lumber and flooring— 
Southern Pine—Western lumber. Excellent facili- 
ties—best mill connections. Full co-operation. 
THREE RIVER LUMBER CO. (INC.), 149th St. 
and East River, New York, N. Y. . 


WANTED BY MANUFACTURER 


Man thoroughly capable taking charge of sales of 

Northern Hardwoods and Softwoods, familiar with 

consuming trade in Michigan, Indiana and Ohio. 
Address ‘“‘X. 70,”~care American Lumberman. 


WTD.: SALESMEN BY MANUFACTURER 


To sell well known line of Mineral Wool Insula- 
tion. Commission basis only. Give details—dis- 
trict covered, exp., ref., age, etc. 

Address “X. 90," care American Lumberman. 




















